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UNION CENTRAL IN EARLY DAYS 


MR. HARRIS HAD A GOOD THING 








Secretary Marshall Tells Investigators 
About Former Manager’s Commis- 


sion and Salary Contract 





Milwaukee, Wis., June 13.—(Special 
Correspondence.)—As I wrote you last 
week, the Wisconsin legislative committee 
has begun its examination of the Union 
Central Life. The committee adjourned 
on Friday, June 8, until Tuesday of this 
week, All of last week Secretary Mar- 
shall was the sole witness other than As- 
sociate Actuary Hardcastle. He occupied 
the stand for four days consecutively. 

Inquire Into Life Rate Endowments 

The line of investigation followed dur- 
ing the entire week consisted in looking 
into the life rate endowment policy and 
showing it was on a par with the semi- 
tontines and deferred dividend policies 
of other companies—in so far as disap- 
pointment in results was concerned. 

Lost Money on Stock Rate Policies 

The committee brought out the fact 
that the company had lost money on its 
non-participating policies until recently— 
in the sum of $92,000. This loss, it ap- 
pears, was made good out of the sur- 
plus, supposed to have belonged to the 
participating policies. The stockholders 
did not bear any of these losses, although, 
had there been profit in this stock busi- 
ness, they would have regarded it 
solely belonging to them. 

It was also shown that the impaired 
reserves and impaired capital back in the 
seventies were made good from the gen- 
eral surplus. The stockholders passed 
one year’s dividend, it is true, but only 
one, and it was later made up and re- 
turned to them. This the committee 
thought unfair. 

Who Owns the Surplus? 

Mr. Marshall stated he was in favor of 
legislation that would better protect the 
funds belonging to the policyholders, or 
rather to assure them by contract of 
these funds. The impressions of Mr. 
Marshall and Counsel Ramsey of the 
company in regard to the general sur- 
plus differed. The former rather thought 
it belonged to the stockholders, but the 
company has never acted on these lines 
except in the small cases mentioned. Mr. 
Ramsey was of the opinion that the sur- 
plus in the large amount was the property 
of the policyholders and that it could 
not be diverted. 

Rather a Close Corporation 

When the committee resumed its ses- 
sions yesterday, Mr. Marshall was again 
the first witness and occupied the chair 
all day. The question of stock was gone 
into at once. The Union Central has 
5,000 shares of the face value of $20 
each or a total of $100,000 capital. The 
shares are non-transferable without the 
approval of the board of directors. This 
power has never been used in rejecting 
the acquirement of stock by those who 
wish to buy. 

Mr. Marshall admitted that this re- 
striction by by-law did strengthen the 
board in the control of the company. A 
by-law limiting the ownership by any 
one person to $5,000 in stock was in 
force until Feb. 11, 1873, when it was 
increased to $10,000. Finally, in Jan., 
1877, an amendment was adopted taking 
the limit off entirely. One man could 
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PHOENIX MUTUAL MEN MEET 


PROFIT AND PLEASURE JOINED 








General Managers’ Association Holds Sec- 
ond Annual Meeting This Week 
at the Home Office 





Hartford, Conn., June 13.—(Special.) 
—Jules Girardin of Chicago, president 
of the General Managers Association of 
the Phcenix Mutual Life, called that 
body to order at 9:30 Wednesday morn- 
ing for its second day’s session. 

William A. Moore, first vice-president 
.of the company, addressed the man- 
agers on the topic, “The New Business 
Department,” giving an analysis of the 
detailed work and making the interesting 
statement that 90 percent of the assured 
of the company in 1905 were born in 
this country. Second Vice-President 
Archibald A. Welch, who is also actu- 
ary of the company, read a paper on 
“The Importance of the Prompt Collec- 
tion of Renewals.” Both addresses were 
succeeded by a general discussion, in the 
course of which informal debate much 
information was imparted to and gath- 
ered by the managers, who related in- 
dividual experiences, which were valu- 
able to another in a parallel situation. 

After an address by George C. Miles 
of Montgomery, Ala. on “How to 
Write Business so as to Insure Its Per- 
sistency,” the question box was opened 
and the replies promulgated by Mr. 
Welch. 

Wednesday Afternoon’s Session 

After luncheon on the roof of the 
building the afternoon session opened 
with an address by Dr. William D. Mor- 
gan, medical director, on “How to 
Minimize the Number of Rejections.” 
After a discussion led by E. L. Killen 
and Capt. C. W. Burpee, a former Hart- 
ford newspaper man, now with the com- 
pany as publicity manager, on “How to 
Get the Best Results from the Use of 
the Company’s Literature,” and_partici- 
pated in by W. H. Corban, B. F. Ellis, 
I. D. Sperry and others, W. A. Smith 
spoke on “Insurance Problems in the 
West.” 

There was an interesting discussion on 
“Systematic Work and Its Value in the 
Field,” by Winslow Russell, superin- 
tendent of agencies, from the home office 
point of view; G. M. Kimberly, as Bal- 
timore views it; W. B. Sturdivant, from 
a Los Angeles point of view, and Harry 
Newhall Haven, as practiced in Boston. 

Adjourn to Meet Governor Roberts 

The meeting adjourned in order that 
the managers might meet Gov. Henry 
Roberts at a reception, which Mr. and 
Mrs. Holcombe tendered at their home 
at 5 o'clock this evening. 

The morning session on Thursday will 
be for managers only. The election and 
selection of next meeting place will be 
settled there. The afternoon will be 
spent in seeing Hartford. In the even- 
ing President Holcombe will act as 
toastmaster at a big banquet at the 
Hartford Club. 

Who Were There 

When President Jules Girardin called 
the first session to order yesterday morn- 
ing in the Board of Trade hall in the 
company’s home office building, the fol- 
lowing responded to the rollcall: Oscar 
G. Berry, Philadelphia; K. R. Brocken- 
brough, Providence; M. V. B. Bull, Al- 
bany; Frederick §S. Burgess, Detroit; 
Charles G. Carothers, Memphis; F. A. 
Chapman, Denver; D. W. Cherrier, Buf- 
falo; Walter H. Cobban, Minneapolis; 
W. H. Eaves, Nashville; S. L. Fitch, 
Olean, N. Y.; George M. Fox, Cleve- 
land; Jules Girardin, Chicago; Richard 
Gwynn, Baltimore; Harry N. Haven, 
Boston; J.. C. Hood, Jackson, Miss.; 
William C. Johnson, New York; E. L. 
Killen, Indianapolis; George M. Kim- 
berly, Baltimore; H. H. Kohn, Albany; 
John W. Lamb, Hartford; Ira B. Mapes, 
Kansas City; S. H. McAlpine, Portland, 
Me.; George G. Miles, Montgomery, 
Ala.; Harry H. Miller, Hartford; John 
W. Moore, Bridgeport; J. Ralph Morri- 





son, Harrisburg, Pa.; Mrs. A. T. Near- 
ing, Hartford; James S. Norris, Mil- 
waukee; Charles S. Northen, Atlanta, 
Ga.; M. N. Potts, Ironton, O.; E. R. 
Putnam, Rochester, N. Y.; Ben M. Raw- 
lings, Washington; M. T. Smith, Omaha; 
I. D. Sperry, St. Louis;; George C. 
Swearingen, Jackson, Miss.; Frank A. 
Thompson, Hartford; Will A. Waite, 
Detroit; E. D. Weeks, Litchfield, Conn. 
Welcomed to Hartford 

Mayor William F. Henry cordially wel- 
comed the visitors to Hartford in a 
felicitous address, to which President 
Girardin of the association responded. 
President J. M. Holcombe of the Phcenix 
Mutual, in his welcome to the home 
office, briefly touched upon Hartford’s 
historical career. 

President Holcombe Reads a Paper 

President Holcombe read an interest- 
ing and thoughtful paper on “The Finan- 
cial Side of Life Insurance,” which was 
attentively followed. Recess was taken 
at the conclusion of the address and a 
delightful luncheon was served on the 
roof of the home office building which 
has the huge American flag covering its 
entire facade. 

Johnson Takes Optimistic View 

At the afternoon session William C. 
Johnson, the chairman of the executive 
committee of the association and chair- 
man of the National Association of Life 
Underwriters’ legislation committee be- 
fore the New York assembly, read a 
paper on “Recent Insurance Legislation 
and Its Effect Upon the Agents,” in 
which the speaker took a very optimistic 
view of the present situation. 

President Holcombe, Second Vice-Pres- 
jdent A. A. Welch, H. H. Kohn, C. E. 
Fish and Jules Girardin conducted a 
discussion of the changed conditions, 
contracts and kindred matters, and a 
general conference and debate on the 
topics closed the afternoon session. 

President Holcombe’s Entertainment 

In the evening the visitors were guests 
of President Holcombe at dinner at the 
Hartford Golf club, a delightful country 
club located on the high hill in West 
Hartford, and the members of the asso- 
tiation mingling with visiting tennis 
cracks, who are attending the New Eng- 
jand tournament this week, made up a 
jolly party. Special trolley cars were 
engaged for the return trips to the Hart- 
ford hotels. 





CALUMET TO PAY LEGAL LOSSES 





Shicago Company Says Stories Circulated 
About Its Compromise Proposition on 
Contract Liability Are Groundless 





Several stories have been circulating 
relative to the Calumet Fire of Chicago 
and its San Francisco losses. The Calu- 
met stands ready to pay in full all legal 
Josses, but it will not pay earthquake 
damage. It has raised $500,000 from its 
stockholders to pay San Francisco losses. 
If that is not enough it will draw on its 
surplus. The Calumet is not trying to 
compromise its legally incurred losses. 
The stockholders have shown pluck and 
the company should be encouraged in 
every way. Fred S. James, one of the 
directors, is home from ’Frisco and says 
the company intends to continue, pay its 
losses, and there need be no doubt about 
its future. 





SPECIAL AGENT HUFF RESIGNS 


H. M. Huff of Chicago, special agent 
of the National Union, has resigned. 
“Deacon” Huff is one of the old-time 
men of the field who is good for an- 
other twenty-five years of service. He 
has not announced his new connection, 
a Huff will still remain in the field 
ranks. 


Ban Put on Stock Scheme 
Denver, Colo., June 13.—(Special.)— 
The insurance department has ordered 
the State Life of Indianapolis to dis- 
continue its scheme of selling stock in 


its agency company to citizens of this 
state. 





MARS E. WAGAR, President. 


CAPITAL, . 
REINSURANCE RESERVE, 
NET SURPLUS, - - 


ASSETS, - - 


Te WESTERN RESERVE 
INSURANCE COMPANY 


NO LOSS IN SAN FRANCISCO, 
STATEMENT JAN. 1, 1906 


AGENTS WANTED IN PROTECTED TOWNS. 
A. P. ROSS, Gpecial Agent, 505 Park Building, 


of CLEVELAND, OHIO 
R. E. GOOCH, Seoretary. 


$200,000.00 
- 40.340.46 
141,381.17 


$381,671.63 


CLEVELARD, O. 











Stock Company. 


M. DONNELLY 
President 





Me Ohio German Fire 


Insurance Company of Toledo 


Capital Stock $200,000 
NO LOSSES IN SAN FRANCISCO 


F. D. PRENTICE 
Vice-President and Treas. 











58th Annual Statement United States Branch 


Liverpool & London & Globe 


Insurance Company 





U.S. Net Assets - - 
Liabilities - ° - - 
Surplus - ~ ~ a 


$12,234,948 
6,972,669 
$5,262,279 





NEW YORK OFFICE, 45 William St. 


Northwestern Department: 











205 La Salle Street, - Chicago 
* TTadiana, Kentucky, Tennessee, | WILLIAM S. WARREN, ,680,¥, Nooue 
Arkansas, West Virginia at Cincionati. Resident Secretary, Ass’t Secretaries 
OHIO FARMERS INSURANCE COMPANY oiito 

Fire, Lightning and 

Tornado Indemnity 

Statement Jan. 1, 1906 
Reserve for re-inSurance............seeseccceseseeees $1,270,692.31 
a or yd —_ a ClaimB........seeeeeeees 69,196.53 
mary Net cash SUrplus..............0++- 
Total assets............ 





JAS. C. JOHNSON, President 
M. L. BENHAM, Secretary 


Organized in 1848 


Losses Paid More Than 4$12,000,000.00 





ARMENIA INSURANCE COMPANY 


OF PITTSBURG, PA. 


SOUTHERN INSURANCE COMPANY 


OF NEW ORLEANS, LA. 


Western Department, 159 La Salle Street Chicago 
JOHN E, HENDRY, General Agent 


Agents waated in all points in Illinois, Indiana, Ohio, Michigan, Wiscensin, Mianesote 
aod Missouri. 








Gasoline + F-P = Safety 





Our Latest Improved Machine With New Features 
== Write for Our Latest Catalogue —— 











The Incandescent Light & Stove Co. 


420-422-424-426 East Pearl St. 


Cincinnati, Ohio 
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SITUATION AT SAN FRANCISCO 


COMPLAIN OF SOME COMPANIES 








Insurance Commissioner Wolf Demands 
Lists of Policyholders and Property 
Insured in San _ Francisco 





Oakland, Cal., June 13.—(Special.)— 
On vote 61 companies have agreed on 
25 percent discount for earthquake dam- 
age; thirty refuse to concur; twenty are 
undecided; ten were absent. A resolution 
for a sliding scale of discounts lost. The 
recalcitrants claim they are not bound by 
the majority vote. The meeting refused 
to amend the latest rules touching adjust- 
ments, 

The thirteen British companies voted 
against 25 percent reduction from face 
of the policy. 

Oakland, Cal., June 13.—(Special.)— 
One of the most important developments 
of the past week was the refusal of the 
Etna, Liverpool & London & Globe and 
Royal to agree to the resolution adopted 
by seventy-five companies last Friday to 
deduct one-third for earthquake damage. 
There have been more recent efforts to 
get together on this quesion, the latest 
being yesterday, but it is practically cer- 
tain that the “big three” will stand for 
individual action as to liability and that 
thirty or more other companies will sup- 
port them in any general meeting. 

Oakland, Cal., June 13.—(Special.)— 
The daily press policy of vituperation 
continues unabated. 

It is estimated that only 8 percent of 
the losses in San Francisco have been 
settled yet, most companies holding out 
for compromises. Many claimants in the 
smaller companies are accepting 10 to 30 
percent off. 

The California Credit Mens Associa- 
tion according to their necessities have 
unanimously adopted a resolution to cir- 
cularize state and national bodies on 
companies’ modes of settlement. 

Oakland, Cal, June 13.—(Special.)— 
The National of Hartford is being 
severely criticized by the press on the 
position taken by President Nichols in 
view of his circular of April 27. The 
position recently taken by him, that the 
breaking of the water mains caused an 
increase in hazard not contemplated in the 
policy and therefore entitling the company 
to reduce the claim, is regarded by some 
underwriters as an ingenious argument 
but not sound. They say that if this is 
correct companies can scale claims be- 
cause a fire hose bursts at a fire. 


Oakland, Cal.—(Special.)—The Rhine 
& Moselle announces that it will pay 
losses where it considers itself liable, if 
only in part. 

The Traders claimants are to incorpor- 
ate for the purpose of collecting and set- 
tling. Those of the Firemans Fund and 
Home Fire & Marine will pursue the 
same course. The Firemans Fund and 
its allies quit adjusting er compromising 
Saturday and state that they will do no 
more until the 17th. 

It is expected that a number of com- 
panies will follow the lead of the Eagle 
and the Germania and withdraw from 
the state rather than accede to the de- 
mands of Commissioner Wolfe that they 
file lists of policyholders, etc., by June 17. 

Professor Whitney of the University of 
California joins the insurance commis- 
sioner in an investigation of general con- 
ditions and settlements. 


San Francisco, June 13.—(Special.)— 
Attempts to hold meetings of managers 
of companies on each loss have been 
abandoned. Frequently it was impossible 
to get all the managers together, so it 
was decided that the reports of subcom- 
mittees shall be duplicated to each com- 
pany interested. After seven days it may 
go ahead and settle on any plan it sees 
fit. This will relieve the situation ma- 


(Continued on Page 12.) 





VORY’S SUCCESSOR NOT NAMED 





Governor in No Hurry About the Insur- 
ance Superintendency—Retrenchment 
in Fire Marshal’s Office Looked For 





Superintendent of Insurance A. L. 
Vorys is being urged to enter the race 
for the Republican nomination for 
secretary of state of Ohio. He has 
not said he would be a candidate, nor 
has he said he would not be. The 
state convention will probably not be 
held until late in August or in Sep- 
tember. There is a long list of candi- 
dates for the nomination, but to most 
of them there is well-founded objec- 
tion. In this situation it is believed 
that the entrance of a strong candidate, 
such as Mr. Vorys would no doubt 
prove to be, would draw winning sup- 
port to his standard. It is not im- 
probable that Mr. Vorys may become 
the head of the Republican state ticket 
this fall. In that case he would not 
wish to continue to hold the insurance 
department under the administration of 
Governor Pattison. 

The governor delays the selection of 
a successor to Mr. Vorys, being as- 
sured by Mr. Vorys that for the pres- 
ent he will not abandon the office. He 
feels therefore that the appointment of 
an insurance superintendent is not 
urgent. Speaking of the appointment 
on the occasion of his last visit to 
the governor at Cincinnati, his secre- 
tary reiterated the statement that this 
appointment would be a personal one 
with the governor, and still not go 
necessarily to a close friend. By some 
it is interpreted to mean that perhaps 
the governor has a Republican in mind 
for the position. 

D. Creamer, the new state fire 
marshal, has taken charge of the office, 
but has made no changes in the of- 
fice force. Hy D. Davis, the former 
state fire marshal, welcomed his suc- 
cessor to the office and offered to do 
all in his power to make his adminis- 
tration of the office successful. Gov- 
ernor Pattison regards the administra- 
tion of the office under Mr. Davis as 
extravagant. He believes that a proper 
regard for the fire insurance companies, 
whose money supports the office, de- 
mands that a more economical course 
should be adopted. Under the admin- 
istration of S. D. Hollenbeck, the first 
fire marshal, there were but twelve 
subordinates in the department. Mr. 
Davis immediately increased it to thirty- 
two. Some of these places will be 
abolished. 


NATIONAL OFFICERS MEET 

A meeting of executive officers and 
some of the members of committees of 
the National Association of Local Fire 
Insurance Agents was held at Springfield, 
O., on Tuesday, in connection with the 
meeting of the Ohio association, for the 
purpose of considering the strengthening 
of agency organizations and interests in 
western territory. 


TWO COMPANIES REINSURE 

The Security of Baltimore, which sus- 
pended operations some days ago, has re- 
insured its business in the New Jersey 
Fire which was recently organized. The 
Security was hard hit by the Baltimore 
fire, but was financed through the ordeal 
successfully. It had quite a heavy loss in 
San Francisco and did not feel able to 
continue in business. The same interests 
as controlled the Security own the New 
Jersey Fire. The New Jersey will enter 
the same agencies as represented the Se- 
curity. 

The Cosmopolitan Fire of New York 
reinsured all the outstanding business 
of the North German Fire of New 
York, effective Monday noon of this 
week. The Cosmopolitan was licensed 
in Illinois on Monday and will shortly 
be admitted to the other states in which 
the North German operated. It was re- 
cently organized by A. Loeb & Sons of 
Chicago with $300,000 capital and $150,- 
ooo surplus. It will be managed by the 
Loeb office and will replace the North 





German in agencies generally. The North 
German will settle its San Francisco 
— and will probably resume business 
then. 


E. M. HITCHCOCK’S NEW POSITION 

E. M. Hitchcock of Minneapolis, for 
many years state agent of the American 
of Philadelphia, has been appointed spe- 
cial agent of the Farmers & Merchants for 
Minnesota and Wisconsin, under Mont- 
gomery & Funkhouser of Chicago. The 
company has a good agency organization 
in Wisconsin, which it secured on the re- 
tirement of the United Underwriters 
Agency. Mr. Hitchcock will for the 
present give much attention to building 
up the Minnesota organization. 





CONDITIONS IN ARKANSAS 


The Arkansas Association of Local 
Fire Insurance Agents held a good an- 
nual meeting at Little Rock last week. 
About forty were present. Secretary 
Putnam of the National Association was 
present and came away satisfied that the 
proper spirit exists in the association and 
that it is in line for growth. Local agents 
in the state are not suffering materially 
as a result of the King anti-trust law, 
although they desire their strong com- 
panies back and are cooperating with the 
large business interests to have the law 
repealed or amended. Opinion differs as 
to the effect the law has had on rates, but 
it is evident that it has not brought about 
a sweeping reduction. As Governor Davis 
is to go to the United States senate the 
efforts of the leading business men and 
insurance men are likely to result in the 
change or repeal of the law, as the public 
generally is not being benefited by it in 
any way. 





PROGRESS OF NEW COMPANIES 

The Fidelity Fire of New York which 
is being organized by the Continental 
management expects to be in the field by 
July 1. It will have $1,000,000 capital, 
$1,000,000 net surplus and $500,000 in ad- 
dition to be carried as reinsurance re- 
serve. 

The Old Colony Fire of Boston has re- 
ceived its certificate from the Massachu- 
setts department, and has already applied 
for admission to the New England, Mid- 
dle and Atlantic states, and will proba- 
bly commence writing business by July 
I, entering other states as soon as prac- 
ticable. George W. Watt, at present New 
England special agent of the Boston and 
I. Lloyd Greene, acting in a like ca- 
pacity for New York State, have been ap- 
pointed assistant managers of the Boston 
and Old Colony, and will hereafter make 
their headquarters at the home office of 
the companies as assistants to Manager 
Winchester. The Boston and Old Col- 
ony will be operated under the same man- 
agement, and the field men will act for 
both companies. 


CONDEMNS VALUED POLICY LAW 


In his annual report Commissioner 
Prewitt of Kentucky recites the record 
of the year in investigation of fire rates 
and legislation enacted and makes the 


following comment and _ recommenda- 
tion: 


A proper enforcement of the fire 
marshal law, recently enacted by the 
legislature and the enactment of laws 
recommended heretofore to the governor, 
would, in my judgment, give to the peo- 
ple of our state just and proper rates irom 
the insurance companies. The most im- 
portant law that could be enacted at this 
time would be a proper building and in- 
spection law and, as stated in my former 
reports, I am still of the opinion that the 
valued policy law.should be repealed. It 
is unjust, in that it permits the assured, 
in many instances, to collect more from 
the companies than was actually lost. If 
the people of the state expect the com- 
panies to deal honestly with them, no 
law should be upon the statute books that 
would in itself permit a citizen of the 
state to deal unjustly with the companies. 


The Mechanics & Traders of New Or- 
1xeans has been licensed to do business in 
California and is located in the office of 
McNear & Wayman of San Francisco as 
general agents. McNear & Wayman are 
also coast managers of the Colonial Un- 
derwriters, backed by the National of 
Hartford. 





CORN PRODUCTS COMPANY LINE 


New York Brokers Have Trouble Placing 
These Risks, Part at Tariff and 
Part at a Cut 
There is still trouble in connection 
with the insurance on the properties 
of the Corn Products Company. Some 
weeks ago the discovery was made 
that this concern, controlling several 
plants in the west, was proposing to 
place its insurance with New York 
brokers, whose purpose was to grant 
it a concession, placing a small por- 
tion of the business in stock com- 
panies through agencies where risks 
are located at full tariff rates, but 
placing the largest share in Lloyds, 
mutuals and other outside companies 
at figures that would make the average 
rate much less than the regular figures. 
The union rule provides that where 
any part of a risk controlled by a 
broker, is offered or written at less 
than full tariff, all members must de- 
cline to write the risk, even though 
they may receive full rate on the por- 
tion carried by them. The governing 
committee urged members to adhere 
strictly to the rule in order to check 
the scheme of the New York brokers. 
After a lapse of several weeks, the 
indications are that companies have 
made no concessions, and it is under- 
stood the brokers have intimated their 
willingness to meet the requirements 
so far as placing of the business is 
concerned, but they have not ex- 
pressed a willingness to give further 
assurance required, viz.: That they 
will place all business controlled by 
them at the mandatory and advisory 
rates applying, and maintain policy 
forms and conditions. The union com- 
panies are again urged to stand firm 
for proper practices which, it is be- 
lieved, will bring the brokers to a 
full compliance with the requirements. 
The properties affected in the west 
are the Glucose Sugar Refining Com- 
pany, at Chicago, Peoria, Waukegan 
and Rockford, Ill.; the Warner Sugar 
Refining Company, at Waukegan; IIli- 
nois Glucose & Sugar Refining Com- 
pany, at Pekin and Venice, Ill.; The 
National Starch Company, Indianap- 
olis, and the Glucose Sugar & Refining 

Company, at Hammond, Ind. 








MISCELLANEOUS NOTES 


G. A. Mavon, formerly an examiner for 
the Traders, takes a similar position in the 
western department of the Providence 
Washington. 

The Title Guaranty & Surety has exe- 
cuted a $500,000 bond, required of Thomas 
F. Ford, receiver for the Columbia Savings 
& Trust Co. of Pittsburg. 

At Richmond, Ky., a cut rate is re- 
ported on whisky in iron-clad bonded 
warehouse B, 76 feet from Warwick Dis- 
tillery No. 1, rated under the whisky 
warehouse schedule of Oct., 1905, at 90 
cents. 

Stockholders of the Phenix of Brooklyn 
approved the issue of 5,000 new shares of 
stock to be sold at $300, adding $500,000 
to capital and $1,000,000 to surplus. Presi- 
dent Sheldon says the bulk of the new 
stock has been subscribed and arrange- 
ments made to take care of the rest. 

The directors of the Insurance Company 
of State of Pennsylvania have directed 
President Dulles to withdraw the suit be 
gun by him in the name of the company 
against Muir & Haughton, who own the con- 
trolling interest in the company, defrayin 
yersonally any legal expenses incurred. 

resident Dulles was censured for his ac- 
tion, but as he has a five-year contract as 
president, his position is not in danger. 

Insurance Commissioner Barry of Michi- 
gan has asked Auditor Bigler of Indiana 
for a copy of the opinion of State Attor- 
ney-General Miller of Indiana concerning 
the status of burial associations under in- 
surance laws. The opinion is that such 
associations must submit to examination 
and supervision of the state the same as 
other insurance companies. The attorney- 
general of Kansas rendered a decision a 
few days ago identical with that of the 
Indiana lawyer, in its general line. 

News has been received of the death at 
Monrovia, Cal., last week of James W. 
Cochrane, special agent and adjuster for the 
Phenix of Brooklyn in Virginia and the 
Carolinas. Mr. Cochrane went to California 
six weeks ago in an effort to recover from 
an attack of pneumonia but the disease had 
secured too strong a hold and it was im- 
possible to combat it. Mr. Cochrane was 
thirty-five years old and one of the best 
known men in the Virginia and Carolina 
field. He was a native of Lexington. Ky., 
where his body will be taken for burial. 
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AS VIEWED FROM CHICAGO. 


RATE ADVANCE DECIDED UPON 

The governing committee of the West- 
ern Union has announced the increases on 
the principal unprofitable classes as a 
part of the increased rate campaign made 
necessary by the San Francisco con- 
flagration. The principal class affected 
is mercantile stocks, which make up the 
bulk of the unprofitable classes. In con- 
sidering this, the governing committee 
compiled the figures of nearly all the 
leading union companies for the past five 
years, representing over $2,000,000,000 of 
insurance written and— $40,000,000 of 
premiums. The loss ratio was found to 
be 65 percent and a 20 percent increase 
was ordered. In deciding upon the in- 
creases the statisticians first ascertained 
the loss ratio on the premiums for the 
past five years and then figured the per- 
centage advance that will be necessary 
to pay losses on this basis, allow 38 per- 
cent for expenses and leave a 6 percent 
profit. 

Among the other unprofitable classes 
are metal workers, with $316,000,000 of 
premiums written, and paper mills, which 
showed the heaviest loss of all the classes 
considered in the list, $32,000,000. Eleva- 
tors and contents represented $153,000,000 
written and premiums of $2,600,000, and 
the heavy losses of this year at Duluth 
and Chicago, costing the companies more 
than $1,000,000, are not included. Churches 
and schools, which were also shown to_ 
be in need of an increase, have heretofore 
been carried among the preferred classes, 
on which extra commissions were allowed, 
on the theory that they were more profit- 
able than the average. 

The governing committee was not able 
to go through the entire list of unprofit- 
able classes, which number over fifty, at 
the meeting Tuesday, several being left 
for further figuring or later action. The 
classes acted upon are as follows: 

Loss 

ratio. Increase 

shown. needed. 
Colleges and schools........... 73 25 
Churches 
Boots and shoes..............- 92 
Elevators and contents........ 70 
Flour, feed and grist mills....70 
Furniture, chair, coffin, piano 

and billiard table factories. .63 
Summer hotels 
Merchandise, 

retail, 

groceries 
Metal workers, 

chine shops and foundries.. 

Mining risks 








wholesale 
including wholesale 
- 


Paper mills 
Sawmills .... 

The increases are to go into effect 
once on all new business and renewals 
of existing business. New schedules are 
being prepared for the various classes 
affected in which the advances will be 
permanently absorbed. In Chicago and 
the other excepted cities action will have 
to be taken by the local boards. Some 
opposition has developed on the part of 
the local agents, but the companies insist 
that an advance must be made and say 
that if the local agents antagonize the 
movement, there will be a material re- 
duction in lines on the unprofitable 
classes. Most of the non-union com- 
panies concur in the increased rates. 

at 
SURPLUS LINE ASSOCIATION 

The Surplus Line Association of Chi- 
cago which was organized by some of 
the union companies to write excess in- 
surance, is in rather an embarrassing po- 
sition in view of the San Francisco con- 
flagration. The Traders was an original 
member and the others had to assume its 
liability. Now another company has re- 
tired. The New York Underwriters, 
which is one of the members, has ceased 
writing. in the congested districts, and 
many other companies are cutting down 
their liability. In view of these condi- 
tions, it is rather difficult to see where 
the Surplus Line Association has much 
of a place in underwriting, as no com- 
pany is very anxious to increase its busi- 
ness in the congested districts where the 
bulk of the surplus line insurance comes 
from. In fact, if the association had not 
been formed before the San Francisco 








conflagration it never would have seen 
daylight. 
++ ++ 
INCREASES ITS CAPACITY 


In response to the exigencies of the 
hour the Western Factory Insurance 
Association has called upon its members 
for additional leeway in the shape of 
additional capacity should an emergency 
call render such necessary. The thirty- 
two members have each volunteered a 
general authorization up to $2,500, esti- 
mated subject to one fire, as an ex- 
cess authorization to be applied in the 
same manner as_ the _ constitutional 
authorization. It is anticipated that 
the full amount of the emergency ca- 
pacity will seldom if ever be required, 
but the volunteered relief has been 
secured to provide for possible, but 
improbable future and unknown con- 
tingencies. 

+4 
CAMPION NOT GUILTY 

The charge of insubordination pre- 
ferred by Mayor Dunne of Chicago 
against John Campion, the suspended fire 
marshal, fell very flat when sifted by the 
fire committee of the city council this 
week, The committee, by a vote of five 
to two, found Campion not guilty and 
will recommend to the council that he be 
reinstated at once. When the evidence 
was in, this accusation, dignified by the 
name of “charges,” looked decidedly like 
what the fire insurance men thought it 
was—a mere excuse for getting rid of 
Campion. He has not been reinstated 
yet, and it is thought that he will now 
retire on a pension, having been vindi- 
cated. 

++ ++ 
EXPLANATION IS MADE 
Philadelphia, June 5. 

To the Editor:—In your issue of May 
31, you have a notice regarding the at- 
taching of American funds by the German 
American. We beg to state that the 
statement is incorrect. The attachment 
was by the German Alliance; the risk 
was not in Denver but in Montana under 
a policy which was reported as issued 
direct to the assured but loss developed 
that the policy was issued as a reinsur- 
ance of the German Alliance. The agency 
was under the Pacific Coast department 
and the matter was referred to that de- 
partment, but the papers were lost in the 
San Francisco disaster. The reinsurance 
of the American’s business followed and 
the German Alliance was not willing to 
extend the usual business courtesy pend- 
ing the finding of the papers or getting 
the matter straightened out with our 
Pacific Coast department. The incident 
is closed by the payment of the money. 

CLARENCE E. Porter, president. 
++ a 
TRADERS AND ITS DEBTS 


Notwithstanding the opinion of Attor- 
ney Thomas Bates of Chicago, who rep- 
resents the directors of the Traders, that 
they cannot be held liable under the Cali- 
fornia personal liability law, claims are 
being placed in the hands of Chicago at- 
torneys and undoubtedly the wealthy 
directors who repudiated their moral 
obligations will find themselves in court. 
One of the attorneys says: 


In Illinois a stockholder is only liable in 
the event that he has not paid fully for the 
capital stock subscribed for by him. The 
Traders Insurance Company was organ- 
ized under the laws of Illinois in 1865. 
Stock was issued by the company to the 
extent of $500,000, and this stock, it has 
been officially stated, was fully paid for. 

If this be the fact, then under the Illi- 
nois law stockholders would not be indi- 
vidually liable for one cent. But when the 
company sought to enter the state of Cali- 
fornia as a foreign corporation and do busi- 
ness therein it had to comply with the 
laws of the state of California and submit 
itself to all the restrictions that might be 
imposed by the constitution or the laws of 
California. 

No plausible argument can be made 
against the California enactment, because 
the law has been settled on this subject 
ever since the supreme court of the United 
States handed down its decision in the 
case of Paul vs. the State of Virginia. 

In that case the court, speaking of a 
corporation seeking to do business in a 
foreign state, said: 

“The recognition of its existence even 
by other states and the enforcement of 





its contracts made therein depends purely 
upon the comity of those states, a comity 
which is never extended where the exist- 
ence of a corporation or the exercise of 
its powers are prejudicial to their interests 
or repugnant to their policy, having no ab- 
solute right of recognition in other states, 
but depending for such recognition and 
the enforcement of its contracts upon their 
assent, it follows as a matter of course 
that such assent may be granted upon 
such terms and conditions as those states 
may think proper to impose. They may 
exclude a foreign corporation § entirely. 
They may restrict its business to particu- 
lar localities, or they may exact such se- 
curity for the provisions of its contact 
with the citizens as in their judgment 
will best promote the public interest. The 
whole matter rests in their discretion.” 

This is the law. What is the remedy 
for the policyholder? The receivership 
proceedings pertaining to the affairs of the 
Traders are pending in the circuit court 
of Cook county. The assets of the com- 
pany are here. Substantially all of the 
stockholders are here. Their assets are 
here. The policyholder should press his 
claim here and in the form already chosen 
by the insurance company and its stock- 
holders. 

++ ++ 


READY FOR SIGNATURES 


The organization committee of the 
Large Cities Association last week per- 
fected the form of agreement that will be 
submitted to the companies for signature. 
The classification was slightly changed 
from that at first agreed upon, the plan 
in vogue in Chicago being adopted which 
somewhat extends the preferred business 
classification. It was decided to go after 
the signatures of companies operating in 
Chicago first and then seek the signatures 
of the local companies that operate in 
only one or two excepted cities. This lat- 
ter class includes several Ohio companies 
and one or two Wisconsin companies. 
However, when the signatures of com- 
panies writing 90 percent of the Chicago 
business are secured, the work will be 
almost done. It is understood, however, 
that the agreement is still subject to 
amendment, and sentiment is said to be 
growing in favor of hearing the agents’ 
side of the question. 

W. L. Jones, president of the Milwaukee 
Mechanics, has resigned from the commit- 
tee of managers appointed to consider re- 
duction of expenses in excepted cities of 
the west, owing to his inability to give 
the matter the attention it deserves. Mr. 
Jones expresses himself in sympathy with 
the movement, however, and says that he 


intends to adopt a policy in conformity 
with that outlined, irrespective of the 


policy of other companies. 
++ + 


ARMOUR’S HEAVY LOSSES 

The Armour interests are keeping up 
their record for heavy losses. They have 
had three fires within the past month, one 
in the packing house at East St. Louis, 
another in the Armour Elevator “B” in 
Chicago and the third in the packing 
house at South Omaha. The total losses 
on these are nearly one-half million. 

++ 
SOME LOCAL EVENTS 


Torpe & Hoagland have been appointed 
Cook county managers of the automobile 
insurance department of the Michigan 
Commercial. 


The master in chancery has recom- 
mended to the United States court at 
Chicago that the suits by the Home of 
New York and other companies to restrain 
the John Spry Lumber Company from 
suing these companies on its loss, sus- 
tained some months ago, be dismissed and 
the pending restraining order be dissolved. 


S. A. Rothermel is in New York seeking 
the agency of some companies. 


WILL ORGANIZE JUNE 20 


A meeting will be called on June 20 at 
the office of the Cleveland Electric Rail- 
way Company, when the organization of 
the American Railway Insurance Com- 
pany and the Associated Railway Com- 
panies’ Insurance Company will be com- 
pleted and officers chosen. The details 
have been worked out and the companies 
will be put in operation at once. 

Henry N. Staats, who will be general 
manager of the companies, made an ad- 
dress before the Central Electric Railway 
Association some time ago, and while no 
vote was taken, a tacit approval of the 
plan was given. Owing to this fact the 
promoters of these companies feel that a 
good business will be secured from the 
start. 


WANT COLUMN, Page 15 
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Fire Insurance Company 
OF DAYTON, 0. 








DAVID B. CORWIN CHAS. VAN AUSDAL 
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ORGANIZED 13853 


NATIONAL 


INSURANCE COMPANY 
Of Cincinnati, Ohio 
G. W. POHLMAN 


E.W.BURNET - 
G. W. POHLMAN, Jr. - 


President 
Secretary 
State Agent 


Agencies in Ohio Only 


Organized in 1867 


GERMAN FIRE 


Insurance Company. 
of WHEELING, W. Va. 


Cash Capital, . . . $200,000.00 
Net Surplus, . . . 208,989.90 


WM. F. STIFEL, President 
ANTON ee a ad 
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WM. GOERING, Ass’t Secretary wd 
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Ohio’s Leading Agency Company 


Cincinnati 
Underwriters 


Composed of 


Eureka Fire and Marine Insurance Co. 
Organized 1864 


Security Fire Insurance Company 
Organized 1881 


Combined Statement 
Capital $250,000 Assets $700,727 Surplus $462,115 


yA Roam, Pres. Cincinnati, Ohio 


Columbia 


Insurance Company 





Capital, $150,000 
Cash Assets, $555,412 
Net Surplus, $285,107 


E. M. THRESHER 
President 


0. I. GUNCKEL 
Secretary 


TEUTONIA 


Fire Insurance Company 


OF DAYTON, OHIO 
INCORPORATED 1868 





Cash Assets - - = = $653,479.93 
Net Surplus (Over capital and all liabilities) 456,153.93 


EDWARD PAPE, Pres. T. A. LEGLER, Vice-Pres. 
J. LINXWEILER, JR., Sec’y. 
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OHIO AND WEST VIRGINIA. 


OHIO LOCAL AGENTS CONVENE 











Meeting at Springfield Is a Success—Secre- 
tary Putnam of the National Associa- 
tion Is Principal Speaker 


Springfield, Ohio, June 13—(Special). 
—Frank E. Lauterbach of Columbus 
was elected president of the Ohio As- 
sociation of Local Fire Insurance 
Agents at its tenth annual convention 
held here yesterday. George H. Owen 
of East Liverpool was chosen first vice- 
president and Charles W. Bryson of 
Columbus chairman of the executive 
committee. 

The convention was held in the rooms 
of the Commercial Club, general head- 
quarters being at the Arcade Hotel. The 
local committee managed the affair ad- 
mirably, as might have been expected 
from such men as “Jack” Elliott, chair- 
man, Ira Wallace, Oliver Anderson, 
Abram L. Lessner and Leroy C. Miller. 

The morning session was occupied in 
listening to the address of welcome of 
Hon. James M. Todd, the mayor of 
Springfield, the remarks of President 
Cooke, appointment of committees and 
routine business. 

o> 

Secretary Henry H. Putnam of the 
National association made the principal 
address. In a practical talk he showed 
conclusively that the agency associations 
are a real necessity and that agents can- 
not afford to relax their interest in the 
movement. He maintained that their 
work is not nearly so much in what is 
cured as in what is prevented, and, had 
the National association not been started, 
the agency business by this time would 
have been seriously affected. 

He spoke strongly for a continuance of 
the Ohio organization upon strictly asso- 
ciation lines and without reference to rate 
maintenance or company matters. He 
gave an impetus to the new move- 
ment in Ohio for an association strictly 
for agents and improvement of the pres- 
ent agency system. Hereafter expenses 
will be borne by the agents, who will 
pay annual dues, in which will probably 
be included subscription to the American 
Agency Bulletin. 

* * * 

A committee was appointed to select 
one agent in each county for organiza- 
tion work on the new basis. 

Resolutions were adopted against the 
appointment of agents in other lines of 
business, commending the work of ex- 
Fire Marshal Davis and promising co- 
operation with newly appointed Marshal 
Creamer. The association also adopted 
the following: 

Resolved, That in the face of the San 
Francisco conflagration, the greatest fire 
insurance disaster in all history, we, the 
local agents of Ohio, desire to express our 
confidence in the ultimate payment of all 
losses incurred, and our pride in the com- 
panies whose stockholders have already 
agreed to pay into their respective treas- 
uries a sum aggregating over twenty 
million dollars. We desire to put our- 
selves on record as willing and eager to 
do all in our power as agents to maintain 
the good name of our companies and to 
demonstrate to the public the stability of 
the institution of fire insurance even under 
the most adverse conditions, and to this 
end we propose to stand firmly together 
in defense of all companies that are en- 
deavoring honestly to meet their losses; 
to preserve the business intact against 
would-be raiders and to act otherwise 
only when facts have been obtained. And 
we commend most heartily the present 
movement on the part of the companies 
to readjust rates so as to build up surplus 
sufficient to meet any future conflagration. 

In the evening the Springfield asso- 
ciation entertained the visitors, who num- 





FEDERAL LLOYDS 
159 LaSalle Street, Chicago. 


Is the only surplus line organiza- 
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bered about one hundred, with a trolley 
ride and theater party. 

In attendance at the meeting were many 
special agents and Messrs. Robinson and 
Barrett, Louisville; R. S. Critchell and 
E. B. Case, Chicago, and L. B. Rogers, 
several of whom made sport talks, which 
added to the interest of the meeting. 





League and Inspection Bureau 


At the last meeting of the Ohio 
League the subject of its relationship 
to the Ohio Inspection Bureau came 
up and it was decided to appoint a com- 
mittee to look over the accounts and 
report on the general work of the 
bureau. There is no complaint against 
the bureau, but, as the non-union com- 
panies are the largest patrons of the 
bureau, they feel that they should have 
some voice in its affairs. Manager 
Sellers conducts the bureau in an inde- 
pendent way and listens with respect 
to any suggestions that come from 
any quarter. 





FIELD MEN TO GO TO DEER PARK 


West Virginia Fire Underwriters Associa- 
tion to Hold Midsummer Meeting July 
25-28 at Maryland Resort 


The West Virginia Fire Underwriters 
Association will hold its midsummer 
meeting at Deer Park, Md., again this 
year and the date has been set for July 
25-28. Through its efficient ‘““commissary’ 
department, the association has con- 
cluded arrangements for the entertain- 
ment of its members at the Deer Park 
Hotel, that very popular resort, and all 
its members are brushing up on their 
golf, baseball and tennis. The associa- 
tion is in a most prosperous condition 
and has done a great deal of work in 
the state the past year, and a large pro- 
gram of important topics has been ar- 
ranged. On acocunt of the large amount 
of business to be disposed of, and in- 
cidentally the popularity of this mountain 
resort, a large attendance is anticipated. 


At a joint meeting of the Clarksburg, 
W. Va., city waterworks committee, the 
board of trade committee on water- 
works and the waterworks commissioner 
last week, it was decided, in view of the 
financial condition of the city and the 
imperative need of improvements in the 
waterworks, to urge the legislature at its 
next session to permit the city to sub- 
mit to the electors a proposition to issue 
bonds sufficient to pay off present in- 
debtedness and in addition $150,000 for 
new waterworks. 

It was found that the waterworks 
situation was especially alarming just 
now on account of the drain on the sup- 
ply by the recent starting of a brewery. 
By its use alone it was shown that the 
pressure in the central part of the city 
has been reduced to about forty pounds, 
and that there is practically no water 
at all in the east end, where is located 
the new brewery. This will be relieved 
somewhat within the next ten days, as 
the contract for water to the brewery 
has been canceled by the city. The 
condition of the city’s waterworks was 
discussed in detail and the board of 
trade representatives suggested that the 
commissioner employ a man to concen- 
trate the pressure during a fire so as to 
give the district where the fire is located 
more water. This can be done by turn- 
ing off the water at places other than 
where the fire is, and where water is 
not imperatively needed. This has been 
ordered done by the city. In view of 
these steps the imposition of the pink 
slip advance will be postponed. 

WEST VIRGINIA NOTES 


The Cosmopolitan Fire of New York has 
been licensed to transact business in West 
Virginia. 

ba Southern Underwriters, Greensboro, 

C., is considering the advisability of 
making application for authority to enter 
West Virgina. 

Arrangement has been made between 
the West Virginia Underwriters Associa- 
tion and tfie Underwriters Association of 
the Middle Department, effective June 1, 
by which the West Virginia stamping 
office at Martinsburg is discontinued, and 
the agents heretofore under the jurisdic- 





tion of that office are to ort to the 
stamp clerk at Cumberland, 





North German Agents in Ohio 


Cc. F. Bailey, Spencerville; G. I. Wal- 
lace, Lima; Henry, Ashtabula; Dorman 
& Pitcher, Conneaut; H. Means, Geneva; 
L. E. Lambert, St. Marys; H. C. Settlage, 


Wapakoneta; R. B. Millikin, Hamilton; 
W. D. MclIntire, Springfield; D. Barry, 
Cleveland; Hough Riegel, Greenville; 
M. A. Costello, Defiance; Louis P. Oehm, 
Bellevue; Buerkle & Lermann, Sandusky; 
Cc Towson, Lancaster; F. J. Dawson, 


Columbus; W. B. Green, Cambridge; E. D. 
Prentice & Co., Cincinnati; A. E. Eboff, 
Findlay; Herman Spelman, Kenton; Pren- 


tice Bros., Napoleon; G. A. Gescheider, 
Steubenville; the Tuttle-Warn Co., Paines- 
ville; Schauck, Newark; J. P. Aikin, 


Bellefontaine; N. F. Kelling, Elyria; A. H. 
Babcock Co., Lorain; Clarence Bierly, To- 
ledo; L. Liebman, Youngstown; McKinley 
& Everet, Marion; Raudabaugh & Vining, 
Colina; Schlosser & Schlosser, Piqua; G. R. 
McConnell, Troy; E. H. Coe, Dayton; 8S. D. 
Cosner, Zanesville; P. K. Tadsen, Port 
Clinton; Ward & Boyle, Circleville; W. G. 
Shannon & Co., Eaton; L. Parsons, Mans- 
field; A. L. Fullerton, Chillicothe; BE. E. 
Stark, Clyde; Chas. A. Tyler, Fremont; 
S. M. Johnson, Portsmouth; T. John- 
son, Fostoria; M. Morrow, Tiffin; the Peo- 
ples Insurance Agency (W. D. Kingseed), 
Sidney; H. Standke, Canton; T. P. Flem- 
ing, Massillon; McIntosh-Baum Co., Akron; 
A. F,. Stuhldreher, Barberton; Purmort 
B@s., Van Wert; Flanders Bros., Marietta; 
Edw. A. Barton, Bowling Green; W. > 
Fowler, Delta; F. M. Stuempel, Wauseon; 
R. C. Flack & Co., Wooster; 'H. J. Call, 
Bluffton; John E. Meek, Stryker; Clayton 
& Stalter, Upper Sandusky; Reuel L. 
Lashels, Crestline; W. H. Miller, Leipsic; 
Calvin D. Martin, Ashland; Stream & 
Rimer, Mt. Vernon; Chas. M. Carpenter, 
Delphos; M. A. Mizer, Coshocton; John D. 
Cornell, Monroeville; Chas. B. Shumaker, 
Galion; August Ruihley, Archbold; Geo. W. 
Griffin, Fayette; Fred Gribbell, Deshler; 
W. G. Burwell, Chicago Junction. 





Ohio Agents of Security, Md. 


J. P. Aikin, Bellefontaine; Glen I. Wal- 
ace, Lima enry, Ashtabula; R. B. 
Miltikci Hamilton; A. L. Lessner, Spring- 
field; Park L. Stanford, Cleveland; Hough 
& Riegel, Greenville; M. A. Costello, De- 
fiance; Buerkle, Lermann & Co., San- 
dusky; H. Towson, Lancaster; J. H. 
Brock, Columbus; . = Leiding, Cin- 
cinnati; A. E. Eoff, Findlay; 
Wolfman & Co., Toledo; F. 
Youngstown; H. C. Grafflin, Piqua; G. R. 
McConnell, Troy; E. H. Coe, Dayton; A. 
Kessler, Mansfield; Filmore Musser, Ports- 


Knepper, 
Kaercher, 


mouth; P. Johnson, Fostoria; Peoples 
Insurance Agency, Sidney; W. A. Lytle, 
Canton; R. B. Crawford, Jr., Massillon; 


J. Memmer & Son, Akron; Purmort Bros., 
Van Wert; P. F. Dugan, Celina: Smith- 
Chaney & Greenfield, Blanchester; W. G. 
Shannon, Eaton; McKinley & Gottschall, 
Marion; R. C. Flack & Co., Wooster; 
Henry Spelman, Kenton; L. E. Lambért, 
St. Marys; H. J. Call, Bluffton; C. M. 
Cope Delphos; Cc. F. Bailey, Spencer- 
ville; D. Mason, Ashland; John Steger 
& Ny "Bellaire; R. L. Lashels, Crestline; 
D. O. Castle & Son, Galion; Stream & 
Rimer, Mt. Vernon: S. W Warner, 
Newark; A. H. Babock Company, Lorain; 
Ww. . Weaver. Celi ina; S. D. Cosner, 
Zanesville; E. P. Carsten, Elmore; W. H. 
Miller, Leipsic; M. G. Kirsch, Chillicothe: 
Cc. A. Tyler, Fremont; W. 8S. Eastman, 
Tiffin; A. F,. Stuhldreher, Barberton; A. x 
Reed, Marietta; G. W. Callin, Bowling 
Green. 





West Virginia Agents of Security, Md. 
Lohmeyer & Goshorn, Gnartesten: M. H. 


Flower, Parkersburg; . . Willison, 
yo a ae” A. F. Dennison, ae a 
s. Southworth, Huntington; C. 


So. Morgantown; E. 8. Juhling, will 
iamson; H. F. Smith, Fairmont; E. 

Easley, Bluefield; G. A. Moon, 
G. . Smith, Wheeling; 
Sistersville; i. 


- eR. 
Lynn Kirtland, 
W. Burnett, Huntington. 





OHIO NOTES 


Joseph A. Piero gets the County Fire of 
Philadelphia at Canton, 

Darling & Crawford is a new insurance 
firm at Milan, O. Its office is in the Wil- 
son block. 

The Firemens of Newark has trans- 
ferred from E. C. Smith & Son to Michael 
Morrow at Tiffin, 

Schlosser & Fouts have purchased the 
agency of BE. M. Heaton & Co. at Piqua. 
The companies of the Heaton agency will 
be added to those already represented by 
the former. 


J. H. Leiding of Cincinnati gets the 
Hamilton county agency of the Cosmopolitan 
and the New Jersey, which have reinsured 
the North German and Security of Balti- 
more respectively. 

State Fire Marshal Creamer of Ohio 
has issued a bulletin warning the public 
of the dangers of Fourth of July celebra- 
tions. He says that the average number 
of fires resulting from these celebrations 
has been thirty-six a year for the past 
five years. 

The agency of 8S. R. Burky of Alliance, 
who died a few months ago, will be con- 
tinued by Miss Lulu Wanamaker, under the 
name of the Burky Insurance Agency. She 
has been in the business for the past ten 
years, the last five of which she was in full 
charge of the focal business for Mr. Burky. 





MICHIGAN AND INDIANA. 


M’CULLOUGH AGAIN 








IN HARNESS 





Popular Field Man, Formerly with the 





Connecticut, Takes indiana for the 
Franklin of Philadelphia 
R. G. McCullough, who for some 


time was state agent of the Connecticut 
Fire in Indiana and more recently was 
one of the head examiners in the west- 
ern department, has been appointed In- 
diana state agent of the Franklin of 
Philadelphia and will soon take service 
with that company. Mr. McCullough 
is a rattling good field man and is one 
of the most popular men with the 
special and local agents in Indiana. 





Michigan Agents of North German 


Jas. C. Eslow, Albion; Fred N. Potter & 
Co., Alpena; Ira C. Montague, Allegan; 
Zina P. King, Ann Arbor; Alanson B. 
Treat, — Frank W. Ward, Battle 
Creek; Warren & Warren, Bay City, Har- 
ris 8S. Whitney, Benton Harbor; Winfield 
S. Tucker, Big Rapids; 


Bayliss Insurance 
Agency, Bessemer; Geo. Decke, Charlotte; 


Bowen & Thompson, Cadillac; Edw. A. 
Burnett, Charlevoix; Wm. E. Shoemaker, 
Cheboygan; Edw. Waterfall, Detroit; 
Fenner C. Bailey, Coldwater; Joseph 
R. Edwards, Dowagiac; Edgar J. Salis- 
bury, Mt. Clemens; George H. Arnold, 
Three Rivers; C. Guy Perry, Lowell; Chas. 

Louis B. Saunders 


H. Garett, Kalamazoo; 
& Co., Grand Rapids; J. H. McKee & Son, 
Grand Rapids; Alfred C. Christenson, Man- 
istee; Jacob J. Martinek, Menominee; Jesse 
R. Cropsey, Vicksburg; Alfred P. David, 
Port Huron; Leigh B. Smith, Muskegon; 
Jas. W. Frank, Hancock; Clarence W. 
Ingram, Escanaba; Henry W. Geer, Sagi- 
naw; Katherine Daly, Marquette; Sheldon 





& Bertrand, Houghton; David Armit, 
Laurium; Geo. B. Sedgwick, Ishpeming; 
Wm. Nicholls, Lake Linden; the Adams 
Insurance Co., Sault Ste. Marie; Geo. BE. 
Newall & Son, Flint; Geo. W. Loring, 
Owosso; Lansing Insurance Agency, Lan- 
sing; Miller & Miller, Marshall; Kennedy 
& McCormick, Thompsonville; Frank A. 
Foster, Ludington; H. Shaw Noble, Mon- 
roe; Bank of Ironwood, Ironwood; Lydon 
K. Cleveland, Traverse City; Aaron B. 
Krieger, Petoskey; Watts Chatterton, Mt, 
Pleasant; Edw. Hewitt, Ypsilanti; Arthur 
W. Mason, Jackson. 
Putnam in Indiana 


H. H. Putnam of the National Asso- 
ciation of Local Fire Insurance Agents 
spent Monday in Indianapolis and met at 
a luncheon the chairmen of the various 
committees having in hand the arrange- 
ments for the annual meeting of the asso- 
ciation in that city. In a little talk to 
them he said that managers were warm- 
ing up to the local agents just now in a 
way they had never done before and real- 
ize their importance in this great hour 
of their trouble. He found everything in 
very satisfactory shape in Indianapolis 
at this period of preparation for the con- 
vention, 





Indiana Agents of Security, Md. 


G. D. Kuhns, Frankfort; H. C. Harper, 
North Vernon; J. J. Coyle, Peru; R. > 
Smith, Wabash; D. W. Andre, Conners- 
ville; C. H. Burton, Bedford; 8. B. Templin, 
Winchester; Wm. Zerforce, Elwood; U. G. 
Gist, Union City; Hile & Baker, Elkhart; 


Rhoades & Spence, Hartford City; Geo. H. 
Hollingsworth Co., Marion; W. L. Little, 
Muncie; Walter & Games, Kokomo; G. W. 
Overman, Anderson; Caldwell & 
Columbus; G. W. McKee, Ft. Wayne; G. E. 
Elliott, South Bend; H. R. Miller, Laporte; 
BE. A. Kilenet, Warsaw; Wm. A. Love & 
Son, Lafayette; Geo. Ehrenhart, Terre 
Haute; Frank Sawyer, Indianapolis; John 
Butcher, Union City; Sare & Springer, 
Bloomington; J. F. Carney, Martinsville; 
McKay & Longley, New Albany; J. . 
Bowes, Newcastle; Vincennes Agency Co., 
Vincennes; John A. Roush & Co., Evans- 
ville; Fred Bienkamper, Aurora: E. E. 
Roney, Richmond. 





Indiana Agents of North German 


W. H. H. Martin, Lebanon; Sargent 
Bros., Monticello; M. O. Mock & Co., Tip- 


ton; M. Smith, Wabash; G. EB. Calla- 
way, Cambridge City; H. C. Harper, North 
Vernon; Greek Insurance Agency, Biluff- 
ton; C. H. Burton, Bedford; H. A. Wiley, 
Logansport; C. C. Fisher, Union City; O. P. 
Boop, Elwood; Rhoades & Spence, Hart- 
ford City; Geo. M. Hollingsworth & Co., 
Marion; W. L. Little, Muncie; Walter & 
jaines, Kokomo; F. . Six, Logansport; 
*. K. Sawyer, Indianapolis; Knapp 

Rutherford, Anderson; Caldwell & Drake, 
Columbus; C. F. Cromwell, Frankfort; 
W. J. Rosenburg, Lafayette; Adams & 
Storey, Franklin; Jones & Cunningham, 
Lebanon; J. 8S. Showers, Shelbyville; F. C. 
Fishbeck & Son, Terre Haute; T. J. Han- 
cock, Tipton; R. F. Scudder, Rushville; 
Dye & Ellis, "Richmond; Boyd Bros., New 
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Castle; Haag & Haag, Peru; W. A. Jones, roposed to begin work on that city in| with the Milwaukee Board of Under- 
eee: ES oes, We Wayne: i 2. IN ILLINOTS AND WISCONSIN. ee mise futane. Such action has been — 
Gregg, Decatur; Tohnika & Jones, South “ : . The recent losses at the plant of the 
Bend; J. A. Malten, Plymouth; C. W. | © recommended by the governing commit- | milwaukee Coke & Gas Company brought 
Kimmel, Kendalville; Harman & Zigler, 


Elkhart; C. E. Wolfe, Laporte; Witmer & 
Metzger, Mishawaka; E. A. Kilenet, War- 
saw; J. A. Jaqua, Portland; Mike O’Brien, 
Bedford; Sare Springer, Bloomington; 
Sherman Townsend, Martinsville; McKay 
& Longley, New Albany; Congdon & Dur- 
ham, Seymour; Edwin Wade, Mt. Vernon; 
Wm. Beck, Washington; John Butcher, 


Union City; Peoples Loan & Trust Co., 
Winchester; Richmond & Wood, Green- 
field; Vincennes Agency, Vincennes; 
Clarence Donnell; Greensburg; Daly & 
Brown, Brownstown; J. T. Cooper, Green- 
castle; Isaac Ebbert, Corydon; Vickery- 
Odell Co., Evansville; Fred Bienkamper, 


Aurora; Kesler & Bowser, Goshen; T. J. 
Cooper, Princeton; L. M. Overton, Brazil. 





Reduction for Coinsurance 


The governing committee has re- 
ceived numerous inquiries as to 
whether it is necessary, under the In- 
diana law, to make a reduction for use 
of the coinsurance clause where same 
is mandatory on tornado policies. Com- 
panies have been advised that it is 
permissible to make an allowance of 
2 percent where coinsurance clause is 
attached to policies covering tornado 
hazard. 





Michigan Agents of the Security, Md. 


Putnam & Miller, Adrian; W. S. 
Tucker, Big po: Warren & Warren, 
Bay City; F. W. Ward, Battle Creek; 
E. F. Sawyer, Cadillac; Z. P. King, Ann 
Arbor; George Decke, Charlotte; E. 
Burnett, Charlevoix; W. E. Shoemaker. 

Holmes & Co., Calumet ; E. 


Cheboygan; W. J. 
A. Waterfall, Detroit; C. W. Ingram, Es- 
canaba; é Martindale, Grand Rapids; 
E. A. Kemp, Greenville; Finch & Pem- 
pestay, Hancock; Wm. Peter, Ishpeming; 
W. Mason, "Jackson; J. G. Healey, 
ME, 8S. A. Van Horn, Kalamazoo; 
Ress & Co., Kalamazoo; Lansing Ins. 
Agency, Lansing; G. Perry, Lowell; 
A. C. Christenson, Manistee; A. 
Foster, Ludington; H. E. Hollon, 
shall; Menominee Ins. Agency, Menomi- 
nee; W. T. Kelley, Mt. Clemens; 
Jackson, Owosso; A. P. David, 
Huron; Henry Gates, Petoskey; H. 
Geer, Saginaw; E. J artyn, Sault Ste. 


Marie; H. W. Hagerman, Sturgis; G. W. 
Curtis, Traverse City; E. D. Haines, 
Muskegon. 





Indiana Agency Appointments 


American, N. J.—Daily Bros., Crown 
Point; . W. Edwards, Lebanon; W. G. 
Black, Hobart. 
Calumet—W. C. 


Fargher, 
City; Kesler & 


Landgreaver, 
. D. Norris, New Albany. 
Coml Union—W. Kennedy, Washington. 
Coniinental—W. F. Schallhorn, Lake- 
ville; G. W. Kichler, Churubusco; a iF 
Orthal, Indiana Harbor; Elkhart County 
Abstract Co., khart; Sawin & Utter, 
Hope; D. 8S. Stevenson & Son, Elkhart: 
K. A. Wright, Medora; C. M. SBeldon, 


Crothersville. 

Delaware, Pa.—A. T. Dye, Anderson; 
x Snively, North Manchester. 
Equitable—Bennett, Hutchinson & Co., 
Evansville; Moore & Ogborn, Richmond. 
Farmers, Pa.—F. R. Miller, Clinton; 
D. A. Tracy, New Castle; J. W. Harris, 
Bedford; Sare & Springer, Bloomington. 
Fire Ass’n—D. E. Snyder, Plymouth; 

T. Sortwell & Co., Elwood; H. A. 

Johnson & Son, Indianapolis. 

Georgia Home—Mrs. N. V. Schoellkopf, 
Nvansville; Riddle-Hamilton Co., erre 
Haute; Trift Trust Co., Valparaiso. 
German, Freeport—S. E. Brewer, White- 
land; J. H. Chapman, Rensselaer; E. 
Moore, Westfield; F. C. Wilkerson, Green- 


Michigan 
Goshen; 


wood; H. B. Colvin, Flora; C. T. Parker, 
Fairmont; Wm. Bailey, Selma. 

; Globe Rutgers—J. S. Dodge, Jr., Elk- 
hart. 





MICHIGAN NOTES 


The mutuals have captured the W. E. Wil- 
liams Company, formerly known as_ the 
Fulghum Manufacturing Company in 
Traverse City, Mich. 

The recent fire in the grocery stock of 
the Wilhelm, Bartack Company was one of 
the most stubborn Traverse City has ever 
experienced, and the handling of it showed 
great tact and ability on the part of the 
present fire chief. 

Detroit agents of the New York Under- 
writers have been advised that Detroit 
is not included with the cities where 
the company intends to cease writing in 
the congested districts and are greatly 
elated in consequence. 





INDIANA NOTES 


The Cosmopolitain Fire of New York, 
which will take over the North German, 
has been licensed by the Indiana depart- 
ment. 

The manufacturers of 
Breeches,"’ at Evansville, Ind., apparently 
are of the opinion their product is im- 
peeveoes to the elements, as they carry 
ut $20,000 of tornado insurance on a 
reported valuation of about $100,000. The 
companies do not coincide and are calling 
4 more insurance or the reduced rate 
clause. 


“The Buckskin 





HASELTON CHOSEN PRESIDENT 





Annual Meeting of the Illinois State Board 
at Delavan, Wis., Was Very 
Largely Attended 





The annual meeting of the Illinois 
State Board closed Wednesday at Dela- 
van, Wis. The following officers were 
elected: 

President—F. C. HAseELton of 
Northern. 

Vice-President—R. M. BEeNNeEtTT of the 
New York Underwriters. 

Secretary and Treasurer—C. F. 
PERSCH, 

Executive Committe—W. J. SonNEN of 
the St. Paul, G. A. RicHarps of the 
Commercial Union, F. T. Wise of the 
Home, F. H. Burke of the Fire Asso- 
ciation, Cuas. G. Law of the Royal, W. 
A. CaAvANAGH of the London & Lan- 


cashire. 
by H. H. 


the 


A_ resolution, introduced 
Rassweiler of the North America, was 
passed condemning as dishonorable any 
member, who by any means casts any 
reflection on other companies interested 
in the San Francisco losses. The spirit 
of the resolution favored codperation 
and help instead of words or deeds 
tending to undermine confidence. 

Robert Gray of the American Central, 
the only active member who  partici- 
pated in the first meeting gave some his- 
torical reminiscences. Remarks were 
also made by T. E. Gallagher of the 
7Etna, W. B. McIntyre of Rock Island, 
and J. E. Davis, Wisconsin state agent 
of the Aétna. — 


On Tuesday evening, a _stereopticon 
entertainment was furnished under the 
management of W. J. Sonnen of the St. 
Paul, showing some early pictures of 
members, as well as their present and 
future likenesses. Some members were 
humorously cartooned in a skillful man- 
ner by M. E. Barclay of the Atlas. Mr. 
Sonnen made the photograph slides and 

was the general manager of the affair. 

The official baseball game was played 
Tuesday afternoon between Capt. W. L. 
Bennett’s Highbinders and Capt. F. Tay- 
lor Wise’s Man Eaters. The Cannibals 
won by 13 to 9. Lee Hubble pitched for 
Bennett’s men, while Capt. Wise did his 
own twirling until he was knocked out 
of the box and was relieved by a south- 
paw, A. W. James. McIntyre and Stauf- 
fer were umpires and both were mobbed 
seventeen times. 

The business session Tuesday after- 
noon was devoted to discussing points in 
the state where rate troubles exist, no- 
tably Newton, Lincoln, Pontiac, Paxton 
and others. ay 


The meeting was called to order Tues- 
day morning by President F. B. Luce. 
In his annual address he called attention 
to the satisfactory condition of the organ- 
ization. Its finances are gratifying and 
the results in rate-making show marked 
progress. A new agreement with the 
Illinois Field Club is being considered. 

President Luce called for more coop- 
eration and harmony in the face of the 
San Francisco calamity. He recom- 
mended a fire marshal law for Illinois, 
the expense to be borne by the state. 
He declared that it was unjust to saddle 
the cost of maintaining the office on the 
companies. President Luce feels that 
the field men can do much in promoting 
proper sentiment among agents and the 
public so that the people can gain a cor- 
rect idea as to fire insurance. He said 
the people demanded sound indemnity 
and ample resources. To secure these 
the companies should not be inequitably 
hampered. 

President Luce’s address was terse, 
clear and convincing. He has made an 
able presiding officer. 

Secretary C. F. Persch read his annual 
report dealing with the work of the year. 
Since the last meeting 163 towns have 
been rated. All water towns except 
Springfield have been rated. It is now 





tee of the union. 

There are now 793 rated towns. The 
active membership of the state board is 
eighty-six. 

Letters were read from Manager H. N. 
Kelsey of the Sun and Assistant Manager 
F. A. Hubbard of the Hanover, who are 
in San Francisco. 

General Agent Gallagher of the Etna 
and Mrs. Gallagher are present. There 
is a large attendance of members and 
the ladies are here in larger numbers 
than ever before. A sprinkling of local 
agents is noticed, among whom are 
Moisant of Kankakee, Hawkins of Dan- 
ville, Bastert of Quincy, Gates of Jack- 
sonville and Struck of Peoria. 

The ineffable McIntyre of Rock Island 
loaded with 10,000 pounds of steam un- 
der heavy pressure came in Tuesday 
noon on a whirlwind. 





INSPECTION OF PAPER MILLS 





Electrical Condition of Fox River Val- 
ley Plants Found Generally to be 
Good or Fair 





The electrical engineer recently em- 
ployed by the owners of the paper 
mills in the Fox River Valley of Wis- 
consin, to inspect the electric wiring, 
has reported on the general condition 
of the plants. He pronounces the 
equipments fair in the mills of the 
Patton Paper Company and the Wis- 
consin Tissue Paper Company at 
Appleton, poor equipment for the Pat- 
ton Pulp Company, and good service 
for the Appleton Paper & Pulp Com- 
pany. At Kaukauna fair equipments 
are found in the plants of the Union 
Bag & Paper Company, Charles S. 
Boyd Paper Company, Kaukauna Fibre 
Company, Outagamie Paper Company, 
Thilmany Pulp & Paper Company. 
Fair arrangement is also reported for 
the Combined Locks Paper Company, at 
Combined Locks, Green Bay Paper 
Fibre Company, at Green Bay, and the 
Bergstrom Paper Company, at Neenah. 





Wisconsin Agents of Security, Md. 


Henry Hillemann, Sheboygan; E. Hin- 
man, Oskosh; G. A. Kuechenmeister, West 
Bend; Greene Bros. & Hansen, Wm. O. 
Faist and J. O. Myers & Co., Milwaukee; 
J. H. Bruns and G. H. Guenther, Sheboy- 
gan; . P. Schenian and C. M. Krum, 
Manitowoc; C. A. Erhart, Superior; F. W. 
Baker, Marinette; E. tn Ansorge, Green 
Bay; Sylvanus Palmer, Oskosh; F.. G. 
Rossman, Merrill; F. E. Chartier, Wausau; 
W. J. Shumway, Stevens Point; Taylor & 
Scott, Grand Rapids; Henry Johnson, 
Edgerton; Theo. Herfurth, Madison; H. H. 
Blanchard, Janesville; i Tradewell, 
Antigo; B. H. Volz, La Crosse. 





Rates Cut at Gray’s Lake 


The Illinois State Board has called 
the governing committee’s attention to 
rate cutting at Gray’s Lake, IIl., and 
companies have been asked to check 
up their business at that point, and 
wherever the February, 1906, tariff has 
been ignored, to insist upon advances or 
cancellations. 





News from Milwaukee 

The Milwaukee board has inaugurated 
its annual campaign against companies 
having more than four agencies, as per- 
mitted by the rules of the organization 
companies having “annexes” or “under- 
writers” departments are allowed four ad- 
ditional agents when such departments 
are regularly organized and doing busi- 
ness in more than one state. This method 
of securing additional agents is at the 
bottom of the whole trouble, as some 
companies without annexes claim they 
are entitled to just as many agents as 
the others and refuse to get into line. 

The newly organized board of fire under- 
writers of West Allis is to be known as 
the West Allis Fire Agents Association. 
The following officers have been elected: 

President—John Bowes. 

Secretary and Treasurer—Henry G. 
Meigs. 

Executive Board—Frank C. Douville, A. 
H. McMicken, Charles H. Winkler and 
Henry C. Meigs. 

The object of the association will be to 
establish uniform rates and to co-operate 





out the fact that the fire boats could not 
do efficient — —s to the distance 
that hose had to be run. It is now pro- 
posed to put in 1, 800 feet of pipe line, with 
eight hydrants, for the use of the fire 
boats, and then the protection of this very 
valuable plant will be first-class. 

The city council of Milwaukee has 
passed an ordinance providing for the 
appointment of an electrical inspector. 





Jennings in Southern Illinois 
J. H. Jennings of Evansville, Ind., 
special agent of the Hartford in south- 


ern Indiana, has had southern Illinois 
added to his field. 





Wisconsin Agents of North German 


E. M. Clough, Menasha; Louise C. Will- 
iams, Oconomowoc; F. N. Fryer, White- 
water; Theodore Ernst, Milwaukee; E. G. 
Stolte, Reedsburg; , me Zimmerman, 
Waukesha; Eugene Thomas, Berlin; C. L. 


Handt, Fond du Lac; Henry Gollusch, 
Milwaukee; Geo. B. and D. L. Simmons, 
Oshkosh; J. Neuens, Sheboygan; C. A. 
Erhart, ‘Superior; B. H. olz, Crosse; 


August Ruhlander, Appleton; Addison B. 
Noble, Ashland; J. A. Smith, Eau Claire; 
J. F. Lefebvre, Green Bay; C. M. Krum 
and A. P. w. 
Baker, Marinette; Downie & McQuillan, 
Merrill; W. J. Shumway, Stevens Point; 
F. E. Chartier, Wausau; Taylor & Scott, 
Grasser, Kenosha; 
Jefferson; . Moses, 
well, , a. Jos. 


Schenian, Manitowoc; F. 


Waukesha; E 


Wright, Watertown; John Shepeck and 
Wm. Wojteckowsky, Kewanee; J. C. 
Brandel, Ft. Atkinson; Arthur’ Erlich, 
Racine; Henry Opgenorth, West Bend; 


Theo. Herfurth, Madison; E. E. Williams, 


Beaver Dam; Johnson, Edgerton; E. B. 
Pares, Wauwatosa; E. Cline, New Lon- 
don; D. Bullock, Beloit: Morse & Trade- 


well, Antigo; W. R. Phillips, Evansville. 





Wisconsin Agency Appointments 


Aachen & M.—Culver E. Hooker, 
Waupun. 
#tna—Miss B. Tennison, Kilbourn 


. Agricultural—Smith & Tuttrup, Apple- 


‘American, N. J.—C. S. Cleveland, Janes- 
Vv. T. Ver Hallen, Madison. 

Pa.—W. C. Ornstein, Green 
Gustav Buchheit, Watertown. 
German, Freeport—August Severson, De 
Forest. 

Germania—J. Coerper, Hartford. 
Glens Valle-D, W. Hitchcock, Grand 
Rapids; F. G. Rossman, Merrill. 
Metropolitan—Kretlow & Lamont, Wau- 
sau. 

Lumbermens—D. of: Healy, 
Michigan F. & —J. G. Bailey, Fort 
Atkinson; J. F. "Sauer Watertown; 
A. A. Loper, Ripon; Fred Engelbracht, Jr., 
Berlin. 
me Mech.—Knowles & Ashley, River 
‘alls 

Mich. Com’l—A. E. Gilbert, Stoughton. 
National, Ct.—H. Hobbins, Madison; 
wy. = Husting Theresa; D. Ww. Maloney, 
Glen Flora; L. C. Currier, Stoughton. 
Nat’] Lumber—E. R. Burke, La Crosse. 


Manitowoc. 


Stoughton; E. 


Marshfield; "EL V. 


M., Eng.—F. W. Luck, Red 
Granite: E. A. a > Wittenberg. 
Northwestern F. & —L. A. Sprague, 
Reedsburg; Jostad . ‘Van Unken, La 
— 
W. Nat’l—Knowles & Ashley, River 

Falls: J. E. Foley, Ellsworth 

Palatine—L. C. Currier, Stoughton; J. B. 
operant, Rice Lake: Louis Olson, Abbots- 
or 
Pennsylvania—J. G. Bailey, Fort Atkin- 
— : w, ates. Colfax. 

rov. ash.—Wm. Roach, Waterloo; R. 
W. Robinson, Westboro. 


Gover, 





ILLINOIS NOTES 


A cut rate is reported on the plant of 
the Milford Rubber Company at Milford, 
Ill, rated in April at $1.64 on building 
and $1.80 on contents. 

Neal Brosseau of Kankakee, IIl., has 
transferred his agency to Phillip A. Bros- 
seau, his nephew. Mr. Brosseau, Sr. will 
remain in the agency for some time. 

At South Beloit, Ill, the plant of the 
Racine Feet Knitting Company has been 
written at a flat rate of $1.03 and free 
permission given to run nights. Com- 
panies are asking for 25 per cent addi- 
tional or that night privilege be restricted 
to 10 p. m. 

Mt. Carmel (Ill.) agents have issued 
builder’s risk policies on the brick, frame 
and iron building of Henry Dolman, in 
course of construction, at short rate of 
1 percent, while the state board requires 
short of 1% percent, and agents have 
been instructed accordingly. 

The new city electrician of Elgin, IIL, 
appointed in Jan. last, is enforcing the 
ordinance and has requested the assist- 
ance of the underwriters’ bureau  in- 
spector in drafting desired amendments 
to the ordinance. The current has been 
cut off several risks, > to the danger- 
ous condition of the wiring. 
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THE WEST AND NORTHWEST. 


NEBRASKA TAXES ARE MUDDLED 








Same Old Troubles That Crop Out Every 
Year Are Now Up for Considera- 
tlon Again 





The Lincoln and South Omaha city 
tax controversy, which has been a bone 
of contention for some time, will not 
down. The city assessor of Lincoln 
has declined to accept return for city 
tax on the basis of the actual amount 
on hand April 1, and has copied the 
returns of annual premiums, which 
were made to the county assessor. 
The matter having been referred to the 
attorneys of the companies, Greene, 
Breckenridge, Matters & Kinsler, they 
have advised that Lincoln and South 
Omaha are not governed by the same 
charter as Omaha. For city purposes 
there is no statutory provision for taxa- 
tion upon gross receipts. The Lincoln 
city assessor has assessed city tax on 
the returns of the actual premium. re- 
ceipts as made to the county assessor, 
and inasmuch as the assessment is 
made on 20 percent of such returns, 
the attorneys think it advisable for 
companies to submit to the assessment 
on that basis. This applies also to 
South Omaha, leaving only the city 
of Omaha where return for city tax 
should be made on the amount in 
agents’ hands April 1 each year. 





Missouri Agents of Security, Md. 


Brown & Mann, Kansas City; E. F. Hart- 
zell, St. Joseph; C. D. Eaton, St. Louis; 
Mason & Thomas. Springfield; J. A. Arbuth- 
not, Brookfield; E. J. Evans, Sedalia. 





Two Companies Enter Missouri 


The Missouri department has admitted 
the Adirondack Fire of New York to the 
state. It is a new corporation which 
commenced business on May 1, with a 
capital of $200,000 and a surplus of 
$100,000. W. T. Campbell of St. Louis 
has been appointed by the company as 
general agent for Missouri. The Mis- 
souri department has also licensed the 
Cosmopolitan Fire of New York, which 
company commenced business June 4 
with a paid-up capital of $300,000 and a 
surplus of $150,000. 





Missouri Agents of North German 


W. B. Linney, Trenton; R. L. McDougal, 
Maryville; Geo. W. Clinton, Independence; 
J. Crose Bounds, Moberly; W. B. John- 
son, Kansas City; J. L. Zeidler, St. Joseph; 
Moses Fraley, St. Louis; Schmook & 
Culler, Springfield; Briggs & Briggs, Jop- 
lin; Sigmund Solomon, Monett; J. A. 
Arbuthnot, Brookfield; F. J. Seateien. Jef- 
ferson City; W. H. Ritchey, Sedalia; W. T. 
Thorpe, Nevada; . Harrison, Webb 
City; W. O. Woodsmall, Marshall; H. J. 
Armstrong, Louisiana. 





St. Paul Salvage Corps Election 
The stockholders of the St. Paul Fire 
insurance patrol and salvage corps at its 


annual meeting elected the following offi- 
cers: 

President—Joseph A. Rogers. 

Vice-President—Fenton G. Warner. 

Secretary—W. H. Hart. 

Treasurer—John Townsend. 

Assistant Secretary and Superintendent— 
Frank Whitmore. 

Directors—Joseph A. Rogers, Fenton G. 
Warner, William A. Lang, W. S. Gilliam, 
John Townsend, W. H. Hart, Henry Martin. 





Minnesota Agents of Security, Md. 


T. C. Blewitt, Brainerd; Clarke-Hepworth 
Co., Duluth; S. R. Kirby, Hibbing; the 
Fletcher Co., Minneapolis; Collins & Kelly, 
Rochester; Dahl & Martin, St. Paul; Bas- 
ford & Stanton, Winona. 





Law Held Unconstitutional 


The Montana supreme court holds 
unconstitutional a law passed by the 
last legislature limiting the time in 
which to bring actions for damages 
by affirming the district court of Silver 
Bow county in the case of the Pala- 
tine Insurance Company against the 
Northern Pacific Railway Company. 

A_ small building caught fire from a 
Passing locomotive, and damages amount- 
ing to $500 resulted. This the insur- 
ance company paid and then brought 








suit against the railroad. The latter 
pleaded the statute of limitations and 
attacked the constitutionality of the law 
under which the insurance company 
sued, contending it was never legally 
enacted. 

The court finds the point well taken, 
and an old law requiring actions to be 
brought within two years consequently 
holds. The insurance company, having 
failed to observe this requirement, is 
declared out of court. 





Minnesota Agents of North German 


Elbert H. Smith, Austin; Chase & Schan- 
feld Co., Minneapolis; J. Quincy Haas Co., 
St. Paul; Elston-Britts Duluth; 
Clarke- -Hepworth Co., Duluth =. Se 
Blewitt, Brainerd; A. R. Davidson, Little 


Falls; H. F. Leonard, Mankato; Frost- 
Markle Co., Winona; Collin & Kelly, 
Rochester; S. R. Kirby, Hibbing. 





Minnesota Agency Appointments 


Alliance — Hartman - O’Donnell Agency, 
Duluth. 

American, N. J.—P. A. McClernan, 
Stephen; Albin Young, Warren; J. A. Bar- 
ton, Two Harbors. 

Calumet—G. F. Shea, Perham. 

Citizens—F. G. McWithey, Cloquet. 

Columbia, N. J.—E. E. Maple, St. 

Com’! Union—T. C. Blomgren, Cam- 
bridge. 

Continental—E. R. Rosser, New York 
Mills; L. M. Clark, Clitheral; W. C. 
Hauck, Wood Lake; K. T. Wang, Badger; 
Andrew Engeset, Twin Valley; T. P. 
Hamre, Thief River Falls; T. M. Spilde, 


Halma. 
W. Obschall, 


Paul. 


Delaware—W. C. Waseca. 
German, Peoria—K. T. Dahlm, Elbow 
Lake. 

Germania—Frank Swanson, Cokato; E. 
F. Zierbarth, Delano; E. E. Peck, Herman. 
German, Freeport—B. F. McGregor, 
Mapleton. 

Girard—Jacob Harpmann, Minneapolis. 
Hartford—Julius Schendel, Campbell; 
E. R. Rosser, New York Millis; H. C. 
Omholt, Sacred Heart; A. J. Pithey, Ten- 


ney; Robert B. Coy, Danvers. 
Home, N. Y¥.—John Herman, Montrose. 
L & L. & G—J. E. Rosman, Eagle 


Bend. 

Metropolitan—J. W. Shepard & Co., St. 
‘aul; . J. Russell, Bemidji; Samuel 
Trebby, Little Falls. 
Mich. Com’l—Eric Peterson, Morris; M. 
J. Jacobson, Wheaton. 

— Mech.—Thomas Madigan, Maple 

e. 
Mut. Cash Guaranty, S. D.—H. A. Zet- 
tel, Welcome. 
Nat’l Lumber—F. C. Sammis and F. H. 
Wagner, Minneapolis. 
Nat’l] Mutual—A. J. Anderson, Lind- 
strom. 
Niagara—L. ae ' Hill, Benson; C. H. Asch, 
Springfield; C. Holt, North Branch. 
N. W. Natl. a2. Cc. Pierce, Morris. 
Hartford—aA. C. Eastman, Litchfield. 
Sy A. Anderson, Wilmar ; 
ershey, Litchfield. 

Phenix—P. W. Sture, Ely; I. A. Herrick, 
Farmington; H. J. Schwartz, Royalton. 
Queen—Edwin Brickson, Adrian 
Reliance—A. - Carlson, Albert Lea ; 
Keller & Heimbach, St. Paul; W. C. 
Wobschall, Waseca. 

Rochester Seen Detect Romick, Lake 
oe: K. T. Dahlen, Elbow — 


bering Garden—G. W. 


Sun—F. B. Phillips, White Bear. 

National—A. McCleman, Stephen; W. H. 
Lord, Foley; C. T. Dahl, Madelia; G. R. 
Rice, Northfield: E. H. Holbert, Hinckley; 
J. H. Me Gilvra, Milaca; C. L. Dobner, 
bier River Falls; Charles Hasch, Spring- 


aNatl. Union—J. H. McGilvra, Milaca. 
N. W. Natl—W. C. Hauck, Wood Lake. 
Pheenix, Eng.—C. M. Buck and E. E. 


Ely 
Doolittle, Owaton- 


McGrew, Dassel; J. C. Brainerd, Bloom- 
ing Prairie. 
heenix, Ct.—McNally Bros., Chokio; 


Louis ge MS Courtland. 


Prov., . H. Asch, Springfield; 
Miss Nell Dalton, Tracy; N. F. Johnson, 
Cokato. 


Queen City—William Soule, Nashua. 

Queen—D. A. Kendall, Rush City. 

Rochester German — James_ Runion, 
Cokato; K. C. Ness, Herman; J. H. De- 
venney. 

Royal—A. S. Dean, Sandstone. 

Royal Exch.—Sullivan Bros., East Grand 
Forks. 

Security—S. M. Serkland, St. James. 

Springfield—Harvey Hildebrand, Lyle; 
I. R. Severtson, Baudette; A. L. Sheldon, 
a Falls; A. C. Hedberg, War- 
road. 

Westchester—Dean Fair- 
mont. 


& Palmer, 


Missourl Agency Appointments 


Niagara—J. E. Montague, 
W. A. Russell, Greenfield; C. 
rr aa a s. Foss, 

, A Jackson, ‘Bucklin; A. B. English, 
Callao; Fred Loehr, St. Louis. 

Northern—E. T. "Hartzell, St. Joseph. 

Norwich Union—W. W. Whaley & Co, 


Ct. — Helferstine & Pratt, 
Unionville; W. W. Whaley & Co., Spring- 
field; W. . Moran, Shelbyville; 
Otis & Co., Maryville; Guy Winslow, 
Marshfield; C. D. Bray, Campbell; O. H 
Hickman, Ulman. 





Pheenix, Eng.—J. M. Sitton, Linneus. 
Prussian Natl.—Thomas Gilbert, evade. 
Queen—C. B. Hay, Blodgett; R. 
Montgomery, Essex; Fletcher: 
Ironton; Helferstine & Pratt, Unionville. 
Scott. U. & N.—C. E. inch, Bruns- 
wick; W. H. Woodson, Liberty; J. P. 
Bramhall, Richmond; J. W. Armstrong, 
Fayette; W. L. Hannaca, Glasgow; Mrs. 
Ellen S. Carpenter, Holden. 





GENERAL WESTERN NOTES 


The Fidelity Fire of New York will ap- 
ply for admission to Missouri. 

A new Bennett tariff of Des Moines, 
Iowa, is fresh from the press. 

Commissioner O’Brien has licensed the 
Cosmopolitan Fire of New York to do busi- 
ness in Minnesota. 

The Charles W. Sexton Company of 
Minneapolis has secured a second agency 
of the German American. 

The store building of George D. Day- 
ton, 700-720 Nicollet avenue, Minneapolis, 
has been equipped with automatic sprink- 
lers and rate reduced from $1.71 to 79 
cents. 

Firemen at Council Bluffs, Ia., will here- 
after test all hydrants twice a year. Here- 
tofore some of them have not been 
tested for long intervals and have not 
been available when wanted. 


ORIEN 


INSURANCE 
COMPANY 


OF HARTFORD, CONN. 





CHARLES E. DOX 


MANAGER 





WESTERN DEPARTMENT 


171 La Salle Street, Chicago, Ill. 





GERMANIA 


Fire Insurance Company 
NEW YORK 





ORGANIZED 1859 





Cash Capital, - - $1,000,000 00 
Assets, - - $6,835,785 78 
Net Surplus, - . $2,889,065 92 





MBAD OPPICE: 
Cor. William and Cedar Streets. 


THE 
WESTERN 
INSURANCE COMPANY 
OF PITTSBURGH 


HAD NO LIABILITY IN CALIFORKIA. IT 
CONFINES ITS KUSINESS TO THE EASTERN 
AND CENTRAL WESTERN 8TATES IM WHICH 
ee MORE COMPLETE REPRESENT- 





CHICAGO OFFICE, 159 LaSauue Sr. 
Surritvs ro Porcr Horpess, 
$362,701.04 


LOSSES PAID TO DATE, 
$3,.832,556.00 


LOUISVILLE 


Insurance Company 


FIRE AND TORNADO 
INDEMNITY 
In business continuously under the same 
— ement since 1872. 


pplications from leading agencies 
solicted. 


Henry P. Magill & Co. 
General Agents 
184 La Salle Street 








Chicago 





AGENTS WANTED 


THE UNION oF PHILADELPHIA 





INCORPORATED. A. D. 
1804 


CHARTER PERPETUAL 


EDWARD BLIVEN, 


FIRE INSURANCE COMPANY 


WILLIAM MUIR, President 
LOUIS S. AMONSON, 


Special Agent, 





Vice-President 
M. JOS. NOWLAN, 2d Vice-President 
E.R. DANNELS, Secretary 


159 La Salle St., Chicago 





ORGANIZED 1870 


The Concordia Fire Insurance Company 
OF MILWAUKEE, WIS. 


Cash Ca 
ce = all other Liabilities 
tal Assets 
GEORGE aeuneen. President 
FRANK DAMKOEBLER, Becretary 


$200,000.00 
104,508.99 


ty ay Reserve - . 
Net Surplu . . 
$i. 196,817. 30 


sess. 850.49 
284,957.82 


GUSTAV WOLLAEGER, Jr., Vice-President 
W. C. HUGHES, Supt. of Agencies 


W. B, BIERCE, General Agent for Michigan and Ohio 
Whitney Opera House Block, Detroit, Mich. 


H. A. BARTELS, Special Agent 


J. T. KIRKWOOD, Special Agent 








PHILADELPHIA 


JOHN WELSH DULLES, Prest. 


SINCE 17% OUR POLICIES HAVE GIVEN SECURITY 


Statement January Ist, 1906 


pe TOTS Uk 
Liabilities............+.++.+.... 539,569.09 


Net Surplus............-.-.. 
Capital Increased to $400, 000 





84,170.29 





WILLIAM H. KILPATRICK, See 





SURPLUS LINES 


EUROPEAN UNDERWRITERS OF LONDON 


Composed of Twelve Foreign Companies. 


Cash Assets $66,000,000 


Funds deposited with Ladenburg, Thalmann & Co., Bankers, New York 
PAUL E. BASOR, U. 8. Attorney for Hollitscher & Middleton, Attorneys 


BURROWS, MARSH & McLENNAN, 


New York Office, 52 William St 


UNITED STATES 
CORRESPONDENTS 


Chicago Office, 159 La Salle St. 
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EQUITY AMONG POLICYHOLDERS 


THE tendency in life insurance ad- 
ministration is in the direction of per- 
fect equity as between policyholders. 
We have anti-rebate and anti-discrimi- 
natory laws, but as a matter of fact 
there is no company in which the prin- 
ciple is so nicely worked out that there 
is absolutely no inequity. Life insur- 
ance is becoming more and more an 
administrative science which has for its 
object perfect equity and justice to 
policyholders. 

' With the discontinuance of the de- 
ferred dividend system, at least so far 
as its tontine elements are concerned, 
will come a broader and fairer consid- 
eration of policyholders’ rights. The 
annoying system of petty charges and 
penalties in some companies is bound 
to go. What justice, for example, is 
there in the practice of a certain pre- 
liminary term company which in trans- 
ferring a convertible term policy to a 
higher-priced form issues the new policy 
on the preliminary term basis? Unless 
an agent is employed to make the trans- 
fer there is no unusual expense attached 
to it and the company should undoubt- 
edly rewrite the policy without making 
the first year term insurance. Yet it is 
the practice of a company of good stand- 
ing in such a case to make two first year 
expense charges when it has had to 
bear but one. 

In the future, companies will depend 
more upon their policyholders for the 
extension of their business, and the best 
service can only be secured by the fair- 
est and most liberal treatment consistent 
with good business methods. 








FUTURE. OF GENERAL AGENTS 

SHoutp the New York laws stand 
unchanged, the general agent is not 
likely to be the big figure in life in- 
surance in the future in the same 
sense as he has been in the past. For 
many years a general agency has been 
a business enterprise in which the gen- 
eral agent invested his energy and 
money for future returns. He, or 
others in his employ, sought out agents 
and trained them. He paid these 
agents the first year all he received 
for the business and perhaps more, he 
advanced money to them against their 
renewals or without even that security. 
He looked for his returns in the differ- 
ence between the renewals he paid and 
the renewals he received. 

The general agents of companies 
operating in New York will no longer 
have an opportunity to invest much 
money in a general agency. They can 


pay agents only a limited commission, 
they cannot make advances to any con- 
siderable extent; their power to com- 
mute 


agents’ renewals is largely 











abridged; no more bonuses or prizes 
can be given to stimulate business; and 
with the general agents’ own renewals 
reduced to nine, he cannot look for 
returns in the far distant future. 

The New York Legislature appar- 
ently values a general agents’ work 
of organization and _ supervision at 
about nine renewals of 1 2-3 percent on 
short term endowment policies and of 


2% percent on other policies, as it 
makes that differential between com- 


missions which may be paid by com- 
panies operating on the general agency 
plan and those on the salaried man- 
ager plan. It is believed by many 
that general agents cannot do this work 
profitably for that compensation. In 
the future, then, the general agent 
must make his money as a_ personal 
producer rather than as an organizer 
and agency manager. 

As there is a limit to the amount 
of business that any agent can write 
legitimately, the future is not likely to 
have so many general agents of the 
type of Woopns, Drewry, CAMPBELL, 
PickeELL and Murpuy, men whose busi- 
ness ran high up in the millions and 
whose incomes and expenses were like 
those of a great institution. The men 
who will be the prominent figures in 
the future will be more of the WyMAN 
and Locan class, men who write a 
large, clean, personal business and 
gather about them a little corps of 
loyal agents of their own class. 








LET THE AGENTS BE HEARD 

SENTIMENT among fire insurance man- 
agers in favor of giving the agents 
of the large cities a hearing on the 
proposed measures for reducing ex- 
penses, is said to be growing. It should 
grow. No possible harm can come 
from having a full discussion of this 
important quetion by the parties in 
interest. Should the managers finally 
decline’ to hear the agents’ side, it 
would show weakness on their part, a 
fear that some of their number might 
not be able to withstand the agents’ 
arguments. 

Undoubtedly there are some agents 
who are opposed to any change, men 
whose only interest is in their com- 
missions and who want those commis- 
sions just as large as possible. But 
there is the greater and much more 
influential body of big men in the 
business whose desires for its best in- 
terests are just as strong as are those 
of the managers. These men have 
large interests at stake. Their agencies 
have been built up under the present 
system, they have many brokerage con- 
nections and they know the cost of 
conducting an agency and what over- 
riding commission an agent must have 
in order to come out whole. 

There should be a reduction of the 
expenses in large cities, but in making 
that reduction it is necessary that the 
utmost care be exercised. An _ arbi- 
trary scale of commissions and _ broker- 
ages, with too small a margin between 
the two, might play havoc with the 
business of large agencies built up in 
good faith on the present system and 
with the business of some of the com- 
panies represented in them. The real 
question is not, shall there be a re- 
duction, but shall the reduction be so 
adjusted as to cause the least trouble 
and be the most generally and perma- 
nently satisfactory? 





Personal Side of the 


Insurance Business 





Joseph W. Frances, 
now becomes a star. 
traveling in Illinois, 
Minnesota for the United American 
of Milwaukee and has done well. 
H. M. Coudrey & Co. of St. Louis, 
western managers of the Star Fire, 
sighted the craft of Mr. Frances and 
captured him. He will now travel from 
Colorado to Pennsylvania and by so 
doing will get a good knowledge of 
the western field. 


of Milwaukee, 
He has been 
Wisconsin and 


Invitations are out for the marriage 
on June 19 of Miss Atwood Moss Robin- 
son to James Alexander McVoy at Jeffer- 
son City, Mo. Mr. McVoy has for some 
years been statistician in the Missouri in- 
surance department. He is well known 
among Missouri men through his work in 
examining companies, and the insurance 
public is familiar with his annual compila- 
tion of fire insurance business in Mis- 
souri and its three principal cities, which 
is published in THe WeEsTERN UNDER- 
WRITER. 


Special Agent Kemp of the George I. 
Gorham General Agency is wearing a 
large smile at present on account of the 
arrival of a twelve-pound young lady at 
his home in Oshkosh, Wis., on June 7. 
The paternal ancestor says the cigars he 
is handing out are the best to be had. 


John M. Murray of Chicago, special 
agent of the Svea, was married this 
week to Miss Frances Lydston, daugh- 
ter of Dr. G. Frank Lydston, a most 


charming young lady, prominent in 
Chicago’s South Side social circles. 
Mr. Murray was formerly with the 


Insurance Survey Bureau, was later in 
the office of the Sun. He is deserving 
of all success and happiness. 


Tue WESTERN UNDERWRITER during 
the last two years has had three poets on 
its staff, George K. March of the New 
Hampshire, Frederick Sophocles Mc- 
Daniel of Bridgeport, Conn., and W 
Lightfoot Bennett, the sweet singer of 
the Hartford in Illinois. Only Bennett 
remains, the others having been killed off 
poetically by irate subscribers. The 
Bridgeport ex-poet in his palmy days was 
strong on tragic verse. His motto was 
“Good poetry like liquor will make a man 
promise anything.” Recently calling to 
mind the days when he sat with the 
Muse, he wrote this paper as follows: 
POEMS MADE EVEN CRIMINALS WEEP 

(By Telegraph to the Tribune.) 

Cleveland, May 29.—Parole Officer Crane 
says that poetry will cure crime. He put 
his scheme into operation at the workhouse 
on Sunday. 

It was instantaneously successful, even 
beyond the wildest hopes of the prison 
authorities. Hardened criminals wept and 
begged to be released. They even prom- 
ised to leave the country. Other verses 
were read and they volunteered to take 
the pledge or go to work. The poetry 
continued, and, as one man. the prisoners 
arose and freely promised that their lives 
should be such in future that no twist of 
the law could bring them within the work 
house gates again. 

Dear Underwriter:—Even if some 
sordid trade journals have put the ban 
on poetry these days, there is some use 
for it in the world as the above clipping 
will show. Just wanted you to know 
that there is still a market for good 
verses and still a chance for us who 
really have the “divine afflatus.” Confi- 
dentially I have Hitchcock nearly in the 
notion of establishing a special column 
for poetry and golf. 

Am going to Atlantic City to spend 
Sunday with one Gibbs, who according 
to the Insurance Field, is in ‘Frisco. 
You can’t depend on the Field for facts. 
Will send you the news of the ocean. 

Truly yours, 
Poet. 

Boyd F. Maize has resigned the Middle 
Department and West Virginia special 
agency of the Caledonian, effective June 
15, to take Pennsylvania for the Will- 
iamsburgh City. 








Desertion of Third 


Street, Cincinnati 





Third street, Cincinnati, historic in in- 
surance annals, will within a few years 
be little more than a memory to fire 
underwriters in whose minds it was 
once associated with all that was pro- 
gressive and important in fire insurance 
in the west. When the exodus to the 
First National Bank building took place 
several years ago it was foreseen that 
the old street would soon be forced to 
give up its claim as the insurance and 
banking center of the city, although a 
few important offices still cling to the 
old environment, among them the cen- 
tral department of the L. & L. & G, 
which occupied the company’s building 
at the corner of Walnut street, and Gen- 
eral Regent J. M. De Camp has now 
decided to join the march of progress 
and will locate in the center of the new 
insurance district, having taken a fine 
suite of offices on the fourth floor of the 
Fourth National Bank building, which 
will be ready for occupancy about July 
1. The Cincinnati offices of the Royal 
will leave Third street and go into the 
same building, and President Rothier 
of the Cincinnati Underwriters states 
that his companies also will not much 
longer remain in their present quarters. 


The L. & L. & G. building, for many 
years the home of the department, was 


originally occupied by the Ohio 
Life & Trust Company, and was 
erected by that company in 1855. 
In 1859 the L. & L. & G, fol- 


lowing the example of the AZtna, Royal 
and Phcenix, established a western de- 
partment in Cincinnati and bought the 
life company’s building as a home for 
its general agency. At that time foreign 
companies deemed it good business 
policy to own their office buildings in this 
country as it was considered an earnest 
of their intentioin to remain perma- 
nently on American soil. In the case 
of the old established companies this is 
no longer necessary, but at that time 
an office building was a valuable asset. 
When the L. & L. & G. established its 
branch at Cincinnati the city was the 
headquarters for twenty-three fire and 
marine companies, some of which were 
still located down on the river bank, 
while most of the others were domiciled 
on Third street. 
* x 

The L. & L. & G. building was in the 
heart of the insurance district for many 
years and for a long time it harbored 
not only the general agency of, the com- 
pany owning it, but also the large depart- 
ments of the Commercial Union, in 
charge of C. J. Holman, now assistant 
manager at New York, and of the Lan- 
cashire, of which H. K. Lindsay was 
manager. Mr. Lindsay, now over 
years old, is at present living at New- 
port, Ky., across the river from Cin- 
cinnati. The company’s building has 
been placed in the hands of a real estate 
agent for sale or rent and will probably 
be converted to the uses of a wholesale 
house of some sort. | 


Knight & Warren were the first Cin- 
cinnati general agents of the L. & L. & 
G. Robert Knight, the senior member, 
had been sent on from the east and 
William Warren, father of the present 
manager of the. Northwestern depart- 
ment at Chicago, had been the local agent 
at Cleveland. They formed a partner- 
ship and for seven years the firm rep- 
resented the company in the entire west. 
In 1866 the Northwestern department 
was established at Chicago in charge of 
Mr. Warren, while Mr. Knight remained 
in Cincinnati with supervision over six 
states. In 1879 Mr. De Camp, who had 
started in the insurance work as cor- 
respondent in the A2tna general agency, 
but who for several years had been spe- 
cial agent of the L. & L. & G. in New 
England and New York, was brought 
back to Cincinnati and made general 
agent, succeeding Mr. Knight. He has 

(Continued on Page 14.) 











June 14, 1906. 


THE WESTERN 


UNDERWRITER. 


9 








IN LIFE INSURANCE CIRCLES. 


TROUBLE 








IN AGENCY COMPANY 





Incorporated Agency of State Life Charged 
With Paying Too Much for a Con- 
tract—Injunction Issued 





The State Agency Company, formed a 
few months ago for the purpose of writ- 
ing the insurance for the State Life of 
Indiana, has been restrained by the su- 
perior court in Indianapolis from paying 
to Otto L. Vanlaningham, formerly 
president and general manager of the 
agency company, $250,000 for a contract 
he had with the State Life controlling 
the writing of insurance in Kansas, Ne- 
braska, Texas, Oklahoma and _ Indian 
Territory. The restraining order was 
asked for by one of the stockholders of 
the agency company, who alleges in his 
complaint that the directors of the agency 
company are planning to defraud him and 
other stockholders of their rightful in- 
come. Four banks of the city were also 
restrained from making the payment of 
$250,000 to Vanlaningham. 

The latter resigned from his original 
office with the agency company and ac- 
cepted the office of general manager of 
agents of the agency company so that the 
directorate, of which he was a member, 
might not be embarrassed in making the 
contract with him. The complaint inti- 
mates, however, that this was only a sub- 
terfuge so that there would be no ques- 
tion of illegality in making the contract. 
Noble J. Dilday was elected president and 
one of the stockholders took Vanlaning- 
ham’s place on the directorate. 


The case as stated by the agency com- 
pany is that Vanlaningham seven years 
ago obtained from the State Life a per- 
petual contract for writing the business 
in the western states and that the agency 
company desired to buy this from him, 
that the contract was paying him about 
$28,000 a year on the 7% percent renewal 
basis and the proposed purchase was 
worth the price. The attorney of the 
agency company when asked why a new 
contract was made May 109 of this year 
between the State Life and Vanlaning- 
ham covering western territory if the old 
contract was perpetual, said that probably 
some new territory was included in the 
new contract. When asked why Vanlan- 
ingham had not made the new contract 
as president of the agency company and 
not as an individual, the answer was that 
“the whole matter was bunched together 
into one general contract.” 

It is held by those complaining that 
the contract on May 19 should have been 
made with Vanlaningham as president of 
the agency company and not as an indi- 
vidual. The price he contracted to pay 
was $250,000. The agency proposes to 
pay $500,000 for it. A committee of stock- 
holders in the agency company has been 
appointed to safeguard the interests of 
the stockholders and has _ established head- 
quarters in Room 317, Saks building, In- 
dianapolis. The suit has excited the 
keenest interest in Indiana life insurance 
circles and there is considerable curiosity 
as to just what is behind it; also who. 


It is said that a large amount of money 
was withdrawn from the banks a short 
time before the restraining order was 
served. Qne explanation offered is that 
because the agency company recently 
withdrew over a hundred thousand dol- 
lars from one of the powerful banks of 
the city, the bankers have started trouble 
and that there will be a fight for control 
of the company. It is said further that 
there has not been unanimity among the 
officers of the State Life as to the agency 
company plan of handling the insurance 
writing. The agency company also holds 
a contract covering the states of Indiana 
and Illinois. 

It was learned late Tuesday that the 
sum drawn from the banks by the agency 
company was $140,000, so stated in an 
amended complaint filed then, and a tem- 
porary order was obtained from the court 
tying up this money. The money was 
obtained in drafts drawn on banks in 





other cities, correspondents of the In- 
dianapolis banks that held the money. 
The drafts, it is alleged, were indorsed 
by the agency company and turned over 
to Vanlaningham. The Indianapolis 
banks are required by the order of court 
to see that their correspondents withhold 
payment of the drafts and Vanlaningham 
is prohibited from making effort to col- 
lect them. 





Organization Abandoned 


The Guardian Life of Kansas City, re- 
cently organized to do business under the 
stipulated premium law, has, after obtain- 
ing its license from the Missouri depart- 
ment and making a deposit of $5,000 with 
the department, returned the net premium 
collected from policyholders in the organ- 
ization of the company and has outstand- 
ing only a few of its policies. It is not 
known what the future of the company 
will be as Messrs. Bowman and Halbert, 
who were reported to have bought the 
company from its organizers, are now 
said to have abandoned the proposition, 
leaving it to its original organizers, and it 
is said no effort has been made to keep 
the policyholders originally solicited. 





Civil Suit Against Dr. Force 


A civil suit has been commenced 
against Dr. Force, a former officer of 
the Northwestern National Life of 
Minneapolis, to recover money alleged 
to have been misappropriated by him. 
It is charged in the complaint that 
the sums have reached almost $200,000. 
Dr. Force was recently convicted of 
embezzling $625 of the company’s funds. 





Bankers’ Great Business 


The Bankers Life of Des Moines wrote 
twenty-four millions of insurance from 
Jan. 1 to May 31. During May six mil- 
lions of business was placed on the books, 
the largest gain recorded in the history of 
the association. ‘The year 1906 for this 
company promises to go far beyond any 
previous records. This large volume of 
business is attributed by officers of the 
association to the reaction resulting from 
the exposure of bad conditions in some 
of the old-line companies. 





Brown Becomes Secretary 


Henry C. Brown has been unanimously 
elected secretary of the Security Life & 
Annuity Company of Chicago, succeeding 
Berton B. Bales. He was _ formerly 
supervisor of the eastern department of 
the company and has had a wide ex- 
perience in the business. 





Two Provident Savings Cases 

The court of appeals of Kentucky re- 
versed the decision of the lower court 
and gave peremptory orders to find for 
the Provident Savings Life in the case 
brought against it by the executor of the 
estate of John D. Elliott of Owensboro. 
Elliott had applied for $50,000 insurance 
but became ill before the policies were 
delivered and the company’s representa- 
tives refused to accept the premium ten- 
dered. 

In the case where the lower court at 
Louisville gave judgment against the 
Provident Savings for $74,286 under six 
instalment policies for $20,000 each held 
by R. C. Whayne, the decision was re- 
versed for errors and remanded for fur- 
ther proceedings. Whayne was written 





in January, 1902, and killed by gunshot in 
the December following. The company 
contested the claim on the ground of mis- 
representations in the application. 


NEWS OF THE BIG COMPANIES 


Former Vice-Presidents of the Mutual Life 
Indicted—Opposition to Amending 
Equitable’s Charter 


Robert A. Grannis and Dr. Walter R. 
Gillette, former vice-presidents of the 
Mutual Life, were indicted this week, ap- 
peared and were at once admitted to bail. 
They will not be tried before fall. 

The two indictments against Grannis, 
one for forgery and the other for misde- 
meanor, were as follows: 

First—Forgery in the third degree in 
Swearing to the accuracy of a company 
report to the state that failed to include 
a statement of $1,044,058 profit from the 
sale of ledger assets. 

Second—Misdemeanor in transmitting the 
false statement to the superintendent of 
insurance. 

The first five indictments against Gil- 
lette charged forgery in the third degree 
and the sixth perjury. They are as fol- 
lows: 

First—False entry May 4, 1904, in the 
blotter of $4,500 as paid to McKibbin & 
Son for advertising, when that or no othe 
sum had been paid to the firm. 

Second—False entry, same date, for 
$20,601 for printing, etc., when only $12,701 
was so paid. 

Third—False entry May 11, 1904, in the 
cash book of $6,387 for advertising, when 
only $2,876 had been paid. 

Fourth—False entry in the blotter May 
4, 1904, of $3,400 paid to C. E. Parsons for 
stationery, when no sum was paid. 

Fifth—False entry in the blotter May 11, 
1904, of $3,511 paid to McKibbin & Son, 
when no sum had been paid. 

Sixth—Perjury in giving false testimony 
to a grand jury April 1, 1906, concerning 
his personal bank account. 


Seymour Eaton, secretary of the inter- 
national policyholders committee, has ad- 
dressed a letter to President Peabody of 
the Mutual Life, asking information about 
who is paying for the advertisements of 
that company that are being published so 
prominently just now. He says they look 
like campaign documents and he wants 
to know whether the present officers and 
directors who desire re-election or the 
company itself is paying for them. 





A hard legal fight is expected to de- 
velop from the attempt to amend the 
charter of the Equitable so as to per- 
mit the policyholders to elect a majority 
of the directors. Some of the minority 
stockholders, who fought mutualization 
a year ago, are ready to continue their 
contentions. The  constitutionality of 
amended section 52 of the insurance law 
of New York which permits a majority 
of the stockholders to amend the char- 
ter of a company will probably be passed 
upon in this connection. 





Rilling Wins Again 

C. W. Rilling of Chicago has won 
again from the New York Life in his suit 
for commission on the Braun policy. 
Rilling took an application for $100,000 
from George P. Braun of Chicago, the 
big butterine manufacturer, who died 
last year, and attempted to place the risk 
in the Mutual Life, for which he was 
agent. It declined and he took the case 
to the New York Life and sought to get 
a certain peculiar policy. He was in- 
formed that the company was no longer 
issuing it but that if he secured another 





WANTED 


By a western level premium Life Insurance Company, 


agents in sixteen counties 


of southwestern Ohio; or 


one agent can be given territory with Dayton as a 


central point. Up-to-date 


policies and renumerative 


contracts. Agents must be able to finance their own 
campaign. References required. Address D. J. B., No. 
316 E. 6th St., Cincinnati, Ohio. 





form he probably could get the company 
to change it later to the form desired. 
The company declined the risk but later 
issued a policy and gave credit to one 
of its own agents. Rilling claimed it was 
issued on his application and brought 
suit for his commission. The lower court 
awarded him $5,800. The appellate court 
cut this amount in half on the ground 
that his application was for $100,000 
while a $200,000 installment policy was 
issued. The supreme court reversed this 
decision on the ground that Rilling had 
later submitted the case to the Equitable, 
thus apparently abandoning efforts to 
place it in the New York Life. The case 
was tried in the lower court again last 
week and Rilling was given a verdict for 
$4,969. The company entered a motion 
for a new trial. 





Will Issue Annual Dividend Policies 
The National Life, U. S. A., has 
decided to issue annual dividend poli- 
cies on the ten and twenty year renewable 
term plans. The premium rates will be 
the same as those for the deferred 
dividend term policies. 





Lectures on Life Insurance 


Dr. Frank L. McVey will deliver at the 
University of Minnesota during the com- 
ing academic year a series of lectures on 
life insurance. The following are the 
titles: 

The History of Life Insurance and Its 
Development in the United States. 

Definition of Life Insurance Terms and 
Types of Policies. 

Computation of the Premium, the Re- 
serve, Its Organization and Its Uses. 

The Dividend in Life Insurance, De- 
ferred and Annual. 

Assessment Insurance. 

The Work of the Agent and His Rela- 


tion to the Company and the Policy- 
holder and the Rights of the Policy- 
holder. 


Medical Selection. 
Life Insurance as an Economic Force, 


LIFE APPOINTMENTS. 


Ohio 


#Ztna—C, F. Cook, Akron. 
Bankers, Ila.—W. E. Miles, Cleveland. 





Equitable, Ia.—C. F. Faust, Troy. 

—— L. Hoffman, Reynolds- 
urg. 

New York—L. W. Fechheimer, Cincin- 
nati; H. M. Gillig, Tiffin. 

Reserve Loan—United States 
Company, Cincinnati. 

State Mut., Mass.—John Quartors, Cin- 
cinnati. 

Security Mut.—G. H. Hartford, Mt. 
Washington. 

Travelers, Conn.—G. L. Wheller, Colum- 
bus; S. D. Wyatt, Prospect; Wyncoop & 
Vanniman, Lancaster. 

West Virginia 


New England Mutual-—Samuel 8. Felker, 
Martinsburg. 


Agency 


Michigan. 
#2tna—Dr. J. <A. Harrison, 


Rapids. 

ae Nat'l—J. H. Penniman, De- 
troit. 

Mass. Mut.—H. F. Davis, Addison; H. H. 
Crawford, Flint. 

New York—F. E. McLinden. Frederic. 

North American—E. D. Brown, Lansing; 
G. W. Logan, Melvin. 

Pacific Mut.—H. A. Fidler, 
Bay, Wis. 

Pheenix Mut.—C. C. Dues, Alpena; W. 
O. Emory, East Tawas. 

Wisconsin 


J®=tna—T. J. Hannan, Milwaukee, 
Bankers, Ila.—Wm. Hartley, Milwaukee. 
Equitable, N. Y.—O. Thomas, Mil- 
waukee. 

Federal—Roy Stringer, Grand Rapids. 

Germania—R. E. Leonard, Milwaukee. 

Mutual, N. Y¥.—C. C. Ertz, Manitowoc; 
J. J. Ablett, La Crosse; J. J. O'Keefe, 
Portage; J. R. Fleming, West Allis; L. O. 
Pfaff, Necedah; O. C. Leean, Iola; N. EB. 
Van Dyke, Kilbourn. 

New York—R. E. Billings, Fairwater; F. 
K. Rowley, La Crosse; C. W. Hutchinson, 
Menominee, Mich. (for Wisconsin). 

N. Mutual—Henry Groth, Manito- 
woc; S. R. Bryan, Racine; A. C. Hoene, 
Marshfield; J. F. Tyrrell, Milwaukee; O. C, 
Martin, Kenosha; J. S. Guidice, Schleisin- 
gerville; J. K. Fagan and W. T. Magnus- 
sen, Fond du Lac; W. M. Nussbaum, New 
London; A. L. Maudlin, Ripon; ° 
Kelliher, Kewaunee; A. C. Kingston, Chil- 
ton; Michael Dugan and J. T. Lloyd, Osh- 
kosh; Willis Wheeler, Wild Rose; Mrs. 
Mary M. Hogan, Fond du Lac. 

Union Mut.—E. W. Cook, Itasca. 

Minnesota 


#2tna—James Carmichael, Hibbing. 

Home—Fred Smith, Sandstone. 

John Hancock—H. W. Butts, Minneapolis ; 
Oscar Gunderson, Browns Valley; » We 
Harris, Fergus Falls; O. C. Neuman, 
Wheaton; H. W. Reed, Long Prairie; G, F, 
Shea, Perham, 


Maple 


Sturgeon 
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National—A. F. Downe, St. Paul. 

New England Mut.—B. 8S. Hartson, Min- 
neapolis. 

New York—B. C. Johnson, Hendricks; W. 
S. Barrett, Minneapolis. 


Indiana. 
Bankers, Ia.—S. L. O’Connor, Ft. 


Wayne. 
u Fidelity Mut.—C. O. Thornberry, Sul- 
van. 

Home—G. E. Dennett, Brookville. 

Mass. Mutual—P. F. Janke, Indian- 
apolis, 

Missouri 

Rankers, Ia.—B. S. Cannon, St. Louis. 

Chicago—F. B. Wilkinson, Sedalia. 

Columbian ne M. Cave, R. J. 
Church and J Nial, St. Louis. 

Germania—O. we Keever, Cairo, Ill. 

Hartford—R. E. Dunham, Kansas City. 

Mass. Mutual—Henry Webster, W. B. 
Watson, St. Louis. 

Merchants, Ia.—O. P. Torrence, St. 
Joseph; G. L. Hulin, Clark. 

Mo. State—C. O. Powell, Macon. 

New York—A. L. Barton, Columbia; 
J. E. Wright and C. E. Deane, St. Louis; 
Nelson Trimble, Kansas City. 

Prudential—C. A. Lawrence, Byrnesville. 

Security T. & L.—M. F. Bell, Fulton. 





Thinks it’s a Good Thing 

Peter G. Thompson, a retired capital- 
ist of College Hill, a suburb of Cincin- 
nati, has recently increased his life in- 
surance by $280,000, making $380,000 in 
all. Although Mr. Thompson’s income 
is said to be $400,000 a year, he evi- 
dently thinks life insurance is a good 
thing for him. His largest policies are 
as follows: Mutual Benefit, $50,000; 
Connecticut Mutual, $50,000; Northwest- 
ern Mutual, $50,000; Provident Life & 
Trust, $50,000; Phoenix Mutual, $100,000. 





Chicago Association’s Meeting 

The Life Underwriters Association of 
Chicago will have a “Bunker Hill night” 
next Monday evening at the Mid-Day 
Club in the First National Bank building. 
The speakers and their subjects will be 
John T. Hardin of Indianapolis, “The 
Psychology of Soliciting; Hon. Francis 
W. Parker, “Bunker Hill, 1776-1906;” 
Andrew Stevenson, “Good Night.” 





LIFE NOTES 


Orville P. Currier becomes a _ district 
manager of the Federal Life in Chicago. 

The Modern Protective Association of 
Sayre, Pa., has been admitted to Michigan 
under the fraternal beneficiary law. 

Life Insurance Independent for May has 
an interesting article on “Stock Peddling 
= Advisory Board Methods of Rebat- 
ng.”’ 

The American Reserve Bond Company 
of Chicago, which is .in receiver's hands, 
is expected to pay about 50 cents on the 
dollar. 

Governor Hanly of Indiana has accepted 
an invitation to become a member of the 
International Policyholders Committee of 
New York. 

R. A. Oneal becomes manager of the 
Federal Life for eastern Michigan, with 
headquarters at Detroit, succeeding A. D. 
Howell, resigned. 

Robert Ward, formerly manager of the 
Equitable of New York at Joliet, Ill., who 
has been charged with forgery, has been 
heard of in Mexico. 

The Metropolitan Life has created the 
new office of treasurer and filled it by the 
promotion of Frederick H. Ecker, formerly 
comptroller. Walter Stabler becomes comp- 
troller. 

The annual June outing of the Detroit 
Life Underwriters Association will be held 
at Bois Blanc Park on June 21. The June 
meeting will be held on the boat on the trip 
down the river. 

The Indiana Association of Life Under- 
writers was to have held its regular meet- 
ing last Monday night, but on account of 
sickness and other handicaps, there was 
not a quorum present. 


S. E. Hege, manager of the National Life, 
U. 8S. A., at Denver, has been transferred 
to Spokane and is succeded at Denver by 
Howard Bonsall, formerly an agent of the 
Northwestern Mutual Life. 

The Chamber of Commerce Mutual Life 
of Cincinnati is having a hard time 
dying. The members have been trying to 
execute it for a long time, but last week 
Judge Ferris decided it had not been put 
out of the way properly and the receiver 





Company desirous of making con- 
nection with a field organizer and 
good producer of business can get in 
touch with such party by addressing 
Box 100, care Western Underwriter, 
Cincinnati, Ohio, 





filed seventy-five suits against surviving 
members for sums ranging from $40 to 
$148 for assessments for one recent death. 
Other suits probably will be filed. 


The Life Underwriters Association of 
Rochester, N. Y., has entered into an anti- 
rebate agreement and has subscribed a fund 
to prosecute both the agent who rebates and 
the assured who accepts the rake-off. 


The Reliance Life received during May 
327 applications for $856,500, a gain of 82 
percent over May, 1905. The total insu 
ance written this year to June 1 was $3,- 
893,500, a gain of 73 percent over the same 
period iast year. 


John W. Crooks, Graham Rudd, examiners 
in the Ohio insurance department office, and 
S. E. Stilwell, actuary, are now engaged in 
the office of the Union Central at Cincinnati, 
in making the annual examination of that 
life insurance company. 


The Americafi Security Company with 
$100,000 capital has been organized at An- 
derson, Ind., to handle the agency business 
of the Liberal Life of that city. It is said 
that an attractive proposition to policyhold- 
ers and agents is being prepared. 


John L. Bunce, since 1901 superintendent 
of agencies of the Connecticut Mutual Life, 
has been elected assistant secretary. Mr. 
Bunce, whose father, Edward M. Bunce, was 
formerly secretary of the company, will con- 
tinue to act as head of the agency system. 


The Cuyahoga branch of the New York 
Life has made a good record so far this 
year. A nice country business is being 
done, and the agents, being loyal to the 
company, prevented much of the business 
from lapsing during the period of investi- 
gation, and in this way the volume of old 
business was well maintained. 


UNION CENTRAL IN EARLY DAYS 


(Continued from Page 1.) * 
own it all if he had the power to pur- 
chase it. 

Pattison Connections Control Company 

When Counsel O’Connor for the com- 
mittee presented the list of stockholders 
and the amounts held by them, Mr. Mar- 
shall was asked what relationship ex- 
isted between President Pattison and 
other owners of stock. It developed in 
the testimony, that, out of the $100,000 
capital stock of the company, $80,625 be- 
longed to Governor Pattison, the presi- 
dent, and his kinfolks by blood and mar- 
riage. This circle is composed of six 
families—the \Pattisons, “Housies, Wil- 
liamses, Davises, Sages and Rusts. These 
families, too, furnish a number of officers 
and employes. 

The practice of nepotism seems to be 
quite common. The big eastern com- 
panies were sharply criticised on this ac- 
count. In the Northwestern it is rife. 
It has been seen in every company prom. 
inent in the various investigations. The 
self-same charges may made against 
all of them. My reason for mentioning 
it is because the eastern companies and 
the Northwestern were, as I say, so 
sharply criticised. I wish to show that 
none of them have a monopoly in this 
direction. 

Company Stock in Demand 

President Pattison personally owns 850 
shares, par value of $1,700. 

It was brought out that a transfer of 
400 shares of stock standing in the name 
of Mrs. E. A. Meharry from the Ohio 
Wesleyan University to J. M. Pattison 
was entered into the minutes of trustees’ 
meetings and the protest of J. R. Clark, 
the treasurer of the company, who is 
here as a witness. Mr. Clark objected to 
the ownership of this stock being read 
into the board’s records. Mrs. Meharry, 
it was held by Mr. Clark, had agreed 
with him that if she sold the stock he 
should have the first chance to buy it. 
Mr. Pattison, however, won and paid 
the university 250 percent of the par 
value. This incident caused consider- 
able amusement. 

Harris Had a Good Thing 

The sensation of the day, however, was 
sprung when the name of N. W. Harris, 
at the present time a prominent and suc- 
cessful banker of Chicago, was men- 
tioned. This gentleman was secretary 
and general manager of the Union Cen- 
tral from its organization until 1881. He 
was a good one, too—for Harris. In 
addition to his salary he was paid 1 per- 
cent commission on new premiums from 
1867 until 1881. In this period of time 
he received in salary $27,500 and $56,174 
in commissions. 

He did not confine himself, said the 
witness, Mr. Marshall, to premiums paid 





in cash, but collected his fee on unpaid 
premium notes, on new and lapsed or 
surrendered policies and even on the 
premiums of two companies which the 
Union Central had reinsured—the Home 
Mutual of Cincinnati and the Cincinnati 
Mutual; also full commission on 
premiums partly paid by dividends. So 
it made no difference whether a premium 
was partly paid, or reinsurance of other 
companies or not paid at all, Mr. Mar- 
shall said, the 1 percent thereof was col- 
lected by Mr. Harris. 
Finally Bought Harris Out 

Then in 1874 came a protest against 
Mr. Harris for his wholesale collection 
of commissions on new _ premiums 
whether ever paid or not. They seemed 
to have wanted him to confine himself 
to premiums (new) which were actu- 
ally paid and to eliminate all the other 
phases of his transactions. The witness 
stated that Harris continued to cultivate 
the productive field until matters grew 
somewhat torrid. Then there was a row 
sure enough and while Mr. Marshall tes- 
tified that the company did not yield to 
the secretary’s contention that he was 
entitled to all these commissions, it did 
settle with him. 

Departure of Harris Unmourned 

The settlement was in the neighbor- 
hood of $10,000, the release of a $9,000 
mortgage the company held and the pay- 
ment of the balance in cash. The com- 
promise, too, bound Mr. Harris to give 
no publicity to the company’s affairs 
and that he must dispose of his stock. 
It seemed he and his family were gath- 
ering stock at this time. They possessed 
045 shares. There was a kind of natural 
inclination to control matters. Accord- 
ingly the active secretary and manager 
did resign April 19, 1881. His stock was 
bought by some half-dozen people. 

A resolution expressing confidence and 
regret over his disconnecting himself 
from the company to enter other fields 
presented to the board was laid on the 
table indefinitely, so the minutes showed. 
The company did, however, as Attorney 
O’Connor said, “give him a certificate of 
character.’ He and his wife sailed for 
Europe in a few days and remained un- 
til fall. Exit Harris. The company did 
state, however, that Mr. Harris “re- 
tained the confidence of the directorate.” 

O’Connor Asks Leading Question 

Mr. O’Connor then wanted to know 
in which class of companies—stock or 
mutual—is the policyholder best assured 
of his surplus. “Suppose,” he asked Mr. 
Marshall, “such a man as Harris had 
control of the stock company?” 

The witness answered in these words, 
“You are in that question asking my 
opinion of Mr. Harris and that I decline 
to impart.” He smiled the while. 

The remainder of the day’s examina- 
tion was actuarial and an inquisition into 
the method of providing for an increas- 
ing scale of dividends on annual dividend 
policies, instead of paying the exact 
amount earned. The witness said they 
created a fund with a small factor of the 
full dividend in order to make each suc- 
ceeding dividend slightly larger than 
the preceding year. The people liked this. 
Counsel O’Connor combated’ this quite 
vigorously. 

Marshall a Splendid Witness 

The premium note system was also 
gone into at length. 

The committee is eminently pleased 
with Mr. Marshall as a witness. He is 
clear and frank and exceedingly compe- 
tent. 

The committee has been expecting to 
finish with the Union Central this week. 
My impression is it will not do so. 

More Evidence from Marshall 

Secretary Marshall was again the wit- 
ness at the Wednesday session. He ad- 
mitted that the system of loading on 
different policies might be so changed 
as to make the same more equitable and 
quite agreed with the proposition that 
the loading be regulated by the amount 
of insurance actually at risk—that is, the 
difference between the face of the pol- 
icy and the reserve. He also suggested 
that taxes might be levied as in Massa- 
chusetts upon the reserves, not upon the 





gross premium receipts as now in vogue 
in the several states. 
Michigan Mutual Agent Probed 

A sensation was caused by W. B. Mar- 
schutz, general agent of the Michigan 
Mutual at Milwaukee, being put upon 
the stand Wednesday afternoon. This 
company declined to submit to an ex- 
amination at the hands of the Wisconsin 
committee. Counsel O’Connor tried to 
have the witness say that the fact of its 
declining to come to Milwaukee was be- 
cause the company was not honestly ad- 
ministered. This the witness declined to 
answer. He was really at a great dis- 
advantage. He is a representative of the 
agency department for selling insurance, 
yet he was asked to tell about stock, ex- 
pense, loading, the investments, divi- 
dends, etc. 

The point was to get the information 
the committee has put in the record. 
This was an awful grilling of the gen- 
eral agent, because the officers shook the 
responsibility of coming here. The in- 
quisition of this general agent was piti- 
less and bitter. Counsel scored the 
Michigan Mutual through this man. 


IOWA INVESTIGATORS WISE 





Hold Up the Probing Till They Study In- 
surance a Little 





The Iowa commission has come to one 
important conclusion in !ts inquiry into 
insurance conditions in that state, and 
that is that the commissioners, individu- 
ally and collectively, know little or noth- 
ing about the great subject which they 
propose to investigate. This discovery 
was arrived at early in the probe and 
the commission has literally gone to 
school before attempting anything fur- 
ther in the investigating line. Insurance 
men at Des Moines are praising this 
course, which seems to augur that the 
commission will take no high-handed 
arbitrary steps, but that its recommenda- 
tions to the legislature will be based on 
as thorough an understanding of insur- 
ance as the time between legislative ses- 
sions will permit. 

No Insurance Men 

None of the commissioners has had 
any connection with insurance matters 
hitherto. Chairman J. H. Jamison of 
Osceola is a railroad attorney. Of the 
other members three are lawyers and 
the fourth is a banker and merchant. 
Sidney A. Foster, secretary of the Royal 
Union, and F. S. Withington, the actu- 
ary of the state insurance department, 
have been acting as the instructors, and 
by now familiarity has been gained with 
the meaning of the ordinary insurance 
terms. 

Policy Forms and Deferred Dividends 

It is pretty well determined that the 
investigation shall concern itself particu- 
larly with two phases of the insurance 
business—the policy contracts and the 
practice of deferred dividends. The 
great variety of policies offered will be 
made the subject of close scrutiny, and 
an effort will be made to reduce them 
to a few standard forms. Auditor Car- 
roll at the last session of the legisla- 
ture tried to secure the passage of a 
law requiring an annual apportionment 
of surplus on all policies. The bill 
passed the house of representatives, but 
was not acted on in the senate. It is 
expected that the commission will rec- 
ommend legislation requiring annual ap- 
portionment and accounting, allowing 
the payment of the dividends to be de- 
ferred until the maturity of the policy. 





Work of Ohio Committee 

Senator P. W. Ward and Representa- 
tive Earl Stewart have been selected to 
represent the Ohio legislative committee 
at the investigation of the Union Central 
Life by the Wisconsin committee at Mil- 
waukee. In addition to the information 
secured there, the gentlemen were in- 
structed to secure copies of the New 
York and Massachusetts laws, the Arm- 
strong report and all bills introduced for 
the guidance of the committee in the 
formation of recommendations to the 
general assembly at its next session. 
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AMONG CASUALTY AGENTS. 


HAS STARTED ON 





ITS CAREER 





National Association of Casualty & Surety 
Agents Organized at Chicago on 
Tuesday of This Week 





At a meeting held in Chicago on Tues- 
day the National Association of Casualty 
& Surety Agents was launched. About 
fifteen men, prominent in the business, 
were present. They declared the pur- 
pose of the meeting to be to form an as- 
sociation for the promotion of correct 
principles and honest methods and deter- 
mined opposition to bad practices in cas- 
ualty and surety underwriting and to 
these ends asked the co-operation and 
support of representatives of all com- 
panies and company organizations. 

George H. Russell of Milwaukee, who 
represents the Standard Accident and 
the Empire State Surety, was chosen 
temporary chairman and W. C. Grigsby 
of the Jnsurance Field of Louisville, who 
had taken the initiative in calling the 
meeting, was made temporary secretary. 

Harry M. Coudrey of St. Louis, repre- 
senting the Frankfort Marine and the 
United States Fidelity & Guaranty, was 
elected president, and Thomas S. Dugan, 
who represents the Casualty Company of 
‘America and the United States Fidelity 
& Guaranty at Louisville, secretary, to 
serve until the annual meeting, which 
will be held at Indianapolis on the day 
following the adjournment of the an- 
nual meeting of the National Asocia- 
tion of Local Fire Insurance Agents. It 
is the understanding that this associa- 
tion will meet in connection with the fire 
insurance agents generally, as so many 
men belong to both organizations. — 

Remarks were made at the meeting by 
George G. Brown and J. A. Macdonell 
of the United Surety at Chicago, George 
D. Webb of the London Guarantee and 
the United States Fidelity & Guaranty 
at Chicago; E. E. Shipley of the United 
States Fidelity & Guaranty at Cincin- 
nati; J. C. Barrow of St. Louis, who 
represents the Etna Life and the Title 
Guaranty & Surety; L. C. Parmeter of 
Grand Rapids, Mich., representing the 
Federal Union Surety; Leslie H. Webb 
of Cleveland, representing the Casualty 
Company of America and the National 
Surety, and D. H. McCarthy of Dubuque, 
Ia., representing the Travelers and the 
Fidelity & Deposit. ; 

Those who attended were much grati- 
fied with the spirit manifest. They are 
confident that as the organization has 
been started it will receive much support 
and that there will be a good attendance 
at the first annual meeting to be held 
in the fall. 





Report on Empire State Surety 

The report of the examination of the 
Empire State Surety by the New York 
department to verify the statement of 
Dec. 31, 1905, has been made public. The 
examiners criticise the bookkeeping sys- 
tem and state that the company instead of 
having $121,974 net surplus as claimed, 
had an impairment of $55,056 on Dec. 31. 

The examiners reduced by about $55,000 
the amount of credit for outstanding 
premiums, added $81,572 to the unearned 
premium reserve, charged up $7,000 more 
commissions than the company had 
charged itself, increased the liability for 
unpaid claims from $40,845 to $110,105. 
The company is credited with $59,348 
premiums received for reinsuring the City 
Trust and charged with $7,245 unearned 
premium on the same deal. 
_ The stockholders last week voted to 
increase the capital by $250,000, selling 
the new stock at 50 percent premium and 
thus adding $125,000 to surplus. 





Surety Men Met Again 
At a meeting of executive officers of 
Surety companies, held in Philadelphia 
last week, the revised constitution and 
by-laws of the proposed Surety Under- 
writers Association, which had been dis- 
cussed at a previous meeting, were 





adopted and have now been sent to the 
various companies for signature. As 
soon as the signatures are received, J. 
A. Sinn, the prime mover in the intended 
association, will call a general meeting 
at Philadelphia, when the organization 
will be fully effected and officers chosen. 
When the association gets under way 
regular meetings will be held the first 
Wednesday in each month. The expense 
of conducting the affair, it is estimated, 
will be about $10,000 a year, a small 
amount in comparison to the good it is 
capable of accomplishing if properly sup- 
ported. 





Consolidate in Stock Company 


The Northern Accident of Detroit and 
the New York Casualty will be con- 
solidated in the near future and a 
stock company will be organized to 
take the business over. The head- 
quarters of the new company will 
likely be in New York. W. G. Curtis 
is the guiding star in the new deal. 





Insuring Bank Deposits 
The Fidelity & Casualty is issuing a 
new form of bond, insuring depositors in 
banks and trust companies against loss. 
It will issue this contract in practically 
all territory north of the Ohio river and 
east of the Mississippi. The rate is 40 
cents per $100 of security required, with 

a minimum earned premium of $2. 





General Accident’s Defense 


F. J. Moore, United States manager of 
the General Accident in answer to Muir 
& Haughton’s suit for damages, outlines 
the defense. 

In substance, it is insubordination, re- 
fusal to abide by the conditions of the 
contract and misappropriation of large 
sums of money belonging to the General 
without its knowledge or consent. While 
the General thus sets forth the ways in 
which it has been injured by the actions 
of Muir & Haughton, the company in 
addition to its defense at law,is protected 
by the bond of one of the leading surety 
companies of the country. 

One of the main points in the whole 
matter is as to whether Muir & Haughton 
after entering into a specific and definite 
contract might wilfully and continuously 
violate the contract and then claim a 
right to damages because the company 
rescinded the contract on the ground of 
such wilful and continuous violation. 


General Agents to Meet 
All general agents of the National 
Surety east of Denver will hold a three 
days’ convention at New York City 
early in August. This is in accord with 
a program decided upon by President 
Joyce early in the year. 





Condemns Ambulance Chasing 

Severe condemnation of the practice 
of “ambulance chasing” is given in a 
recent decision of the New York court 
of appeals in the case of Arthur E. 
Clark, an attorney of Genesee county, 
who has been disbarred for unprofes- 
sional practices. Justice Bartlett, who 
wrote the opinion, says: 


The permission that the law now gives 
to attorneys to serve clients for a con- 
tingent fee is sufficiently well known 
throughout the community to enable any- 
one, however limited his means, to secure 
adequate professional service in the en- 
forcement of any meritorious claim in the 
courts. It is not necessary for the protec- 
tion of the poor to sanction the practice 
which, as applied to negligence cases un- 


FOR SALE 


Agency for The Preferred Accident In- 
surance Co, at El Paso, Texas, on basis of one 
year’s renewals (about $3,000). Agency is in 
splendid condition. Does practically all the 
local accident business. Rare opportunity. 
City growing rapidly. Reference: The 
Preferred Accident Insurance Co., New York. 


H. W. ALLEN, Box 98, El Paso, Texas 





der the name of “ambulance chasing,”’ has 
brought deserved discredit upon those en- 
gaged in it, and in any event, if the views 
which have been expressed are correct, 
a | law denounces the practice as crimi- 
nal. 





CASUALTY APPOINTMENTS. 


Ohio 


Empire State Surety—-R. J. Smith, New 
London. 


me... Surety—Grandville Barrere, Hills- 
oro. 
Nat'l Surety—J. W. Miller, Bucyrus; 





Alfred Liebman, Youngstown; J. C. Kelley, 
New Philadelphia. 

New Amsterdam Cas.—C. J. Dauner, 
Cincinnati. 

North American—E. W. Gunckel, Mid- 
dletown. 

Phila. Cas.—J. C. Grote and E. A. Dolle, 
Cincinnati. 

Standard Acci.—I. J. Bolenbaugh, Ken- 
ton. 

United Surety—Delwin Stinchcomb, New 
Lexington. 

Indiana 

Fid. & Cas.—Clinton Murphy, 

General Acci., Pa.—G. E. 
Wayne. 


Rockville. 
McKean, Fort 








We Want Goop AGENTS 








UNITED ACENCY COMPANY 


GENERAL AGENTS 


907 Association Bidg., CHICAGO, ILL. 





L. O. CHATFIELD, President 
A. E. WAGNER, Vice-Pres. and Treas. 


Capital Stock, $100,000 


For Agency Contracts and Territory 
Address the Company at 





W. H. CHATFIELD, Secretary. 
E. W. MOORE, Vice-President 


Phoentx Preferred 
Accident Insurance Company 


Accident and Health Insurance 


DETROIT, MICH. 








JOBN J. CA 
ANDREW T. 


THE METROPOLITAN SURETY CO. 


Home Office; 38 PARK ROW, NEW YORK CITY 


ULLET, Presidest, DAVID McOLURE, First Vice-President and General Counsel, 
SULLIVAN, Second Vice-Pres'’t, FRANK A. CONDON, Secretary and Treasurer. 





ALL FORMS OF SURETY AND FIDELITY BONDS 
AND BURGLARY INSURANCE WRITTEN 








Western Managers: AYERS & PETRIE, The Rooke 
Guaranty Bldg. Minneapolis; GEO. W. PANGBORN, Lemcke 


, Chicago; FRED L. GRAY Co., 
Bldg., Indianapolis. 























Up-to-Date 


Accident and Health 


Policies 


Large Benefits, Low Rates, Best Commissions, 


Kimball C. Atwood, Secy. 








@ We claim 


more actual 











@ We claim to issue the bes Policies and 
Literature in the business. 
Make us prove it—WRITE US. 
@ We claim to give the most desirable 
Agency Contract. 
Make us prove it—WRITE US. 


to give our representatives 
assistance than any other 


pany. ; 
Make us prove it—WRITE US. 
@ If we can PROVE IT and you are in 
business for results, you will not re- 
gret having written. 
The Pennsylvania Casualty Co. 
M. G, Nichols, 3rd Vice-Pres, 


Scranton, Pa, 
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ILLINOIS SURETY COMPANY 


HOME OFFICE: NEW YORK OFFICE: 
184La Salle St., Chicago 513 Hanover Bank Bldg. 
ISAAC L, ELLWOOD, President. 
ALBERT J. HOPKINS, Vice-Prest. 


W. HERBERT STEWART, Secretary. 
EDWIN M. McKINNEY, Gen’l Mgr. 


Offers Excellent op-noc onan 


Its bonds insure. Its rates 
and service are satisfactory. 


Correspondence and Applications Solicited 
D. EDWARD MONROE, Supt. of Agencies. 





¥. O. Havensn, Pres. Lzz J. Friston, Secy. 
E. L. Davipson, Treas. 


Davip F. Connoity, J. H. P. Smrra, 
J.M.Crawrorp, Vice-Presidents. 


Che Empire Casualty Zo, 





Capital Stock $150,000.00 





All forms Accident & Health Insurance. 
Attractive and up-to-date contracts. 


We have desirable territory open to 
good men. 


Liberal commission to agents. 


Address HOME OFFICE, 


Sixth Floor, Union Trust Bldg., 
Luz J. Friston, Secy. Parkersburg, W. Va, 


“PERFECTION” POLICIES 


are issued only by the 


Continental Casualty 
Company 
CHICAGO, Illinois 


When better Accident and 1 eee policies can 
be written, we will write the 

Good Contracts in Good Territory to Good Men. 

Producers address 


H. G. B. ALEXANDER 
President and General Manager 
1208 Michigan Ave., Chicago, Ill. 








CASUALTY PRIMER 


W. C. Grigsby of Louisville has just 
gotten out a Casualty Primer, it being 
an instruction book for agents on acci- 
dent, bonding, boiler, burglary, credit, 
elevator, health, liability, plate glass and 
other insurances of the like nature. It 
explains the various forms of insurance 
sold by casualty and surety companies. 
It is the object of the book to acquaint 
agents in detail with the general lines 
of business of these companies so that 
they can meet any requirements and 
have full instructions as to how to act 
in any emergency that arises. It is 
purely an instruction book for agents 
and is well worth having on hand. 

By sending $1.50 to the Western Un- 
derwriter Company, 145 La Salle St., 
Chicago, a copy of this book will be 
mailed at once. 





London Guarantee 


and A ccident ie Ltd. 


OF LONDON, ENGLAND 








Head Office 


Chicago 











Liability, Accident and Credit 


comin. PRICE & WEBB GHARLES L. RAYMOND 
» It., Me. & Ind. Gesl. Mich: 


Til LaSalle Street, Chicage -—-Majestie Bidg.. 


Metropolitan Surety—Beahler & Stopher, 
Fort Wayne; Nora O’Neal, Kokomo. 

Standard Acci.—C. B. Kellar, ate am 3 
ton; Parmenter & Co., Wabas = - 
Agniel, i G. H. } + al Ham- 
mond; H. F. Fromme, Washington; M. F. 
Bonacoll: "Frankfort. 

Title Guar. & Surety—Brush & Darnell, 
Lebanon, 

West Virginia 

= ar M. Spitler, Charigsten; 
E. ‘Albright, Kingwood; R. D. Kelly, 
Re. - G. C. Rodes, Gatewood. 

General Accident—W. C. Shanklin, Ron- 
ceverte. 


Cas 


Minnesota 


American Acci.—W. Barnes, Winona. 
Great Eastern Cas.—H. P. Jenson, 
Mankato. 
Metropolitan Cas.—C. J. Hedwall Co., 
Minneapolis. 
ae Surety—L. F. Bullis, De- 
triot 
Standard Acci.—V. D. Jones, 
olis; G. W. McCaskey, St. Paul. 
Union <Acci. & Benefit—H. Berglund, 
Coane Andrew Johnson, Ely. 
United Surety—C. R. Oliver, oe oo 
J. E. Palmer, Fairmont; H. 5. Smith, 
Stillwater; Stephen Hopkins, Wheaton; F. 
M. Wrabek, LeSueur; Frost Melvin, 
Winona; H. F. Barker, Cambridge; P. W. 
Sture, Ely. 
American Acci.—A. C. Anderson, Lamber- 


Minneap- 


& Cas.—M. J. Harrington, Jasper; C. 

H. «Kelson, Tyler. 

. J. Plate Glass—A. L. Stenger, Morris; 
wr "i. 1s ay Cloquet; C. H. Colyer, 
Wheaton ; A. Bare West Duluth; 8. C. 
Scott, a , Cc. D. o* Amboy. 

N. Y. Plate Glass—A. Dean, andstone. 
United Surety—S. A. Miller Rochester. 
Michigan. 

General Acci., Scot,—L. J. Frick, Flint; 
m Deuterstadt, Grand Rapids; S. ie 

Robbins, Kalamaz 

Metropolitan Cas. so rhe Alfred James Co., 
Tecumseh. 

North Amer. Acci.—W. G. Griffith, Niles. 

Travelers—C. W. Watkins Co., rand 
Rapids. 

Title Guar. & Surety—Huggett & Ayer, 


Grand Rapids 
U. S. Casualty—T. E. Griffin, Detroit. 


Citizens Protective—G. F. Culkins, Al- 
on. 

Mich. Benevolent—Godfrey Bros., Mt. 
Pleasant. 


Traders & Travelers Acci.—C. E. Sweet, 
Dowagiac; J. R. Masenich, Traverse City. 

U. S. Acci.—L. A. Lytle, Bronson; Hiram 
Brooks, Brown City; J. J. Schuyler, Jack- 
son; M. B. Wiseman, Lawton; Geo. M. 
Keyes, Morenci; G. H. Brusie, Manistique; 
Earl Reid, Rexton; B. R. Phettsplace, 
Shabbona; 8S. I. Cunningham, Yale. 

Continental Cas.—M. J. Nay, Battle 
Creek; J. W. Cook, Kalkaska; J. J. Can- 
ley, McBain; F. J. Johnson, Thorice. 

General Acci., Scot.—Wm. Pehlman, De- 
troit; Chas. Prohl, Milwaukee. 

N. Y. Plate Glass—Chas. Row and Nor- 
man Spencer, Lansing 

North Amer. aed—c. A. Spinney, De- 
troit; Philip Bruck, Holland. 

Standard Acci.—A. W. Cook, Flint; Ira 
Blossom and R. A. Duderstadt, Grand 
Rapids; W. A. Botsford, Holland; W. E. 
Folsom, Marine City; I. M. Lyons, Peters- 
burg; Lee Powelson, St. Johns; John Venus, 
Sand Hill; C. M. Fellows, Ypsilanti. 





Theft Losses Heavy 

According to the Monthly Bulletin 
of the Fidelity & Casualty, thefts of 
property from private residences, par- 
ticularly thefts known as “inside” work, 
have become so numerous of late and 
have involved such heavy payments in 
indemnity that it is becoming a serious 
question whether the premium charges 
are adequate to meet the drain or will 
have to be materially increased. The 
Bulletin remarks: “We understand that 
the other companies writing burglary in- 
surance have had a similar experience 
-at are confronted with the same prob- 
em 





CASUALTY NOTES 


J. S. Fritts, manager , > 
Casualty of Cleveland, O., dea 

The Federal Casualty pe Detroit will 
apply for admission to Missouri. 


Capt. Miletus Garner, manager of the 
American Assurance at Columbus, O., has 
gone to the Yellowstone Park with a party 
of Shriners. 


The Commonwealth Casualty of Phila- 
delphia, Pa., will make application for ad- 
mission to Missouri and other western 
states, to do health and accident busi- 
ness. 


The case against Arthur M. Chapoton, 
of Detroit, arrested March 20 on the 
charge of having embezzled $50 from the 
Detroit Insurance Agency, was dismissed 
at the request of Assistant Prosecutor 
Bishop. 


The Maryland Casualty reports a very 
comfortable business on its general water 
camege ¥,— ¢ which covers property from 

any form of damage from water. 
The is a new form of insurance and goods 
and buildings are liable to be flooded by 


National 





SITUATION AT SAN FRANCISCO 


(Continued from Page 3.) 
terially, although there is little change 
in the position of companies. 
San Francisco, June 13.—(Special.)— 
Under the law passed a week ago Sun- 
day giving the insurance commissioner 
power to call upon companies for a list 
of their policyholders, amounts insured, 
etc., in any locality and providing a pen- 
alty of revocation of license and a fine 
of $2,000 for failure to comply within ten 
days, the insurance commissioner last Fri- 
day made a call for such lists from San 
Francisco from all companies. Many of 
the companies object strenuously to this 
law and it is known some will leave the 
state rather than comply. ‘The first one 
to leave was the Eagle of New York. 
Difference in Attitude 

The disposition towards policyholders 
is really the main question here. There 
are present executives of companies which 
have a long, proud record for honorable 
dealing and which now have the ability 
and desire to maintain that reputation. 
Furthermore it would be money in their 
treasuries to do so. There are others 
with the record and the desire, whose 
hands are tied by the attitude of their 
reinsurers. There are others with the 
record but not the ability to hold it un- 
less they face bankruptcy. 

Companies That Seek Compromises 

Newspapers which have shown a de- 
sire to treat the insurance companies 
fairly are obliged to take notice of what 
they regard as unfair treatment of policy- 
holders and are publishing statements of 
offers made to policyholders seeking set- 
tlement of their claims. The Chronicle 
has published a number of such cases. 
These are being watched by credit men 
and property owners up and down the 
coast and will be used to the detriment 
of the companies named. 

New Business for Some Companies 

In case of companies whose financial 
stability is unquestioned and which are 
paying losses in full, new coast business 
is coming in fast. Policyholders who 
are getting their money without compro- 
mise are walking advertisements for the 
companies that have paid. 

Some of the stockholders of local com- 
panies are using the money received in 
losses in meeting their assessments. The 
load local stockholders are forced to carry 
is very burdensome. 

Adjustment Plan Is Changed 

The minority which wants quick settle- 
ment, was overruled by the majority when 
the agreement was signed to have the 
subcommittee agree with the assured as 
to sound value before the earthquake and 
the value after the fire and then submit 
its findings, with photographs of the 
property, to the committee of managers of 
all companies interested in that particular 
loss. The minority wanted the claims 
settled immediately upon the report of 
the subcommittee. That slow plan has 
been abandoned since. With the begin- 
ning of this week the subcommittees have 
been reporting to the secretary of the 
board, who sends a copy of the report to 
each company interested. Seven days 
thereafter companies may pay their losses 
regardless of the action of other ccom- 
panies. 

Liability for Dynamite Losses 

Some of the companies have concluded 
they cannot escape liability for dynamite 
losses and have decided to pay them. 
Others will pay and take subrogation 
against the municipal or federal authori- 
ties, while still others will refuse to pay 
them and advise the assured to look to 
the city or the general government for 
relief. Attorney Gross of Hartford has 


given a lengthy opinion to the effect that 
the companies are liable for dynamite 
claims. 

Credit Houses Enjoin Payment 
An additional complication to try the 
patience of adjusters has risen from an 
order from the superior court restraining 
a hundred companies from paying losses 
to 600 persons indebted to M. Friedman 
& Co., owners of a furniture establish- 
ment. There are doubtless dozens of in- 
stalment and credit houses which will 
seek to protect themselves in this way. 
If they do, it will mean that long lists 
must be checked over before each claim 
is paid. 

American’s Claims 
Vice-President Hoadley of the Ameri- 
can of Newark states that the adjusters 
of the company are now settling the com- 
pany’s losses rapidly at San Francisco. 
The company has 869 policies covering 
property in the burned district. Vice- 
President Hoadley states that each claim- 
ant insists that his loss shall receive first 
attention. The large number of losses 
and the physical impossibility of taking 
them all up at once will drag the work 
out for many months. 

Adjusters Live Any Old Way 


Adjusters are living in any old way. 
Some few are at hotels, but the ma- 
jority are in boarding houses, or at 
lodgings in private houses, the latter 
class are obliged to “grub” around at 
restaurants, “kandy kitchens,” etc., with 
numerous committee appointments that 


never meet, hot roasts in the press 
and cold in the restaurants, an ad- 
juster’s life is not a happy one in 


San Francisco. Some companies have 
rented whole buildings and sleep and eat 
their force on the premises. The 
London & Lancashire, Glens Falls, At- 
las and Rochester German forces are 
thus provided for, but the great ma- 
jority are homeless in that respect. 
Easterners’ Eyes Are Opened 

T. C. Royce, secretary of the Hart- 
ford Fire, came out instead of Presi- 
dent Chase as was first reported. As was 
and is the case with all eastern rep- 
resentatives, he was surprised both at 
the extent of the conflagration and the 
apparent lack of salvages, also at the 
limited extent of earthquake damages 
to the remaining buildings in the un- 
burned districts. 

Muddile Over Instructions 

The situation has been considerably 
muddled during the last few days in en- 
deavoring to interpret the instructions 
received from New York. A conference 
of American, British and Continental 
companies was held Saturday. Represen- 
tatives of companies claim that the in- 
structions received are quite vague. 





FORM OF INSTRUCTIONS 





Subcommittees to Find Sound Values Be- 
fore Earthquake and After Fire 





San Francisco, June 13—(Special) — 
The following are the instructions to 
subcommittees on adjustment: 


“The subcommittees appointed by the 
committee of fifteen adjusters are re- 
quired, so far as practicable, to discharge 
the following duties: 

“1. Under a non-waiver stipulation to 
agree in writing with the claimant, on 
the sound value of the property described 
in the policy immediately preceding the 
earthquake, and on the sound value of 
what remained of the property, damaged 
or undamaged, after the fire. 

“2. To render to the attorneys of the 
respective companies interested in the 
loss, a report in writing headed thus: 
Claim Number. Claimant. Location of 

Property. 

To the Attorneys of the Respective Com- 
panies Interested in Above Claim. 
Gentlemen: The undersigned having 

proceeded under a non-waiver stipulation 











water from a number of causes, 








Home Office Statements of Foreign Companies for 1905 


(As filed with the Wisconsin Fn or pe department so far this year.) 
apita 


Policyholders’ 


Company Paid-up ssets Liabilities Surplus 
BEE casessweres -¥ 1,320, 000 $16. 186,372 $12,924,818  $ 3,261,554 
Caledonian .......... ‘ 537,500 3,825, 784 1,714,6 2,111,106 
Com’! Union .. 1,250,000 38,215,415 28,722,596 8,684,676 
Law U. & C... 450,000 27,820,403 24,640,164 3,180,239 
LL&L. &G 1,228,200 57,978,655 44,784,832 11,965,623 
Palatine ....... 00,000 2,698,581 1,482,108 1,216,474 
Prussian Natl.. 562,500 4,114,696 2,251,130 1,301,056 
Transatlantic ,000 1,838,993 1,074,667 764,326 
Union, Eng...,.:; 900,000 23,095,899 20,043,567 3,052,333 
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to investigate the above claim, do now 
render to you the following report based 
upon information thus far obtained by 
us: 

a All information obtained (giving de- 
tails by photographs, affidavits or other 
means) as to the condition of the build- 
ing insured inmmediately preceding the 
fire, having special reference to the fal- 
len building clause of the policy. 

b_ All information obtained as to the 
condition of the contents of the building 
at the same point of time. 

ec All information obtained relating to 
the nature or extent of the damage done 
to the property by the earthquake, and 
their opinion of the amount of said dam- 
age, and how far the insured agrees in 
the same. 

d All information obtained relating to 
the damage, destruction or appropriation 
of the property by order of civil author- 
ity, or persons assuming to act in that 
behalf. 

“3. To make such further investiga- 
tion, and in such particulars, as the at- 
torneys, after examination of the report 
so rendered to them, shall direct or ad- 
vise, and shall embody the same in a 
supplementary report, in which they shall 
include all information acquired by_them 
since rendering their first report. There- 
after, and without any delay, the said 
attorneys shall render their report to 
the secretary of the fire underwriters 
adjusting bureau for the benefit of the 
companies in interest, embodying in their 
report such matters of advice and com- 
ment as they may deem _ proper, and 
annexing to such report all the papers 
in the case, including the reports made 
to them by the said subcommittee. The 
secretary shall thereupon promptly notify 
each company interested in the loss that 
the report is ready for its inspection. 

“4. Each company shall be the sole 
judge of its liability under its policy. 

“5. No charge shall be made by the 
subcommittee for services in adjusting 
claims, but all expenses of adjusting shall 
be paid ratably by the companies par- 
ticipating in the adjustment.’ 





ATTITUDE OF COMPANIES 





Different Executives Hold Various Views 
as to Policy on Adjustments 





San Francisco, June 13—(Special).— 
Each company is now deciding what 
policy it will pursue as to _ losses. 
Some of the large companies are not 
deducting earthquake damage from the 
face of their policies. Others are in- 
sisting on amounts ranging from 15 
to 50 percent. The companies with 
definite earthquake clauses are saying 
nothing. 

Whenever a compromise is sug- 
gested, the assured becomes wrathy. 
The earthquake did no damage if the 
San Francisco people tell the truth. 
I never witnessed any such bitter, hos- 
tile feeling. A report published here 
as made by a representative of the 
Fuller Construction Company of New 
York, after an investigation, places 
relative losses thus: Earthquake, 5 
percent; fire, 90 percent; dynamite, 5 
percent. 

Schedules are padded in many cases. 
The claimants want every dollar they 
ask, and a little more thrown in for 
charity. In my opinion San Francisco 
people have simply gone crazy over 
the insurance proposition, and Hearst’s 
Examiner makes them more so. 

Considerable delay has been caused 
by the failure of adjusters to keep 
appointments and also due to the un- 
certain attitude of treaty companies. 
The original companies declare they 
will not proceed until they get definite 
word from treaty companies as to what 
stand they will take. 

President Nichols’ Interview 

In an interview published in the 
“Examiner’ here, President James 
Nichols of the National Fire of Hart- 
ford says: 

It is true that our company has offered 
policyholders 75 percent on the dollar on 
their losses. We are justified in making 


this cut. The situation here is different 
than it has been in a fire. Every house on 


Second almost useless. The protection we 
had counted on when we assumed the risks 
Was wrecked by an element upon which 
We took no chance. Now we are asked to 





waive all our clauses of exemption and to 
pay the claims against us without even 
making a close and thorough inspection 
of them. If we do this, I think we are 
entitled to consideration, and I do not 
think that a cut of 25 percent is too large 
for this concession. 
Dornin’s Act Spectacular 

In short, I believe that other companies 
who are now making a play of paying in 
full every loss will take this same view. 
You may say that we are simply pioneers 
in this step. Before this insurance mat- 
ter here is much older, I fancy other com- 
panies will come to take the same view. 
Some have already done so, and are now 
simply waiting to present it to their pol- 
icyholders under the most favorable light. 
The position taken by Mr. Dornin in resign- 
ing because we took this stand is now 
clearly understood. He appears to have 
taken a clear view of it himself. Of course 
his action in resigning was a spectacular 
one, coming at the time it did and under 
the particular circumstances. It is all very 
well to cry for a payment of dollar for dol- 
lar, but we have our other policyholders 
to keep in mind. We have their interests 
to guard, and we must take the view which 
is most just and equitable. If any of our 
policyholders who lost in the San Fran- 
cisco fire do not care to take this cut they 
are not compelled to. 


President Damon’s Statement 
In an interview in the Call, President 
Damon of the Springfield said: 


Our company is and always has been 
opposed to any horizontal cut of 20 or 
25 percent or any such big deductfon 
in settling the fire risks in San Francisco. 
We propose to pay all our losses fully, 
dollar for dollar, after they shall have been 
fairly determined. Every loss will be taken 
up, adjusted and paid on its merits. We 
do not feel that we are responsible for 
losses or damage that was due to earth- 
quake alone. Our insurance is fire insur- 
ance. That is our business, and where we 
are justly liable we will pay, and pay with- 
out question. 

The earthquake has complicated matters 
in the adjustment and payment of San 
Francisco losses, and conditions have pre- 
sented themselves for settlement that 
never appeared in a great conflagration 
before. But despite the multitude of prob- 
lems that are cropping up, and although 
many of the companies have been hard hit, 
I look to see the San Francisco losses set- 
tled in a far more satisfactory manner 
than some persons would have us believe 
at this time. Many of the companies may 
have to draw nearly all of their resources, 
and then when they have paid their losses 
have but a few hundred thousand dollars to 
continue in business. 

An insurance company, like an indi- 
vidual, has a reputation to maintain if it 
would succeed. A man in business cannot 
afford to have his standing jeopardized or 
ruined by dishonesty or failure to meet his 
just debts. That is the way that the 
managers of the Springfield Fire & Marine 
Insurance Company viewed the situation 
after learning of the San Francisco dis- 
aster. They felt that if they owed their 
San Francisco policyholders money, that 
money should be paid. Mr. Dornin, our 
manager here, understood the disposition 
of the directors, and all his actions re- 
ceived their unanimous indorsement. He 
has represented us for a long time in Cali- 
fornia and represented us well. He knew 
the conditions following the San Francisco 
catastrophe thoroughly, and he knew the 
sympathies and needs of the clients he 
represented. His stand has pleased the 
company directors and stockholders, and I 
am glad to learn that it likewise pleased 
the — and particularly the clients of 
the Springfield Fire & Marine. 


Royal and Queen’s Position 
Rolla V. Watt in an interview says: 


I can speak for no other companies ex- 
cept the Royal and the Queen; we propose 
to proceed with the adjustment and pay- 
ment in cash, without discount, of all 
claims where there is no question about 
our liability. When this question does 
arise claims will be deferred until all facts 
can be obtained, and the companies will 
then treat them in a perfectly fair, equita- 
ble and businesslike way. No one can 
reasonably expect more. 

The loss on the Mutual Savings Bank 
and on the First National Bank have been 
adjusted and paid, and the loss of Hale 
Brothers will be closed within a few days. 
We believe that the criticism on the part 
of the public and the newspapers should 
be more discriminating and that some little 
moiety of credit should be given to the 
insurance companies for what they have 


done. 

While quite a number of companies have 
ample funds with which to meet all their 
obligations, the public generally does not 
appreciate how severe a blow the San 
Francisco conflagration inflicted on the in- 
surance companies as a whole. But, under 
any circumstances, I consider that the ar- 
bitrary scaling of a loss where the company 
is clearly liable is indefensible. 

Continental Will Pay 

President Evans of the Continental 
has written Charles F. Hard, its Pa- 
cific coast representative, as follows: 

The Continental is a solvent company 
and we want to pay every honest claim- 
ant 100 cents for every dollar that we 
owe him. We would rather pay him 101 
cents than 99 cents. If we are in any 
case entitled to any reduction because of 
an earthquake damage it is perfectly 
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WESTERN DEPARTMENT: CHICAGO 
PACIFIC COAST DEPARTMENT: OAKLAND 

THE OLDEST AND ONE OF THE STRONGEST FIRE 
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The gegment of our entire amount assured in San Francisco would require but one-fourth of our 
Home ice ourpenes sufficient funds already shipped from the London Oltice, keeping United States 
GENTS WANTED in cities and towns where not already represented. 


All claims due SAN FRANCISCO policy- 
holders will be promptly paid by funds sent 
from London Office, thus preserving in- 
tact its United States assets. A con- 
tribution of $5,000.00 is made to the 
fund for sufferers. 
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FIRE ASSOCIATION OF PHILADELPHIA * 


BELDEN & BUSH, Managers Western 2 
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Chicago Agents, 159 La Salle Street 
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Financial Condition January 1, 1906 
cia Cbibnhetindwalith pues taedaseenaeaen octeesin 


+++» 200,000.08 
° ° ° «eee 456,441.02 
WESTERN ASSURANCE CO. 
OF TORONTO, CANADA 
HON. GEO. A. COX, President J. J. KENNY, Vice-Pres. and Managing Director 
Assets, January 1, 1906, im U. S.........0. cceeescessescees $ 2,897,608.00 
Surplusin United States 


782,946.00 
PN Ot SED ks chow ante. cons 0002 600e0e bdeeeece 2,633,976.60 
00600 000000 seeccece 28,840,186.61 


SPECIAL AGENTS a 
oO 
B. ®. McCLINTOCK, Columbus, Ohio 


CALEDONIAN INSURANCE COMPANY OF SCOTLAND 


FOUNDED 1805 
THE OLDEST SCOTTISH INSURANCE OFFICE 
UNITED STATES MEAD OFFICE: Caledonian Building, 50-82 Pine Street, NEW YORK CITY 











Kentucky and Tennessee 


H. B. HART, Memphis, Tenn. 





DOR iecascneviesas RP Avesesenesbesan $1,883,210.00 
Statement January 1, 1906 < Liabilities....... svbenas ec eccccccccecoeecs 1,215,950.00 
Net surplus over all liabilities....... ere $ 667,260.00 





CHAS. H. POST, United States Manager R. C. CHRISTOPHER, Assistant United States Manager 
B. G. STARK, Manager Western Department 
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proper to demand it, because our policy 
does not gover other ‘than the fire loss. 

Under no circumstances, no matter what 
any other company does, or what all the 
other companies will do, will the Conti- 
nental force a settlement that it not fair 
to our policyholders; nor do we want to 
be associated with any loss committee 
which has for its purpose or intention such 
settlements as you say are being advo- 
cated. Every effort is being made by the 
Continental to reach our policyholders on 
the coast having claims to make against 
this company. 


GRANTING CONCESSIONS 


Some Companies Are Doing So and Others 
Are Declining to Do So 


The following eighty companies gave 
public notice to policyhutders that they 
might remove debris, except standing 
walls and parts of walls, without preju- 
dice to their claims, provided they re- 
tain and furnish companies interested, 
upon request, a written statement of 
the character and value of ma- 
terial removed. The names of forty 
companies are given which did not sign 
this published notice. Those marked 
with an asterisk (*) agreed to ex- 
tend the time for filing proofs of loss 
to Aug. 18. Some others declined to 
sign the agreement because they had 
already granted extensions of time be- 
yond Aug. 18. 
Aachen & Munich 
Agricultural 
*Alliance, Eng. 
*Amer. Cent. 
Atlanta-Birm. 
*Austrian Phoenix 
*Brit. Amer. N. 
Caledon.-Amer. 
*Citizens 
*Coml. Union, 
*Connecticut 
*Firemans Fund 
*Federal 
*Ger. Amer. 
*Glens Falls 
*Hartford 
*Home, N. Y. 
*Indiv. Und. N. Y. 
*Kings County 


*7Atna 

*Alliance, Pa. 
American, N. J. 
*Assur. Co. of Am. 
*Atlas, Eng. 
*British America 
Caledonian 
*California 
Colonial Und. 
*Coml, Union, N. Y. 
*Eng.-Amer. Und. 
*Fire Assn. 
*German Alliance 
*German, Peoria 
Hanover 

*Home F. & M. 
Indemnity 

North America 
*Law Union 
*Lon. & Lanc. 
*Manchester 
*Mich. F. & M. 
*New Zealand 
*Niagara 

*No. German, Ger. 
*Northern, Eng. 
*Orient 

*Pelican 

Phenix 

*Phila. Und. 
Queen City 


Eng. 


N. ¥. 


*Mercantile 
*New Hampshire 
*N. Y. Und. 
North German, N. Y. 
*°N. B. & M. 
*Norwich Union 
Pacific Und. 
*Palatine 
*Pennsylvania 
*Pheenix, Eng. 
*Queen 
Roch. German 
*Royal Exch. 
Scottish Und. 
Security, Md. 
‘Springfield 

un 


Security, 
*State, 
Svea 
*Transatlantic 
*United Firemens 
*Western, Ont. 
WHICH DID NOT SIGN 


American, Mass. 
Buff. German 
Camden 
*Continental 
Dutchess 
Equitable 
*Germania 
German, Freeport 
Girard 

Home, Utah 
New York 


Eng. 


“Te utonia, La. 
*Union, ding. 
COMPANIES 
American, Pa, 
Austin 
Calumet 
Concordia 
Delaware, 
Eagle 
*Franklin 
Globe & Rut. 
German Natl. 
*Hamburg-Bremen 
Milk. Mech. 
Nassau New Brunswick 
North River National Union 
National, Ct. N. National 
*Protector Und. Prov. Wash. 
*Phoenix, Ct. Prussian Natl. 
*Rhine & Moselle Spring Garden 
Traders Union, ‘Pa. 
Victoria Western Und. 
Westchester W’msburg City 


Pa, 


SAN FRANCISCO NOTES 


John Gibbons, of the Bates-Gibbons ad- 
justment bureau of Oklahoma City, has 
left for the Pacific coast to adjust San 
Francisco losses in the interest of the 
Hanover Fire. 

W. R. Townley of the Western and 
British America retains charge of adjust- 
ments for those companies and the Brit- 
ish American of New York, with the title 
of general adjuster. He will take his 
family to San Francisco for the term of 
is stay. 

The Aachen & Munich has already sent 
over $1,900,000 to start the payment of its 
San Francisco losses. 

The Western Assurance and British Amer- 
ica will petition the Canadian parliament 
for permission to increase their capital to 
meet their San Francisco losses. 

Cc. A. Kelley of Terre Haute, Ind., 8 ecial 
agent of the St. Paul, has gone to risco 
to adjust losses. 

R. W. Hosmer, the former western man- 
ager of the American of Massachusetts, has 
gone to Frisco. 

The San Francisco Chronicle has _ pub- 
lished a list of estimated risks in force in 
that city at the time of the earthquake, 
which total up $296,180,000. Deducting 15 
percent as representing risks in the part of 





The Old Reliable 


The Local Agents’ Company 


INCORPORATED 1865 


German Insurance Company of Freeport 


The Largest and Most Successful Fire Insurance Company in the West 
Assets, January 1, 1906 ...-- 00-000 ee ee +0 $6,548,738.07 
200,000.00 
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Liabilities, including reinsurance... ..-.- 

NET SURPLUS.....--- 
Cc. O. COLLMANN, President 
HENRY BAIER, Vice-President 


Home Office: 


66605000 066052 6000 eseseeeee 
- 3,996,672.83 
is snecesseeseed GD 


F. M. GUND, Secretary 
D. B. SCHULTE, Treasurer 


Freeport, Illinois 





the city not burned, the Chronicle estimates 
the mg oe at $252,363,000. 

The ‘olicyholders Association of San 
gaan s advancing policyholders money 
up to 40 percent of their policies. 

Robert J. Fabj has re epee as general 
manager of the Firemans It is said 
that he took this step because the com- 
pany refused to give his claim precedence 
over that of others. The company had 
adopted a rule not to give preference to 
its officers and employes. 

The Fortuna of Berlin has opened an 
office in San Francisco and commenced 
writing fire and marine insurance on the 
coast. 

Sixty-three men of Hartford have sub- 
scribed for Firemens Fund stock. It rep- 
resents about 60 percent of the old stock 
held there. 


DESERTION OF OLD THIRD STRERT 


(Continued from Page 8.) 
thus been in charge of the department 
for twenty-seven years and during this 
time it has had a_ steady, substantial 
growth, the premiums last year amount- 
ing to nearly $600,000. | 





The migration of the insurance inter: 
ests from Third street, which is now 
finally completed, is significant of the 
passing of the old order of things in- 
surancewise which prevailed for many 
years in Cincinnati and the west. What 
may be called the picturesque in fire in- 
surance, linked so closely as it was to 
an ever-present consciousness of the ele- 
ment of chance, and a potent factor in 
the old days of indemnity, have almost 
totally disappeared under the presence 
of modern business methods and the ap- 
plication of scientifically-built schedules. 
Perhaps a vestage of this still remained 
in some of the older offices of Third 
street in the traditions of the river un- 
derwriters who established it as _ the 
abode of men of risks for more than half 
a century. The wandering special agent 
who walks down the almost deserted 
street these days and meets the inev- 
itable “To Rent” sign in all the old 
familiar fronts will, sigh for the days 
when to make the tour of “the street” 
was to renew acquaintance with a 
dozen friends and to be the cynosure of 
all eyes for the two blocks of the “in- 
surance district.” 


FIRE INSURANCE COURSE 
A course in fire insurance principles 
and practice, said to be the first ever 
attempted by an institution of learning, 
is announced by the New York Univer- 
sity School of Commerce, Accounts and 
Finance. E. Hardy, Ph.B., of the 
New York Fire Insurance Exchange is 
in charge of the coursé and the ad- 
visory committee has among its mem- 
bers such underwriters as Manager 
Shallcross of the Royal and President 
Evans of the Continental. The chief 
topics to be discussed are inspecting, 
rating, fire protection, office organization, 

adjustment of losses, and brokerage. 





Finish Inspecting Cleveland 
The members of the Ohio Fire Preven- 
tion Association completed their inspec- 
tion of Cleveland last week and will make 
their reports as soon as possible. It is 
said that quite a number of recommenda- 
tions for improvements and cleaning up 


were made, but that no serious conditions 
were found. 


The Jefferson Fire Insurance Co. 


OF PHILADELPHIA 
Capital $200,000 Net Surplus, $304,481.81 
Surplus to Policy Holders, $504,481.81 


A Reliable and Progressive Company Operating Upon Liberal Plans 
AGENTS SOLICITED IN ALL CITIES AND VILLAGES 


W. B. BIERCE, General Agent 
FOR MICHIGAN, MINNESOTA, OHIO AND WISCONSIN 
Whitney Opera House Block, Detroit, Mich. 
H. A. BARTELS, Special Agent, Detroit, Mich. 
J. T. KIRKWOOD, Special Agent, Cleveland, Ohio 





Wa. TREMBOR, President. Wa. Fuiver, Secretary 


The German National Insurance Co. 
CHICAGO, ILL. 
Assets Over Ong Mitition Do .tars 


We protect our agents against overhead writ- 
ing and surplus linerse Honorable and prompt 
dealing is our mottoe 











AGENTS WANTED IN DESIRABLE LOCALITIES 





1835 1906 


The Spring Garden Insurance Company 


PHILADELPHIA 


Capital $400,000 Surplus to Poticyholders $702,883 


Assets $2,013,788 





For Agencies Address the Company's Field Representatives 


. HERMAN, State Agent, Cleveland 
“HECOX, State Agent, Detroit 
GABLE, State Agent, Indianapolis 
.K MILLER, Special Agent, Belleville 
A. F. BOLLING, State Agent, Louisville - 
HART DARLINGTON, State Agent, Minneapolis esota and Wisconsin 
W. ¥. HOLDEN, State Agent, Kansas City Missourl, Kansas, Gklshoma and Indian Territories 
w. x MERRITT, State Agent, Fort Dodge, Ia. - - Iowa and Nebraska 


“Kentucky, Tennessee and W. Virginia 








Do You Need a Fire Insurance Company? 


The Metropolitan Fire Insurance Go. 


of Chicago is seeking reliable agents in the 


states of Illinois, Indiana, Michigan, 

Minnesota, Missouri, Ohio and Wisconsin. 

On account of extensive reinsurance facili- 

ties it is able to write LARGE LINES on all 

classes of acceptable risks. LIBERAL COM- 

MISSION arrangements to desirable agents. 
Address all communications to 


Metropolitan Fire Insurance Co. John Naghten & Co. 
Cepital, ome i” Established 1863 
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Almost all companies have a _ pro- 
hibited list showing what classes of risks 
are to be avoided, and when agents are 
appointed, each one is furnished with 
this list when his first supplies are sent 
forward, it being the expectation that 
he will attach same to his policy regis- 
ter. It is also expected that he will scan 
this list closely and be particular not to 
place the company on any of the risks 
tabooed. There have been cases where 
agents have failed to follow these in- 
structions, have issued policies in inter- 
dicted risks which have burned, with the 
result that the companies have held them 
responsible for the loss, owing to their 
having ignored instructions. The moral 
is apparent. 

Confusion often arises in general offices 
by the sending in of policies marked 
“spoiled,” and failure of agents to send 
in the same envelope a daily report bear- 
ing the same number of policy. The 
policy, when received, goes into the files 
as canceled, but if you should send the 
daily report forward later on and it does 
not indicate that the policy is spoiled 
the report will be put through in the 
regular manner and the risk marked 
upon the map as in force, the map man 
not recalling that the policy has pre- 
viously been received. 

Again, when you cancel and rewrite 
under a new number, always send a 
complete daily report of the new con- 
tract. Don’t ask the company to change 
the number on the daily report of the 
policy canceled. This would debauch 
its records. 


When an agent is unable to collect a 
premium and must notify assured by let- 
ter that policy is void for non-payment, 
requesting its return, he should always 
send this notification by registered letter, 
as if assured does not return the policy, 
the agent will get from the postoffice a 
receipt for the registered letter sent, 
which will establish the fact that notice 
of cancellation was received by the as- 
sured, and this registry receipt, if sent 
to to the company, with a copy of the 
cancellation notice, will serve as a release 
from liability in lieu of the policy, and 
any claim which assured might make 
against the company would be of no avail. 


SUGGESTS CHANGE OF SYSTEM 








To Get Uniform Recommendations, Cleve- 
land Agent Would Have Bureaus Do 
Inspecting for All Companies. 





Cleveland, O., June 4, 1906. 

To the Editor:—I was very much in- 
terested in an article headed “More Uni- 
formity Is Wanted,” appearing in last 
week’s issue of your paper and in which 
some Cleveland local agent is cited as 
having called attention to confusion 
which he says results from the numerous 
inspections which many risks undergo 
every year by as many different in- 
spectors. no two of them with quite the 
same standard in view. My interest is all 
the stronger because, it seems to me, this 
agent suggests by inference a change 
which, if it were to be carried out, would 
result favorably in at least two directions 
and in possibly more. 

Under present conditions in Cleveland, 
for instance, a special hazard is inspected 
first by a representative of the Cleveland 
Inspection Bureau. Any one of the in- 
spectors of this bureau is a very capable 
man as an inspector, all of them work 
together on almost, if not entirely, iden- 
tical standards, and their reports are ac- 
curate, clear, and quite full. The com- 
panies receiving these reports can, and 
as a matter of fact do, consult them to a 
great extent and, if any special informa- 
tion is needed, the inspection bureau 
stands ready to furnish it. In spite of 
the fact that reliable data are to be ascer- 
tained so easily a special hazard carrying 
year in and year out say 75 companies 
will be visited at irregular intervals by 





the field men of at least 65 of these com- 
panies and by a number of local agents 
besides, each in search of information, 
and each of these gentlemen, either vol- 
untarily or in answer to the owner’s 
questions, usually has some view either 
in advance of or opposed to those fur- 
nished by his predecessors. The average 
assured seems peculiarly unable to un- 
derstand that this man is not speaking 
with authority for all of the companies 
on the risk or why there should be such 
a diversity of views; and the multiplicity 
of instructions certainly justifies him in 
wondering what sort of a system insur- 
ance people consider proper. 

The truth is, it seems as if the system 
might be amended so as to show more 
uniformity and so as to enable each com- 
pany to obtain at less expense the infor- 
mation which it of course needs. There 
is no denying that “seeing is believing,” 
which accounts for the desire of each 
company and many local agencies to have 
their direct representatives make an in- 
spection and report. But why could not 
the companies transfer their confidence 
to the local inspection bureaus and every 
one else do the same? If this process 
were carried out the result would be that 
all of the companies would get accurate 
reports by paying only one source and the 
assured would deal with the recommen- 
dations of only one man who, even under 
present conditions, is already possessed 
of a much better technical knowledge 
than many field men or most local agents 
and entirely capable of instruction along 
underwriting lines if at present deficient. 

It may be argued that there are hun- 
dreds of risks of various sorts on which 
the inspection bureaus have issued no re- 
ports. This is certainly true, yet, if only 
a fraction of the aggregate of funds paid 
to field men to compensate them for the 
portion of their time which they devote 
to inspections were to be diverted to the 
support of the inspection bureaus, the 
latter could cover the entire ground and 
get around much more frequently than is 
possible under present conditions. If a 
company can obtain today a special agent 
from whom it is willing to accept in- 
spection reports the same company, 
working together with others in the 





“Let Us Calf Before the Engine” 


Is the title of a very attrative Mailing 
Card. 


JUST OFF our PRESSES 
IT WILL ADVERTISE YOUR BUSINESS 


Send for samples and prices. 
E. B. & E. Company, Publishers, 
‘ Detroit, Michigan. 





“THE OHIO COMPANY.” 


The Bankers Surety Company 


Williamson Building, CLEVELAND, OHIO. 
Capital $500,000.00, Fully Paid 


Becomes Surety on Bonds. 
Chartered Under Ohio Laws, 


$200,000 Deposited with Insurance Commissioner 


ACENTS ana ACENCIES 


Increase your income. We co-operate with you 
in building up a permanent and profitable agency. 
t commissions, same on renewals. Liberal 
policies and lowest premiums. 
“Our Leader’ Combination Accident & Health 
licy-paying $2,000.00 loss of life and $15.00 weekly 
demnity—$5.00 Annual Premium. Write to-day. 


Federal Idemnity and Identity Company 
Cols. Sav’s & Tr. Bidg. Celumbue, Ohie. 


THE WAY @UT! 


The Masses want Protection that Protects. That 
means Health, Accident and Life Insurance combined 
in one contract. 

American Assurance Company 
14 S. Broad St., Philadelphia 

Affords the means to the end desired. 

Popular plan—$1.00 per month. 

Capital stock, $150,000, fully meee up 

Authorized increase to $300,000. 

Assets, |, 000. 

Liberal contracts to agents. Write for terms. 


SAMUEL GANS COMPANY 


FIRE AND MARINE SALYAGE 


207-209 East Madison Street 
Telephone Main 275 











CHICAGO 
(CF. Seal, Sepeiatengeeh tt Tolephoce, 08 


maintenance of an inspection bureau, can 
obtain an inspector who fills the bill or 
can be made to with more or less in the 
way of finishing educational touches. 
Possibly it may seem premature to ask 
for the millennium at this early date but, 
if companies could save anything by 
reason of the employment of fewer field 
men, each of whom could deal with 
agency affairs over a larger territory and 
let the bureaus do the inspecting, and the 
poor property owner could be excused 
from enduring longer the situation in 
which he now finds himself, the insur- 
ance business certainly would not suffer 
and it probably would be helped. 
Cuauncey O. Ransom. 








Want Column 


One dollar per insertion. Limit, five lines. Ad- 
ditional lines, 20 cents each, per insertion. 

Except where otherwise noted, replies should be ad- 
dressed to the proper letter and number, care of THE 
WESTERN UNDERWRITER, 145 La Salle St., 
Chicago. 








Leading Agents and Brokers. 


ARRY M. COUDREY & CO. 
General Insurance Agents and Brokers 


943-4-5-6-7-8 Century Building, ST. LOUIS 


Correspond Co issi paid non-reef. 
dent agents and brokers. Lo distance telephones- 
Representing: Norwieh Union, Hamburg-Bremen, New- 
ark, Indemnity, Star, Springfield, Frankfort, New York 
Plate Glass, U. 8. Fidelity and Guaranty Co., Casualty Oe, 
of America (steam boiler dept. ). 


CHURCHILL WHITTEMORE CO. 
sa Successors to Wall & Whittemore 


208 North Fourth Street - - 8ST, LOUIS 


Commission allowed non-resident egents 
on insurance on St. Louls properties. 


UEEN CITY FIRE INS. CO. 
Sioux Falls, S. Dak. 


Cash capital, $300,000. Cash sur- 
plus, $50,000. Eastern Department, 
19 Liberty St., New York. 


W. L. PETTIBONE, Manager. 
Surplus Lines 


























POSITION WANTED in the Western 
field with a Union company; as special 
agent, by a young man having twelve 
years’ experience in a large local agency. 
Have also had considerable experience in 
adjustment of losses and have done some 
special agency work. Recommendations 
as to character and ability cheerfully fur- 
nished. K. H. W. 





WANTED—Clerk in downtown real 
estate office. Must be experienced in plac- 
ing fire insurance. State age, experience 
and references. O 2. 





WANTED—Field or office position by 
experienced special agent. C 15. 





FIELD MAN, experienced, wishes to 
make connection with reliable fire insur- 
ance company. Have traveled in Indiana, 
Michigan, Illinois, Wisconsin, Missouri, 
. and Minnesota. Credentials the best. 








WANTED—Experienced industrial acci- 
dent man to manage that branch for 
large stock company in Chicago. All 
answers treated in strict confidence. L 10. 





WANTED—A daily report examiner; one 
~~ acquainted with the middle West. 





EXCEPTIONAL OPPORTUNITY for any 
person or persons desiring to operate life 
insurance business. Plan superior to any 
other. New York state charter; exception- 
ally advantageous. Worth $50,000. Con- 
trol may be secured for $15,000. Business 
already established. Present management 
have other business. Address, Counsel, Box 
630, Buffalo, N. Y 


Prominent Chicago Agents 


Members of the Chicago Underwriters Association 


FRED. S. JAMES & CO. 
171 La Salle Street, Chicago 


Agents for The Connecticut, Phenix, Mechanics 
& Traders, National of Hartford, British America, 
German Alliance, North British & Mercantile, 
Calumet, lowa Home, American Bonding Com- 
pany and Casualty Company of America. 


RITCHELL, MILLER, 
WHITNEY & BARBOUR 
138 La Salle Street. Chicago 


Sole Agents, Phenix of London; American, N.J.; 
Camden, N.J.; Spring Garden, Pa ; County, Pa.; 
Springfield, Mass.; United Firemen’s, Pa.; 
Security, Conn.; Teutonia, New Orleans; Ins. 
Co., State of Penn.; American, Pa.; Western 
Reserve, O. 


























@. J. ULLMANN ©. A. NEWTON 
J. ULLMANN & CO. 


559 La Salle St., Chicago 
Agents for 

NEWARK FIRE «+ = Newark, N. J. 

CAPITAL FIRE - = Concord, N. H. 

STATE FIRE (Ltd.) - Liverpool, Eng. 





AMESON & FRELINGHUYSEN 
¥. R. THOMPSON, MANAGER 
159 La Salle Street, Chicago 
Expert handlers of large lines 
Surplas Limes Solicited Anywhere in U. S. 
General Ageats for Pacific Fire, N. Y.; Stuyve- 
sant, N. Y.; National P. & M., N. J.; Ins. Under- 
writers Agency of the Spring Garden, Pa. 
Special connections with other companies. 


Correspondence solicited from agents in other 
cities. 


SURPLUS LINES 


HE GREAT LAKES FIRE & 
MARINE INSURANCE CO. 


E. E. Niess, Agent 
171 LA SALLE 8T., CHICAGO, ILL. 


A. L. McCraz Joux L. Dupier, JR. 
CCRAE-DUDLEY CO. 
General Agents 


Law Fidelity & General Insurance Corp., Lon- 
don; National Mercantile Insurance Assoc., Lon- 
don; Traders’ Fire lasurance Co., Toronto, Can. 
CHICAGO NEW YORK 
159 La Salle Street 45-49 William Street 


Zz T. MARSHALL & CO, 


I 189 La Salle St., Chicago 
Special tactile ye dey and okie service. 





















insurance Agency of 
W.M. UMBDENSTOCK & CO. 


159 LA SALLE STREET 
CHICAGO 








Actuarial. 








M M. DAWSON, F. I. A. 
s CONSULTING ACTUARY 


Member of the Actuarial Society of Ame 
Fellow of the Institute of Actuaries, Member o 
the Deutscher Verein fuer Versicherungs- W issen- 
schaft, etc. 





(in mathematics) 


Consulting Actuary 


1312 Geddes Avenue . 
J H. NITCHIE, 
. ACTUARY, 


153 La Salle Street, CHICAGO 
919 Association Building 


Ann Arbor, Mich. 





TELEPHONES: Central 739. Automatic 8992 


= 


Onsurance Attorneys. 











HITE, JOHNSON, 
McCASLIN & CANNON 


Counselors at Law 
1M6 to 1421 Williamson Bldg., Cleveland, 0. 


SPECIAL ATTENTION GIVEN TO THE 
LAW OF INSURANCE. 





Hartwell Cabel. 


CABELL & KOHL 


Attorneys at Law 


830 First Nat'l Bank Bidg., Cincinoati, O. 


J. Louts Kohl 





Special attention given to insurance cases. 
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INSUR ANCE 
COMPANY 


ILLINOIS LIF 


CHICAGO 


JAMES W. STEVENS, President 


Offers exceptional inducements to reliable and energetic men who are experienced in, or who 
would like to enter the business of life insurance. 


ApprEss THE HOME OFFICE: 
FORT DEARBORN BUILDING 134 MONROE STREET 








A. B. Ipzeox, President 
Cor 


©. H. Pzasz, Treasurer 
NRAD Dietz, Vice-President 


J. H. Lerwme, Secretary 


Ghe Cincinnati Mutual 


FIRE INSVRANCE COMPANY 
Orgenized under the laws of Ohio 
Agents Wanted in Ohic. Surplus Business in Other States Considered 


‘ORS : 
Couns NRAD DiETz, Prop. Boss Washin JOHN enemas. of Ly Hoffman's Sons, Pork Packers 
B. lpEs0 MN, Pres. Standard Milling Co. C. H. PEASE, Pres. 2. Building Materials 
Cua. MBININGDR, JR., 8e0. and Treas. The Graf B.H. KROGER, Pres. Re Grocery and Baking Co. 
Morsbach Co., Saddlery and ieee Provident svings Bank & Trust ~~, 


J. H. Lerpma, General Ins 
Home Office: 3 Masonio Temple CINCINNATI, OHIO 





W. M. HAHN, Manager 
C. W. UPSON, President E. D. BAXTER, Treasurer 


E. B. PROCTOR, Vice-President W. M. HILTABIDLE, Akron, O., State Agent 
HUGH YOUNG, Secretary 


The North American Mutual Fire Insurance Co. 


HOME OFFICE: 
Masonic Temple, Mansfield, Ohio 


Organized under the laws of Ohio and 


subject to examination by the Ohio Insur- Manufacturing, Mercantile, Building and 
ance Department at all times. Dwelling risks 


SURPLUS LINES PLACED FOR BROKERS AND AGENTS 
Write Home Office for Information 





We write liberal lines on first-class 


nee 
CG. W. Upson, Pres’t Mansfield Gas Co.and Direct- M. Manager and Director of The 
or in B, & O. Coal Co. shield | Publishin Co. 
E. B. hay omg of R. B, Maxwell & Co. Depart- E. D. Baxter, Sup’ xter Stove Co. and Direct- 
ment Sto or in Bank o Mansfield, 


8. J. COLWELL, of Colwell Hardware Co. 
F. H. Tanner, Pres’t The Hicks-Brown pouting Co, 
A.R. Cuxozny, of Seymour & Clegern, Boots and 


H, L. Bowers, H. L. Bowers Cigar Co. 


J. H. Brock, Columbus, O., General Insurance. 
W. M. cama Akron, O., Ex-Sup’t, of Ohio 


Cana 
M. H. Shelby, O., The Davis Mill Co. 
W. M. Hagy, Ex-Sup’t of Insurance of Ohio. 





SEVENTH REASON WHY YOU 


(SHOULD PLACE YOUR CASUALTY INSURANCE BUSINESS WITH 


MARYLAND CASUALTY COMPANY 


OU get for your clients the quickest settlement of all 

claims consistent with reasonable regard for the 

rights of all parties interested; and a clear recogni- 
tion, in practice, of the right of the policy-holder to be 
relieved of every annoyance and delay if at all possible. 






These are the constantly followed 

principles that guide The Mary- 74, , 

land in dealing with claims. President 
e Baltimore, June, 1906. 


Fly Wheel—Burglary and Theft—Sprinkler Leakage—Elevator—Health 
Steam Boiler—General Water Damage— Physician's Defense— Plate Glass 
Personal ‘Accident — Public Liability — Employer's Liability — Disability 
General Liability— Teams’ Liability — Vessel Liability 
and all other classes of Casualty Insurance 
@ 
TWELVE REASONS. 


1st—Maryland Line Benefits 5th—Good Advertising. 
plus Full Commissions. 6th—Expert Inspections. 
‘2nd—All Casualty Lines. 
'3rd—Sound Finance. Tile ts the Seventh. 
‘4th—Best Policy Forms. Look for the other Five. 








If you have not sent for our Maryland Line Proposition -- DO IT TO-DAY! 











Twenty-Fifth Annual Statement of 


The Bankers Life Association of Des Moines 


For the Year 1905, Published January 1, 1906 


ASSETS. 
Securities ~ w " ae ved bee 
Auditor of State. . 08,088. 981. 4 


GOED 6 o0cces cece cccccccescesccce c0ce 
Other Items . » kj ose: 851. 75 
$8,776,193.13 


Increase in Assets in 1905........ 


LIABILITIES. 


Death Claims proven and unpaid, None 
Death Claims not proven.......... $ 138,800.00 
Other TOMS. 2.0. 0000 ccc coccce cccces 16,745. 82 
Balance to protect contracts..... 8,620,647.81 


$8,776,193.13 
Ins. in force Dec. 81, 1905......... y 000 
Cost of Insurance per thoussnd at 








1,308,863.71 age 40 in 1905.......... -eeeeee 10.00 
EDWARD A. TEMPLE. President 
CLINTON L. BOOTH, General Agent, 246 Arcade, Cleveland, Ohio 
J. A. SPERRY, District Manager, Woman’s Temple, Chicago, Ill. 
1825 THE 1906 











ole REs— 
INSURANCE COMPANY, } 


OF AACHEN, CERMANY. 
\ UNITED STATES BRANCH , 
_ m= 46 CEDAR ST. — J 

New yor*’ 
~ = es” 


Harvey W. Marra 


y 163 La Salle St. 
General Agent Chicago 





Pennsylvania Fire 


INSURANCE COMPANY 


Incorporated 1825, Charter Perpetual 


Office: 508-510 Walnut St., Philadelphia, Pa. 


QOPIAL 0.00000 000 ccc cccccscosecocese 400,000.00 
PE ctsstccsatevcssens e060 -» 7,024,039.69 
BRP GERD « 00000 0000 c00c cece cece voce coce $,004,551.61 


R. Dale Benson, Pres. W.Gardner Crowell, Sec. 
John L, Thomson,Vice Pres. Charles W. Merrill, Ass’t Sec, 
Wm. J. Dawson, Bec. Agency Department 


WESTERN DEPARTMENT: 
CHAS. H. BARRY, Manager 
Temple Building CHICAGO, ILL 





Exceptional Inducements are Offered Intelligent 
and Reliable Men 


to enter the service of 


THE MUTUAL LIFE 


INSURANCE COMPANY OF NEW YORK 
It is the largest and best Company in the world and the most satisfactory 





Company to represent 
Applications may be sent to 
GEORGE T. DEXTER 
Second Vice-President a 
32 Nassau Street New York City 
EMPLOYERS’ LIABILITY a8 


Assurance Corporation, Ltd. 
OF LONDON, ENGLAND 


SAMUEL APPLETON, Manager and Attorney U. S. Branch. 
33 Broad St., Boston, Mass. 
Original and Leading Liability 
Company 
All Forms of Liability Insurance. The most advanced and 
practical personal accident and sickness policies. 
United States Assets, $3,073,711.25 
GENERAL AGENTS 
B. M. & GEORGE D. ALLISON, Ohio, East Ky., W. Va. 

‘enn., 39 , Cincin: 
R_H. CLARK, a Ohio. 208 ——_ St., Cleveland. 
ZENER & STONE, Indiana and Kentucky, Talbott Block, 


GEO. A. 4 GILBERT, Ii., sowa, Neb., 8. Dak. and N. Dak., 
159 La Salle St., Chi cag 





METROPOLITAN CASUALTY 


INSURANCE COMPANY 
OF NEW YORK. 
Home Office, 47 Cedar Street 
Chartered 1874 The Oldest New York Company in its line 


Assets, January Ist, 1906, - $677,309 


Surplus to Policyholders, - 390,806 
Policies: 

Plate Glass Personal Accident Health 

he RE: Of the most a; forms 


EUGENE H. WINSLOW, President 
DANIEL D. WHITNEY, Vice-President 
S. WM. BURTON, Secretary 
ALONZO G. BROOKS, Assistant Secretary 


Reliable and Energetic Agents Wanted 





FRED S. GRAY, President 


WABASH 


WILLIAM R. KEENE, Secretary 


INSURANCE COMPANY 
OF INDIANA 


Home Office: HAMMOND, IN 
ASSETS. a 
Stock and bonds........ $73,610.30 one amount paid for 
—_ amano ere 8  =—_——_ —(ititi(itésésC*@WRS CEE «wc 0 0 08 cone oe 8 2,189.74 
eeeeeee 21,800.00 Traveling, office and 
Reale ones Clear...) 6... 92,780.00 genera organizing ex- 


Cash on hand and =... 
banks 737.50 
Furniture and fixtures. we 756.00 


$208,183.80 
INCOME 
Interest accrned........ $ 769,95 
Rents and interest ..... 8,796.76 
Bills and accounts ..... +950.00 
Premium income........ 19,282.21 
——— 29.798.92 
$237,982.72 


SURBRPLUS—to policyholders................ 





penses, maps and mis- 
cellaneous ............ 11,807.48 
————-_ 8: 18 447.22 
LIABILITIES. 
Losses in course of ad 
justment, estimated. 8 1,500.00 
ar Ne forreimeur’ce. 6,118. 


224,535.50 
$237,982.72 

















Che Life Gnderwriters Supplement 


70 THE WESTERN UNDERWRITER 
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CHICAGO AND 
CINCINNATI 





JUNE 14, 1906 


Subscription to _— monthly issue con- 
g the $1.25 per year. 











OR the next few months companies 

operating in New York will have 

to devote much of their atten- 
tion to readjusting their agency and 
policy contracts to comply with the new 
laws. The more study one gives to the 
legislation resulting from the Armstrong 
investigation, the more is he impressed 
with the vast number of questions that 
must be settled before companies and 
agents will be able to know exactly 
where they are. It is reported from 
the east that the companies have 
passed up to their legal departments 
the subject of determining the exact 
requirements of the new laws. On most 
points the attorneys doubtless will 
reach practically the same conclusions, 
but judicial construction of some fea- 
tures of the law will be required. 

Will Have to Change In New York 


So far as New York is concerned 
some companies will have to make their 
changes in one place, and others in 
others. Many companies will have to 
reduce the number of the renewals paid 
general agents; some will have to re- 
duce the amount of the first year’s 
commissions and the early renewals; 
a few companies will be obliged to 
withdraw from the state or change their 
system of valuation from the prelimi- 
nary term to the regular system, and 
several New York companies will have 
to give up preliminary term valuation. 

In the matter of policy contracts some 
changes will be required. Under the 
New York law “all statements pur- 
porting to be made by the assured” in 
applications “shall in the absence of 
fraud be deemed representations and 
not warranties.” This applies to all 
policies issued in New York either by 
domestic or foreign companies. This 
puts a stop to making every statement 
a warranty, a mistake which may 
made a basis for denial of liability in case 
a company sees fit to avail itself of the 
clause. 

May Have to Issue Standard Policies 

It has been stated that there is an 
old law in New York, which was not 
repealed by the recent legislation, which 
makes all foreign companies doing busi- 
ness in New York conform to all re- 
quirements iaid upon domestic com- 
panies. If this is correct, it means that 
companies of other states will be ob- 
liged to issue in that state New York 
standard policies, which contain many 
liberal provisions not found in the poli- 
cies of some companies. For instance, 
under that iaw, policies must become 
incontestable after two years at the 
outside; restrictions as to residence, 
travel and occupation are permitted for 
one year only; if a policy be lapsed 
after three years, non-participating paid- 
up insurance must be granted on ap- 
plication or non-participating extended 
insurance, on application or auto- 
matically. If these various requirements 
were made to apply to companies of 
other states it would compel them to 
change their system very materially 
and quit a lot of practices to which 
some of them are addicted. 

Anti-Discriminatory Laws 

Many of the states have laws against 
discrimination amon policyholders, 
identical with that of Connecticut, which 
is in part as follows: “No life in- 
surance company doing business in this 
state shall make or permit any dis- 
crimination in favor of individuais be- 
tween insurants of the same class and 
expectation of life in the amount or 
Payment of premiums or rates charged 








for policies of life or endowment in- 
surance, or in the dividends or other 
benefits payable thereon, or in any other 
of the terms and conditions of the 
contracts it makes.” 

It would appear that if any company 
should make the statements in applica- 
tions for insurance in New York 
declarations and warrantees in Con- 
necticut or any other state having such 
a law, it would be in violation of 
such law. The same subject will come 
up in case it is found that com- 
panies of other states must conform 
to the New York standard policy law, 
and there is a possibility that some- 
body may raise the question of dis- 
crimination in case any company oper- 
ating in New York issues deferred divi- 
dend or non-participating policies in 
any other state. 

Must Cut Down Renewals 

The one section of the New York 
law which most effects agents, however, 
and which is to require the most re- 
adjustment on the part of companies, 
is the famous Section 97, limiting first 
year’s expenses. Under this section no 
company operating in New York may 
pay general agents a first year’s com- 
mission in excess of an amount esti- 
mated to be about 55 percent on whole 
life policies and graded down from 
that figure for other forms, nor more 
than’ nine renewals of not over 5 per- 
cent each on endowment policies _Pay- 
ing less than twenty annual premiums, 
and not over 7% percent on other 
forms of pn Wi The readjustment 
of general agents’ contracts to con- 
form to the requirements of this law 
will give companies an excellent oppor- 
tunity to bring about a uniformity which 
has been wanting in the past. On the 
part of some companies, it should be 
made the occasion for introducing some 
improvements in the line of fairness 
and justice. 

Doubt as to Provisions 

The wording of Section 97 has given 
rise to much doubt as to its mean- 
ing in some points. It says, “No such 
corporation, nor any person, firm or 
corporation on its behalf or under any 
agreement with it shall pay or allow 
any agent or broker,” etc. The ques- 
tion has arisen whether a general agent, 
on a purely commission basis, is by 
this section debarred from making ad- 
vances to agents, giving bonuses and 
doing certain other things which the 
company is not permitted to do. Actuary 
Dawson holds that they may not, that the 
law is intended to prevent the giving of 
excess commissions, bonuses, prizes, etc., 
by general agents as well as companies. 

Should Protect Agents’ Renewals 

It has been suggested by a general 
agent, who has given much thought 
to the subject, that companies should now 
issue to general agents blank contracts 
for solicitors, allowing a certain varia- 
tion as to number of renewals, com- 
missions, etc., under which the com- 
panies would guarantee to solicitors 
the renewals their general agents had 
agreed to pay them. Some companies 
do this now, but many others do not. 
In the latter class of companies the 
solicitors’ renewals are entirely con- 
tingent upon the continued tenure of 
office of the general agent and likely 
at any time to be forfeited by his death 
or resignation. 

If companies can make such guaran- 
tees and not compromise themselves 
under the New York law, they should 
by all means do it. The reductions 
in expense made necessary by the new 





law fall most heavily on the men in 
the field. Many of them have been 
making little enough in the past. It 
it only just that, when the first year’s 
commissions of many of them are re- 
duced and the number of their renewals 
is cut down, they should at least be 
guaranteed the deferred compensation 
which has been promised them under 
their contracts. 
As to General Agents’ Renewals 


In the same connection it has been 
suggested that as partial compensation 
for the reduction in the number of 
renewals, general agents should be guar- 
anteed nine renewals, “dead or alive.” 
General agents having contracts about 
such as will be permissible under the 
New York law, but with perpetual re- 
newals, have been accustomed to pay 
their good agents about all they re- 
ceived the first year and a number of 
renewals of 5 percent each. The gen- 
eral agent made his money by securing 
2% percent renewals for several years 
and then the full 71% percent on such 
business as still remained in force. 
His renewals will now be reduced to 
nine. He will be obliged to reduce 
the renewals of his agents to that or 
a smaller number. The chances of 
his making money on renewals after 
a term of years will be small. In case 
of his death or retirement from the 
company’s service, the amount coming 
to himself or his estate would be very 
little after deducting collection fees 
and holding out what is due to his 
agents under their renewal contracts. 

It would appear that where compa- 
nies have their own cashiers at gen- 
eral agencies, they could guarantee 
their general agents nine renewals in 
any event, the collection of the renewal 
premiums being made by a salaried 
man and charged up to general ex- 
pense. Where the general agents make 
the collections, however, the successor 
of one who died or retired would have 
to have a collection fee and under the 
law the company cannot pay this ex- 
cept for collections of renewals after 
the tenth year of insurance, therefore 
it would appear that this fee would 
have to be deducted from the renewals 
of the former general agent. 

Limitation of Surplus 


Section 87 limiting the amount of 
surplus or “contingency reserve” that 
may be held applies to New York com- 
panies only, and is fixed at a certain 
percent of the reserve, which is graded 
at 20 percent for $100,000 or less, down 
to 5 percent for $75,000,000 or more. 
One-half of 1 percent is taken off for 
each additional one hundred thousand 
until one million is reached, at which 
figure the rate is 15% percent; for each 
additional million up to ten millions, 
at which point the percentage is 11; 
for each additional 2%4 millions up to 
twenty, when the rate reaches 9 per- 
cent; for each additional 5 millions 
up to fifty, when it is 6; and for the 
additional 25 millions, another one-half 
per cent, so that a company having 
a reserve of between fifty and seventy- 
five million dollars may maintain a 
surplus of 5% percent. This, of course, 
means pure surplus or contingency re- 
serve and does not refer to deferred divi- 
dend surplus. By reference to the 
following table it will be seen that on 
a basis of this year’s statements, the 
Equitable, Mutual and New York Life 
are in the 5 percent contingency re- 
serve class; the Germania in the 7% 
percent; the Home, Manhattan and 
Washington in the 9% percent; the 





Provident Savings and United States 

in the 11% percent; and the Security 

Mutual in the 14% percent class. 

What ,New York Companies May Have 
The New York companies may main- 

tain contingency ee as follows: 


egal Contingency 

eserve. Reserve. 
Equitable (5) ....... sat, 641,552 $17,282,077 
Germania (7%) .... 30,338,349 2,275,376 
Home (9%) .....s.+. 16 "303,845 1,548,865 
Manhattan (9%) 17,104,194 1,624,898 
Mutual (5) ........ 387,765,499 19,388,274 
New York (5) ..... 376,479,610 18,823,980 
Prov. Savings (11%) 8,054,155 926,228 
Security Mut. (14%) 2,925,990 424,269 
United States (11%) 8,288,899 953,223 
Washington (9%) .. 17,219,514 1,635,854 


Companies which have contingency 
reserves in excess of the new require- 
ments need not distribute the excess, 
but no further accumulations are to be 
made until the surplus falls below the 
fixed amount. 

This is another of the laws about 
which a hue and cry has been raised, 
but which it is hard to see will have 
much if any effect. The Home Life, 
for instance, one of the strongest New 
York companies, has a surplus of only 
$1 ,087,833, whereas it could, under the 


contingency reserve limitation, main- 
tain $1,548,865. 
Limitation of New Business 
Under the limitation of new. busi- 


ness, which applies only to New York 
companies, the limit is based upon the 
insurance already in force. If the in- 
surance in force is more than fifty and 
less than one hundred millions, the 
limit is 30 percent; if more than one 
hundred and less than three hundred 
millions it is 25 percent; if more than 
three hundred and less than six hun- 
dred millions, it is 20 percent; and if 
more than six hundred and less than 
one thousand millions, only 15 percent 
can be written. In any event no com- 
pany can write more than 150 millions. 
An industrial company, more than half 
of whose business is industrial, can- 
not write an ordinary business of more 
than half its outstanding insurance. 
Practically only the “bie three” are af- 
fected by this law, as will be seen by the 
following table, based on insurance in 
force Jan 1 last: 


Timit 


Written under new 


in 1905. 


aw. 

Equitable ..........$215,537,590 $150,000,000 
BEOTRD cccccccccoccee 12,698,429 23,932,602 
Manhattan ........ 15,705,672 23,415,286 
Mutual .cccccccccce 183,265,162 150,000,000 
New York .....«.+.. 314,900,669 150,000,000 
Provident Savings.. 28,073,468 25,427,191 
Security Mutual ... 14,667,149 15,303,231 
United States ..... 4,625,145 11,937,837 
Washington ....... 7,665,080 18,976,617 


Will Cause Many Changes 

It is understood that agents of several 
companies have heard from their home 
offices to the effect that the new laws 
will not affect their commission ar- 
rangements in the least. It is evident 
that few companies have as yet given 
the New York legislation full consid- 
eration. Some of the companies re- 
ferred to doubtless base their views upon 
the assumption that the increased load- 
ings by reason of the adoption of 
the select and ultimate method of 
valuation will enable them to con- 
tinue without material reduction of 
expense. If it were not that the law 
also limits the first year’s expense and 
fixes the renewals that may be paid 
as well, this position would be well 
taken. But except by evasion of the 
spirit of the law, it is hard to see how 
existing conditions as to agency expense 
can continue. 

Total Expenses and Total Loading 


It is true that the requirement that 
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the total expenses shall be kept within 
the total loading really amounts to very 
little with most companies. It must be 
remembered that the new valuation of 
policies by the select and ultimate 
method, while not giving quite the mar- 
gins of the first-year term plan, is still 
very liberal. The select and ultimate 
method allows 50 percent of the tabular 
mortality the first year, 35 percent the 
second, 25 the third, 15 the fourth and 5 
percent the fifth year to be converted 
into loading on account of the estimated 
saving in mortality by reason of recent 


medical selection. This is in all 130 
percent of the mortality rate on a 
slightly increasing scale. At age 35, 


for instance, the mortality cost is, ac- 
cording to the table, $8.20, at age 36 
$8.32, at age 37 $8.43, at age 38 $8.58, 
and at age 39 $8.72. Taking the present 
value of 50, 35, 25, 15 and 5 _ percent 
of these amounts respectively (age 35), 
we have $10.75 added to the regular 
loading on each $1,000 of new business 
if kept in force for five years. 
Select and Ultimate Margins 

Merely by way of suggestion, assum- 
ing that the select and ultimate method 
will release to the loading within the 
five years an amount equal to 25 per- 
cent of the first year’s premiums, which, 
by a little calculation, will be seen is 
a very conservative estimate, this in- 
crease in the loading will, by itself, in a 
majority of the companies, more than 
offset the amount by which their ex- 
penses now exceed the loading, taking 
this year’s gain and loss exhibit as a 
criterion. It is plain, therefore, that 
the part of the law requiring that the 
expenses be kept within the loading is 
really of little consequence, considering 
the heavy increase that has been made 
in the loading by the adoption of the 
new valuation method. The only con- 
ceivable case in which this part of the 
law could operate with much effect is 
in that of a new company. 

Gain and Loss Exhibit Cited 

According to the Wisconsin gain and 
loss exhibit, all the companies in that 
state had an excess last year of expenses 
over loading of $1,254,484. The com- 
panies operating in both Wisconsin and 
New York show the following amounts 
of expenses in excess of loading (left- 
hand column). The right-hand column 
shows 25 per cent of the first year’s 
premiums collected last year, which, it 
is roughly estimated, will be added to 
the loadings in the future, assuming 
that about the same amount of new busi- 
ness will be written. Of course $10.75 
is more than 25 percent of the average 
premium at age 35, but we have adopted 
this rate as a rough estimate because it 
is surely on the safe side and it is im- 
possible to foretell to what extent term 
policies and policies lapsed on which 
the full first annual premium has not 
been paid will tend to create a “negative” 
reserve. 








Excess ex- 25 percent 
penses over new prems. 
loading. last year. 
DN, Ant ce nehewbeh ae $ 371,002 
Conn. Mut. .... 130,673 
Equitable 2,195,323 
Fidelity © neeneae 
Germania 197,755 
BIOERO cv cccccccccceses 170,467 
Manhattan 144,685 
Mich. Mutual 72,671 
PEN. Sas secccvcesss 2,310,193 
National, Vt. 06, 
New England 217,280 
New York .. 3,230,544 
Pacific Mut. OTE 
Pheenix Mut. 131,950 
Reliance ....... 44, 
Security Mut. : Peery 
Union Central ...... 518,031 393,575 
Union Mutual ....... 206,600 105,637 


*One-year term. 

Only the companies whose expenses 
exceeded their loadings last year are 
included in the table. 

What Is the Select and Ultimate 

The select and ultimate method of 
valuation which has been adopted in 
New York is proving something of a 
puzzler to agents who are studying the 
new laws. Of course the idea of mor- 
tality savings because of recent medical 
selection is simple enough, but the exact 
way in which it operates is not clear to 
many. The law says that the first-year 
expenses shall not exceed the regular 





loading plus the present value of the 
assumed mortality gain for the first 
five years on the policies on which 
the first premium or __ instalment 
thereof, has been received. The as- 
summed mortality gains the first five 
years on a policy issued at age 35 
are $10.75 (3 percent), which is termed 
the present value. Only $4.10 is saved 
on mortality the first year and if the 
policy lapses after the first quarterly 
or semi-annual premium has been paid the 
balance must be made up out of the 
confiscated reserve, if that is sufficient. 
As there is no surrender value before 
the end of the third year it is seen that 
the company is safe in using practically 
the whole of the select and ultimate 
margins. On any policy issued at age 
35 the regular loading plus $10.75 is the 
maximum sum with which the company 
has to pay all first year expense, includ- 
ing, “(1) commissions on first year’s pre- 
miums, (2) for compensation, not paid 
by commission, for services in obtaining 
new insurance exclusive of salaries paid 
in good faith for agency supervision 
either at the home office or at branch 
offices, (3) for medical examinations 
and inspections of proposed risks, and 
(4) for advances to agents.” 

The following table shows the 
amounts that may be used by the New 
York Life and the New England com- 
panies at their present rates, on selected 
forms at age 35: 











3% PERCENT ow ENGLAND CoO. a ea 


lapse the policy at the end of that year. 
If the owner fails to notify the com- 
pany what disposition he wishes to “be 
made of the dividends, the company: shall 
apply them to’ the purchase°of a »paid-up 
addition to the sum insured. 
Blank Likely to Be Used 

The following is the form of blank 
that will probably be used by the New 
York department next year in securing 
reports of dividends to be paid by the 
various companies during the year. It isa 
very cleverly devised form and is the 
work of Actuary Stilwell of the Ohio 
insurance department. 





other companies may do or at -what 
changes may take place.” 
Favors Small General Agencies 


The superintendent: of agencies of one 
of the smaller New York companies, 
who prefers that his name “be not used, 
says: 
“We have before us your favor of 
the 16th inst. requesting an expression 
of opinion regarding legislation recently 
enacted in this state affecting life in- 
surance companies and especially as ap- 
plied to agency contracts. We are giv- 
ing this matter careful consideration, 
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Similar spaces are provided for ages 
35, 45 and 55. . 














Plan— remium. Loading. lowe Total Percent. 
Life wcccccsces $28.11 $ 7.03 10.75 $17.78 63 
20-payment .. 38. 8.49 10.52 19.01 50 
15-payment 45.91 9.57 10.37 19.94 44 
10-payment 61.53 11.80 10.02 21.82 36 
20-year endowment ..........+0++ 52.47 10.50 10.21 20.71 40 
15-year endowment ........+.++-. 70.50 13.08 9.86 22.94 33 
10-year endowment .............. 107.70 18.40 9.04 27.44 24 

3 PERCENT (NEW YORK LIFE PREMIUMS). 

Plan— Premium. Loading. Allowed. Total Percent. 
BROS . dcdsnb even esesecsecsoeses conse $27.30 $ 7.39 $10.67 $18.06 66 
NOTED. ~ 0 00.40 06000006008000600 36.00 8.60 10.48 19.08 53 
TS-PAYMOENE .cccccccccccccesccsese 42.60 9.55 10.34 19.89 47 
WOsPAYMOENt 2... cccccccccccsccccce 56.30 11.52 10.01 21.53 39 
20-year endowment ........e.+e++ 50.80 10.68 10.16 20.84 41 
15-year endowment .........-+06+ 68.60 13.23 9.79 23.02 34 
10-year endowment ........+..0++ 105.60 18.58 8.93 27.51 26 

Must Chose One or the Other 

Excepting annuities, and _paid-ups, VIEWS OF SUPERINTENDENTS 
ny A oe gong i . a ago Opinions Expressed by Several Agency 
ments, granted on policies lapsed or Managers in Reply to Inquiries 
surrendered, no New York company 
can, after Jan. 1, write both participating , 
and non-participating business. Companies for the most part are 


It must write either one or the other. 
This section mentions only domestic 
companies, so those of other states or 
countries appear to be privileged to 
write both participating and non-partici- 
pating insurance in New York or any- 
where else. By reason of this section it 
is expected that all New York compa- 
nies, except the Metropolitan, will cease 
issuing non-participating policies on Dec. 
31 of this year. Some interest 1s taken 
in the position of the Metropolitan, as its 
business is almost entirely non-partici- 
pating. Its “intermediate” $500 policy, 
however, is participating. 

Annual Dividend Law 


The new annual dividend law is very 
strict and applies to New York com- 
panies for their entire business and to 
outside companies on their New York 
state business. Any stock company which 
shall after Jan. 1 next elect to conduct its 
business on a non-mutual basis exclu- 
sively and after that date shall issue 
only non-participating policies is exempt. 
Neither does the section apply to paid-up 
or a temporary and pure endowment in- 
surance issued in exchange for lapsed 
or surrendered policies. 

The apportioned surplus shall at the 
option of the owner be payable in cash 
or shall be applicable to the payment of 
premiums or paid-up additions to the 
policy or may be left with the company 
to accumulate with interest, payable with 
the policy or withdrawable in cash by 
the owner of the policy on any anniver- 
sary of the policy. Most companies now 
do not pay dividends in cash, but apply 
them in the reduction of premiums, and 
if the policy lapses on any anniversary 
the dividend then due is forfeited. Un- 
der the new law the owner of the pol- 
icy is entitled to the dividend payable 
at the end of a year for which he has 
paid the full premium, even though he 


averse to discussing their plans or giv- 
ing out their views as to the effect the 
Armstrong legislation will have on the 
business in general. It is still too early 
for anything definite to have been de- 
cided upon. There is considerable curi- 
osity as to which of the New York com- 
panies will be the first in the field with 
the new standard forms. It is conceded 
that there will be quite an advertising 
value to the company which can first 
announce its compliance with the strin- 
gent Armstrong legislation. Naturally, 
in the present formative period, officers 
do not care to be quoted, but in response 
to a letter sent to the various superin- 
tendents of agencies a few replies have 
been received. These indicate that sen- 
timent in the companies is pretty much 
divided. The letter requested an expres- 
sion as to whether any changes might be 
looked for in the existing agency system 
in the way of concentration or a tend- 
ency to district agencies. There seems 
to be no marked tendency in this direc- 
tion. 


a 
Not Ready to Talk Yet 


S. C. Bolling, superintendent of agen- 
cies of the Equitable, replied as follows: 

“We are unable to comply with your 
request for the reason that we have not 
as yet been able to give the matter suffi- 
cient attention to justify an opinion on 
our part.” 

George T. Dexter, second vice-presi- 
dent of the Mutual Life, said: 

“It would afford me much pleasure 
to be able to comply with your request 
for my views on certain questions named 
in your letter, but really, I feel that it 
would be inexpedient to talk for publi- 
cation upon these topics at present, while 
matters are in the formative stage. We 
could not discuss our own plans, and it 





would be unprofitable to guess at what 








but have not as yet arrived at any definite 
conclusion, nor mapped out any par- 
ticular plan of future procedure, 
preferring first to familiarize ourselves 
thoroughly both with the spirit and in- 
tent of the laws. Without a doubt ex- 
isting contracts will have to be modified 
so as to conform with the new laws, 
but even at that we do not anticipate 
any deflection in our agency ranks. Per- 
haps it will be a trifle more difficult to 
interest new agents on the proposed ba- 
sis and the undersigned personally be- 
lieves that it would prove more satis- 
factory to deal direct with the local or 
district agent than to attempt to per- 
petuate the general agency plan at pres- 
ent in vogue, although we shall not dis- 
turb the territorial rights of our present 
general agents and managers who con- 
tinue with us. There are many things 
in connection with a general agency 
that make the conduct of one some- 
what expensive, and with the restrictions 
placed upon us by the new laws the in- 
centive for the upbuilding of a general 
agency will be removed and very few 
will care to undertake the task. For 
some time past we have advocated the 
small territory idea and have been or- 
ganizing along such lines, as experience 
has proven to our complete satisfaction 
that the best results are experienced 
through agents who operate in a limited 
field, which can be worked along the 
lines of least resistance and at small ex- 
pense. We find that it pays better to 
have ten or a dozen general agents in 
a state than a single state manager. 
Of course, there are exceptions to this 
rule, as to all others, but taking every- 
thing into consideration, we know that 
a small territory properly worked is the 
most productive. After all is said, how- 
ever, it is a case of the right man, as 
a good worker can get results in almost 
‘any old place.’” 
Thinks Legislature Went too Far 

One of the conservative companies has 
the following to say: 

“In my judgment, the deferred divi- 
dend system afforded the opportunity for 
the great extravagance of management 
during the last ten or fifteen years. Be- 
sides this, the conditions created made 
it impossible for conservative companies 
to reduce the rate of expense to the 
degree which would have been possible 
under different conditions. 

“The rate of expense established by 
the Armstrong bill is perhaps sufficient, 
but to compel all companies to im- 
mediately conform is arbitrary and un- 
justifiable. This is especially true in 
respect to the limitation of the number 
of renewals. \ 

“It is quite possible that with the 
distrust respecting the offending com- 
panies in New York, an immediate and 
severe remedy may have appeared nec- 
essary. To have applied this remedy 
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to New York companies alone might 
have been to the disadvantage of those 
companies, but that was not a sufficient 
excuse for violating the well established 
principle of state comity, and applying 
the same harsh remedy to unoffending 
companies of other states. 

“It may be questioned whether any 
legislation was needed beyond compell- 
ing an annual accounting of deferred 
dividend policies, the setting aside of 
the dividend declared as a definite lia- 
bility and compelling annual dividends 
on all new policies. The competition 
from this would have compelled proper 
economy.” 

Takes Pessimistic View 

The superintendent of agencies of one 
of the medium-sized companies takes a 
rather pessimistic view: 

“I wish it were possible to give you 
somewhat of value in reply to your 
questions, but from now until next year 
is a long shot, and although I look with 
some apprehension to the possible re- 
sults that may ensue from the efforts 
of New York politicians, yet it seems 
hardly wise to try to cross the bridge 
before we come to it. 

“If the New York laws, as recently 
made, should remain unchanged, and if 
several other states should be sufficiently 
unwise to follow them in their entirety, 
it would undoubtedly cause great 
changes in the existing general agency 
system. But there are so many possi- 
bilities of changes in New York laws, 
and also of legislators learning wisdom, 
that it is impossible for me to give 
any judgment that would have worth at 
the present time. 

“In reply to one of your questions 
I will say that the tendency of our com- 
pany at the present is to concentrate the 
smaller agencies into one larger agency, 
rather than the opposite as suggested by 
you.” 

Believers in General Agency Plan 

The agency superintendent of one of 
the well-known companies, in the course 
of a letter on the subject, part of which 
is not quoted, says: 

“I have the impression that most com- 
panies will be compelled to pay materi- 
ally less in the way of commissions than 
they are now paying, or, at least, ma- 
terially less in the way of expenses for 
field work, and to that extent a very 
marked readjustment will be necessary. 
You are aware, of course, that the field 
expenses of this company are limited 
to the one item of commissions, while 
many companies in addition to this have 
allowances and other items of expense 
running up, in some cases to mcre than 
four millions of dollars in addition to a 
larger percentage of commission to pre- 
mium than that paid by this company. 

“You ask if I think there will be any 
material changes in the existing general 
agency system and a tendency to smaller 
districts, etc. So far as this company 
is concerned, we do not contemplate 
any change. Our present system has 
worked out admirably, is bringing us 
a very large business at a minimum of 
expense. Under our general agency 
system this office is relieved of a multi- 
plicity of details and risks to which we 
would be subjected under any other 
system.” 

Major Preston Is Optimistic 

Maj. E. V. Preston, general manager 
of the agencies of the Travelers, says: 

“It is somewhat too early to express 
opinions as to agency contracts to be- 
come effective on and after Jan. 1 
next, undertaking to adjust to require- 
ments of laws recently passed in the 
state of New York, nor is it exactly in 
order just yet to undertake to forecast 
the ‘general effect’ of possible changes. 
It is very evident that ‘material 
changes’ must be made by more or less 
companies, but no one knows, very likely, 
how many or what companies will com- 
ply with New York state laws. It is evi- 
dent that some companies will trans- 
act their business on a salary basis al- 
most exclusively, while others will com- 
Pensate by salary and commissions, also 
that jurisdiction of agents will in a few 
Particulars correspond with contracts 
covering large territory made in past 





years. The tendency is toward contracts 
directly with companies, and dividing 
territory into districts which can be 
economically covered and _ thoroughly 
cultivated. 
Racing Is Over With 

“Extravagant compensation for new 
business is, thanks to the recent investi- 
gation, to come to an end. Managers 
of most companies will as greatly re- 
joice as policyholders. There has been 
no reasonable excuse or justification 
for the mad race for business which 
has been going on for the past twenty 
years, led by companies that must now 
endure an unlimited amount of criticism. 
The ambition of a few men for dis- 
tinction, power and notoriety has led to 
a condition of things which many in- 
surance, as well as many other, people 
have greatly regretted, and now are 
not at all sorry that such operations 
are looked upon with disfavor and have 
practically come to an end, at any rate, 
for the present. 

Should Stop Rebating 

“Insurance of all kinds is just as 
much wanted now as ever, and is just 
as valuable as ever, therefore there will 
be plenty of business for honorable 
agents, and on the whole, they will 
doubtless put as much money in their 
pockets on account of business secured 
as hitherto. Under the rebating system 
which has been practiced by representa- 
tives of a few companies, and which, 
notwithstanding what was said, mana- 
gers of some companies have not done 
much, if anything, to suppress, agents 
have been tempted to go to extremes 
that years ago nobody dreamed of. If 
lawmakers and those who are charged 
with the execution of laws will punish 
agents who disobey them, especially in 
this direction, they will render some 
service to the state, and a good deal 
to some insurance companies, as well as 
to agents who have condemned the bad 
practice from the start to now. 

Plenty of Business to Be Had 

“There is plenty of room and plenty 
of business for active, honest, indus- 
trious and faithful agents, and there are 
millions of people who want insurance 
and they will have it. Under new meth- 
ods, atmosphere cleared, the business 
will go-on, and successfully too, even 
if temporarily it has a setback. On 
the whole, the insurance business of 
the country has been conducted with 
great credit, with wonderful success, 
and furnished protection to millions of 
people, many of whom would otherwise 
have been forced to a condition of pov- 


erty and suffering which no man can 
measure.” 


OVERWEIGHTS AND UNDERWEIGHTS 


(By Dr. F. L. B. Jenney, Medical Director, 
Federal Life.) 

Dr. George R. Shepard of the Connect- 
icut Mutual, Dr. J. W. Fisher of the 
Northwestern Mutual and Dr. O. H. 
Rogers of the New York Life, working 
independently and deriving their informa- 
tion from three different sources, found 
a mortality in overweights of 40 percent in 
excess of standard for select lives. Each 
one of these companies has been en- 
deavoring to pick out only the best of the 
overweights, and each one has met with 
just about the same success. Dr. Rogers, 
in his paper, concluded “that any com- 
pany that accepts risks on lives 25 percent 
or more overweight is going to have a 
high mortality among those lives, and 
such mortality will occur whether these 
overweights are insured on life tables or 
on endowment tables, and in spite of the 
care shown in their selection.” 

Dr. Shepard stated that lightweights 
were poor risks for the following rea- 
sons : 

1. They are abnormal and die short 
of their expectation. 

2. They are prone to develop tu- 
berculosis and nervous diseases. 

3. They are frequently underfed and 
overworked, and are frequently of a very 
nervous temperament, and so wear out 
more quickly than men of ordinary build. 

The overweights are poor risks be- 
cause: 





1. They are abnormal. 

2. They are prone to develop heart 
and kidney disease, apoplexy and prema- 
ture hardening of the blood vessels. 

3. They are peculiarly liable to dia- 
betes and rheumatism. 

4. They take insufficient exercise and 
eat heartily, as a rule, and frequently are 
intemperate in the use of stimulants, par- 
ticularly of malt liquors. 

5. They succumb easily to accidents 
and surgical operations. 

It would thus appear that at the present 
time this class of lives is regarded with 
more dread than ever before, and that in 
the case of heavyweights, particularly, 
future ratings will be less liberal than 
those of the past. 


Gather from the outside all the ele- 
ments of strength possible, but do not 
forget that within yourself are the real 
sources of power upon which reliance 
must be placed for progress and accom- 
plishments.—The Federal. 





This General Agency of the North- 
western of Milwaukee wrote 100% 
more business in 1905 than in any 
previous year. 

The reason for such a record will 
interest every man who wants to 
sell life insurance along clean, pro- 
gressive lines. 

Call on or address 
Charles D. Norton, General Agent 
Chicago and Northern Illinois 
Tel. Main 1472. 8th Ploor Stock Exchange Bidg. 
CHICAGO 


REPRESENT A WESTERN COMPANY 


The Reserve Loan Life 
Insurance Co. 


INDIANAPOLIS 








Operates under the 


Compulsory Deposit Law 


OF INDIANA 





Reliable Agents wanted. Address 





“A determined will takes hold of the 
heart of life—spans our manhood—enters 
into our hopes, aims and prospects—and 
holds its scepter over our business. Its 
possibilities are unlimited.” 





INCORPORATED 1851 


Berkshire Life 


INSURANCE COMPANY 


PITTSFIELD, MASS. 
JAMES W. HULL, President 
THEO. L. ALLEN, Secretary 
J. M. LEB, Actuar 
ROBERT H. DAVENPORT, Ass’t Bec'y 
Alll policies now issued by the BERKSHIRE give to the 
ee ec iscceadl Von Saleesbae 
aM insurtng your life or takin ine the 
ore insurtng your life or an examine 
new policy contest now beagiaued by te BERKSHIRE. 
A. K. HANNEN, Gen’! nt Northern Ohio 
$19-320 Wiiliamson Bidg., Cleveland 
JOHN A. RINGOLD, Gen'l Agent Southern Ohio 
1 Carew Bidg., Cincinnati 
WLLLIAM D. WYMAN, Gen’! Agent for Illinois 
100 Washington St., Chicago 


WAN TE © 
MANAGERS 


For a Central Western State and 
Two Central Southern States 


by one of the best-known and 
most progressive old-line companies. 
Exceptional opportunities for first- 
class men. Application confidential. 


ADDRESS 


“MANAGERS WANTED” 


Care of the Western Underwriter 


145 La Salle Street Chicago 














WANTED 


Strictly Life Insurance Agents 


Men of character who can talk and sel} 
LIFE Insurance without “Agency Co.’ 
Stoek or ‘Special Contracts,” will be intere 
ested in the Agency contracts offered by 

THE INDIANAPOLIS 


LIFE INSURANCE COMPANY 


Address 
FRANK P. MANLY, Vice-Prest. and Mgr., 
Traction Building 


LOW PREMIUMS ANNUAL DIVIDENDS 











Massachusetts Mutual 


Life Insurance Company 
SPRINGFIELD, MASS. 


Incorporated 1851 


Definite paid-up and cash-surrender 
values written in every policy 


Isaac B. Snow, Superintendent of Agencies, 
316 Merchants Loan and Trust Bidg., Chicago. 


Chicago Agency, L. Brackett Bishop, Manager, 
316 Merchants Loan and Trust Bidg. 
Columbus Agency, Lot H. Brown, 
Manager of Agents. 1003 Outlook Bidg. 





To Successful Writers 








OUR AGENTS ARE MAKING MORE MOWRY 
PER CAPITA than the agents of ong, ober no 


for the sine reason that E 
WRITING MORE BUSINESS PER CAPITA than 
the agents of ony oes commnat. THB REASON 

hat WE HAVE ON 


be glad to furnish information to any man of 

character who desires to ally himself with « 
PROGRESSIVE OLD-LINE CAPITAL 8TOOK 
COMPANY, with EXCELLENT CHANCES FOR 
PROMUTION. 


— ADDRESS -—— 
1628 Pi . 
H. D. Underwood, ‘First stionsl Bank Bldg 








Central Life, Des Moines, Ia. 
RIGHT COMPANY 


for Policyholders and Agents. Great opportunity for good 


imen in the Agency Department. 


GEO. B. PEAK 
PRESIDENT 


Address 


H. G. EVERETT 
SECRETARY 





Continuous Renewals 


To District Managers and General 
This isa for men of ca: 


opportunit pacit mak 
building for the future with a-company organized Sader the 


Annual Examinations. 


Agents in Ohioand Georgia and throughout the Soutbern States. 


to e@ @ permanent and begin 
laws of Ohio and subjected to rigid 


Up-to-Date Contracts Containing Many Talking Points 


Do not delay investigation 
P vecompany. Add 


The Columbia Life Insurance Com 
FELIX G. CROSS, President 


—_ begin at once to profit by selling the matchless contracts of this 


pany 


Home Office: Rawson Building, Cincinnati, Ohio 
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LIFE SUPPLEMENT TO THE WESTERN UNDERWRITER. 








METHODS OF REINSURANCE 
EMPLOYED BY COMPANIES 


(By J. H. Nitchie, Consulting Actuary, 
Chicago.) 


The companies in the list herewith pre- 
sented are those which appear in the 
Illinois report for December 31, 1904, as 
carrying reinsurance upon a portion of 
their business. The list shows, in the 
case of each company, its name and date 
of organization, the total amount of busi- 
ness in force December 31, 1904, the aver- 
age amount of each policy in force, and 
the average amount of each policy issued 
during the year; also the number and 
amount of policies reinsured, the propor- 
tion of the entire business reinsured, the 
average amount of each reinsurance 
policy and the maximum amount which 
the company writes on a single life. 
This exhibit is based on data taken from 
the Illinois report and from current hand- 
books of the above date. 


With a few exceptions, the larger pro- 
portion of reinsurance is among the 
newer companies or among those which 
have recently begun an aggressive effort 
to extend their business. Some of this 
reinsurance represents surplus amounts 
carried by companies in excess of their 
maximum limits, but probably insurance 
up to this limit is written, in many cases, 
only when reinsurance can be procured 
for the excess over a smaller practical 
limit, the nominal limit being fixed for 
the accommodation of the agent. 

“ 

The smaller proportions, in some of the 
older companies, may be remnants of re- 
insurance effected in earlier years when 
the amount of business in force was not 
sufficient to justify the present maximum 
lines. These companies were then ob- 
serving similar rules of caution to those 
now followed by younger companies. It 
will be noticed, however, that a few of the 
older companies are still carrying and 
are probably writing comparatively large 
amounts of reinsured business, possibly in 
excess of their — maximum limits. 


Life underwriters appear to - have 
differed as to the expediency of writing 
business which thus requires partial re- 
insurance. The practice is due in part to 
a desire to accommodate the agent, who 
prefers to place in his own company the 
entire insurance desired by the applicant, 
rather than divert a portion of it to other 
companies, with the risk of losing an en- 
tire line on an applicant who is unwilling 
to divide his insurance. Such diversion 
also means the loss of a desirable class of 
policyholders, whose large interest in the 
company and personal influence would 
have weight in the promotion of its busi- 
ness. 


In the early history of American busi- 
ness, much of the reinsurance was placed 
on terms identical with those of the origi- 
nal issues. Thus “A” company writing a 
$20,000 policy on the ordinary life plan 
would reinsure $10,000 in “B” company 
on the same plan, with the same rates of 
premium, loan privileges, surrender values, 
etc., in some cases even with an agree- 
ment that the same rates of dividend 
should be allowed. Some of these pro- 
visions became a serious burden to one 
or the other of the companies interested. 
When issued upon these terms, a consid- 
erable reserve value would accumulate 
under the policies of reinsurance; the 
original company, having parted with the 
premiums required to create this accu- 
mulation, was yet primarily responsible 
and was charged with the full reserve lia- 
bility under the $20,000 policy, holding as 
an asset the policy of “B” company on 
which a proportionate value had accu- 
mulated; this reserve value on the rein- 
surance policy was admitted by the state 
insurance department as an offset to the 
reserve liability under the original policy; 
yet if “B” company, although thoroughly 
responsible, should at any time withdraw 
from the state in which “A” company 
was domiciled, the rules of the state de- 
partment might compel the rejection of 


the reinsurance policies as admitted as- 
sets, however good in fact. The failure 
of the reinsuring company, also, would 
not only wipe out an asset of considerable 
value, but might leave the original com- 
pany carrying lines largely in excess of a 
safe maximum, and on risks which could 
not be again [eae 


On the other hand, it might be a strain 
upon the reinsuring company to comply 
with conditions which required treatment 
more favorable than it could afford to 
grant to other holders of similar policies. 

Some of these disadvantages have been 
obviated by reinsuring on term plans, 
either limited or renewable, to be carried 
until the company’s general business is so 
increased as to justify a larger maximum. 
A modification of the natural premium 
plan has been devised which reinsures 
only the “net amount at risk.’ Thus “A” 
company writes $20,000 on the 20-year 
endowment plan, reinsuring one half in 
“B” company; the first year’s reserve for 
$10,000 on the original plan being $330, 
the net amount at risk covered by the 
reinsurance policy is $9,670; the reinsur- 
ance premium for that year is for $9,670 
of one year’s term insurance. The sec- 
ond year’s reinsurance premium is for 
$0,327, the reserve being $673. The amount 
at risk, thus reinsured, decreases until the 
19th year’s reinsurance premium is for 
only $745, the reserve being $9,255, and 
the reinsurance terminates with that year, 





such proportion of the mortality saving 
as might accrue on the reinsured part of 
the risk, and so much of its expense mar- 
gins as are included in the loadings of 
the reinsurance premiums. On the other 
hand, these are the main sources of profit 
from this business for the reinsuring 
company. No part of the accumulating 
reserve value is alienated to the reinsur- 
ing company, but only the “cost of in- 
surance,” moderately loaded. The effect 
of the latter’s failure would be simply to 
leave the company without reinsurance, to 
ee elsewhere, if possible or desir- 
able. 


The average amount of policies in force 
and of those issued during the year show 
no correspondence with the maximum 
limits or with the average amounts of the 
reinsurance policies. The latter are in 
a class by themselves and show propor- 
tions and averages which are of interest 
chiefly in comparison with the total 
amount of the general business and with 
the companies’ maximum limits on single 
lives. In such comparisons the averages 
based on the general business signify less 
than they would if the large number of 
paid-up policies could be eliminated from 
the total. While all industrial business is 
excluded, the averages of a number of the 
companies seem to be affected by the vol- 
ume of smaller policies known as inter- 
mediate or provident, but included in the 
summary of ordinary business. 





SAVE 


age. 


ance of any really strenuous work. 


TIME 


There are three ways to save time; by working as rapidly as is consistent with 
thoroughness and carefulness; by having a method so that you progress in a straight 
line toward your objective, instead of zigzagging toward it; by filling up unavoidable 
delays with some sort of useful occupation. 

Take your recreation after closing hours, your rest at night. 
small allowances of recreation and rest into the hours that should be devoted to 
work. Make every minute count, through the day. 

Minutes make the sum of hours, dimes make the sum of dollars. 
small change of one kind as well as the other. 
pitable as he who wildly sows his money to the winds, and lives to ask alms in old 


Don’t sandwich 


Conserve your 
A spendthrift in the use of time is as 


When you see a man sitting idle, with a vacant look and a general air of list- 
lessness about him—and when he tells you, by way of apology, that he is “waiting 
for the hour of an appointment,” or “waiting for train time”—you can safely put him 
down for one of those salaried somnambulists who may have persuaded themselves 
that they are, on the whole, fairly busy and efficient men, but whom it would take 
more than a cold douche and an alarm clock to wake up sufficiently for the perform- 


Whether your time is your own, or whether somebody else has paid for it, it 
represents a money value. Don’t be a waster of time—Salesmanship. 





there being no “amount at risk” during 
the 20th year. 


These natural premiums are usually 
loaded on a non-participating basis, with 
no commissions to the original company. 
Under this plan “A” company foregoes 





“Does it not appear that the agent is 
not to be too much elated by a great 
day’s success, because to-morrow he may 
have no success whatever, so he must 
keep right on, day by day, patiently, per- 
severingly toiling, looking at the goal of 
the final average.” 





REBATING COMPANIES CAN 
NOT PAY GOOD DIVIDENDS. 


Agents never had so convincing argu- 
ments against rebating as they possess 
to-day. Heretofore, the prospect rather 
smiled at. the attempted rebuttal of the 
agent who demanded his full premium. 

The eastern scandals have proved 
that the rebating companies have done 
the least for their policyholders of any 
companies. They have been the racers 
and plungers, the high-pressure institu- 
tions. Waste in the agency department, 
high commissions, big expenses, irreg- 
ularities and the like have cut into 
surplus earnings and reduced diivdends. 
The strife after volume of business has 
forced agents to rebate. The companies 
encouraged the practice. The business 
lapsed easily, and there were heavy 
first year mortality losses in many cases. 
It was the most expensive business put 
on the books. Instead of being of ad- 
vantage to the policyholders, it was a 
heavy loss and drained the dividend 
earnings. 

Every man who receiveed a rebate got 
his first year’s insurance cheap, it is 
true, but ever after he contributed each 
year to the rebates of thousands of 
others. In the long run he had the 
most expensive kind of insurance. 

The big three companies have just 
come out squarely against rebating. 
They have seen the error of their ways. 
The companies that have held their 
agents in line have furnished insurance 
at the lowest possible cost. The tend- 
ency from now on will be less waste 
and more policyholders’ profits. To ac- 
complish this rebating must stop. 


USE OF THE WORD “MUTUAL.” 


A number of life men take the ground 
that with the reforms in the business and 
the clearing up of the atmosphere, it 
would be just as well for stock companies 
to eliminate the word “mutual” from 
their names. It is somewhat misleading 
and it is held that the word should only 
be applied to purely mutual companies. 
While the stock companies are almost all 
partly mutual and perhaps to a large ex- 
tent, yet it is just as well to make a 
clear distinction and leave no chance for 
misunderstanding. In fire insurance 
most of the purely mutuals have the word 
incorporated in their names, while the 
stock companies keep free from it. 


“A man must first work himself, and 
then draw other forces to ‘help him 
work,’ It is not enough to be a worker 
individually, neither will great success be 
obtained by drawing other forces to you, 
unless you work yourself.” 
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SPECIAL BOARD CONTRACTS 
BEING RAPIDLY RULED OUT 


The special or advisory board contract 
is rapidly falling into disrepute and being 
ruled out of states which have tolerated 
it in the past. Superintendent Vandiver 
of Missouri, taking advantage of his 
broad discretionary powers, practically 
put a stop to schemes of various kinds in 
his state early this year by obliging com- 
panies to agree not to indulge in special 
contracts, stock-selling, etc., in Missouri 
as a condition precedent to securing a 
license. Mississippi receritly revoked the 
license of the State Life for issuing board 
contracts in that state. Last week the 
same company withdrew from Tennessee 
rather than comply with the demand of 
the commissioner of insurance for a copy 
of its special contracts issued in the past 
three years, together with a statement 
of results under 7 





Now comes the attorney-general of 
West Virginia and administers a knock- 
out in that state. The following opinion 
rendered by him a few days ago in re- 
sponse to a request made by Auditor 
Scherr bearing upon the legality of ad- 
visory board contracts and other similar 
schemes to induce prospective applicants 
for life insurance to purchase contracts, 
will be of interest to those who have been 
connected in any way with those matters. 
Notice has been given to companies writ- 
ing contracts of the character to cease 
doing so at once. The companies that 
have recently been operating in West 
Virginia and which have made it neces- 
sary to take this action are the Citizens 
Life of Louisville and the State Mutual 
Life of Rome, Ga. 


The opinion, dated June 4, is as fol- 
lows: 

“In re-inspection department life insur- 
ance policies: 

“The question submitted arises out of 
a business being carried on by one or 
more insurance companies by which a 
policy of life insurance is issued and con- 
temporaneous therewith a contract is 
made with the insured by which he is 
appointed a member of the board of in- 
spection of the company, and to compen- 
sate this board, a fund is provided by 
levying a certain tribute upon all new 
business, which is distributed ratably 
among the bureau of inspection thus 
created. Does this sort of contract vio- 
late the provisions of section 2 of chap- 
ter 34 of the code, as follows: 

Life inspection companies or associa- 
tions doing business in this state shall not 

e any discrimination in favor of in- 
dividuals of the same class, and of the 
same expectation of life, either in the 
amount of premium charged or any return 
of premium, dividends or other advan- 
tages, and no agent of any such insurance 
company shall make any contract for in- 
surance or agreement as to such contract 
of insurance other than that which is 
plainly expressed in the policy issued, nor 
shall any such company or agent pay or 
allow, or offer to pay or allow, as induce- 
ment to any person to insure, any rebates 
of premiums, or any special favors or ad- 
vantage whatever, in the dividends to ac- 
crue thereon, or any inducement what- 
ever not specified in the policy. 

“The State Life Insurance Company of 
Indiana under an arrangement very simi- 
lar to this, issued policies of insurance 
and also created an advisory board of 
five hundred policyholders, to the mem- 
bers of which board certain allowances 
were made in the way of compensation 
for their services. In the case of State 
Life Insurance Company against Strong, 
127 Mich., 346, the supreme court of that 
state held that such a contract granted 
a preference to the members of this ad- 
visory board over other policyholders, 
and the contention that the allowance 
made was compensation for the services 
rendered by this board was dismissed up- 
on the ground that the services required 
were indefinite and uncertain and the 
compensation was paid to all members 
alike, regardless of the services required 
of or performed by any member of the 
board. This decision was subsequently 
followed by the courts of last resort of 
other states and seems to be well settled 
upon principle and authority. 

The statute of the state of Michigan 


held to have been violated in the above 
case is substantially the same as the 
present West aaa statute. 


“The effect of the above and subse- 
quent decisions on the question is sought 
to be avoided by the Citizens Life In- 
surance Company of Louisville in a brief 
presented contending that it makes all 
of its policyholders members of its bu- 
reau of inspection and compensates each 
policyholder for his services out of a 
fund raised from insurance business done, 
and contends that it is not giving any 
advantage to any class of policyholders. 
Itis hardto conceive that a necessity ex- 
ists for any insurance company to have 
in its employ an inspection bureau em- 
bracing every policyholder in the com- 
pany, and if this be so, can such a pro- 
ceeding be justified? The amount paid to 
each policyholder for services is_ the 
same, the services to be performed are 
very uncertain and indefinite and the 
compensation paid is without regard to 
the services actually performed by any 
member. It cannot be said that the serv- 
ices of the recluse in this capacity are 
of the same value as those of the man 
of large acquaintance and with superior 
means of information. Yet ‘all are equal 
here. This contention that the allow- 
ance made is a compensation for services 
is not justified and may be dismissed 
from consideration. However, it is con- 
tended that no advantage is given, that 
every policyholder gets equal benefits. If 
this be true, then the policyholders are 
getting just what they would get if no 
such contracts were made, as the allow- 
ances thus made must come from the 
company’s funds, and the premiums to 
which the policyholders are eventually 
entitled be decreased by the amounts paid 
on account of these special allowances, 
and the arrangement resolves itself sim- 
ply into a subterfuge to make the pros- 
pective candidate for life insurance be- 
lieve that he is getting something that 
he is not. 

“Tt seems clear that if the company 
issues these contracts to only a part of its 
policyholders, then to such it gives an 
undue advantage; if it issues them to all, 
then it is simply a fraudulent device to 
induce the unwary to be insured, both of 
which are in violation of section 2 of 
chapter 34 of the code. 

“To appoint each policyholder an 
agent of the company would not have the 
effect to make the contract lawful.” 





“The young man who is willing to 
work; who isn’t afraid of making mis- 
takes; who sees the thing that needs 
doing and does it on his own responsi- 
page is going to supply a long-felt want 
in the world some day.” 


ROYAL UNION MUTUAL 
LIFE INSURANCE COMPANY 


OF IOWA 


Every policy secured like a Bank Note. 
Largest Cash Settlements. 


Send for report of the most exhaustive investi- 
gation ever made by an Insurance department. 








AGENTS WANTED 


M. L. COHN, Inspector of Agencies 
218 La Salle Street, CHICAGO, ILL. 








GOOD TERRITORY IN ILLINOIS! 


Headquarters at 


Freeport, Peoria, Galesburg, Bloomington, Decatur or Danville 


OPEN TO CONTRACT! 


The Equitable Life of lowa 


Annual Dividend Policies. Low Premium Rates. Our location 
guarantees safe and profitable investment of funds. Our size, 
economy of management. 


LONG TIME CONTRACTS OFFERED! 


Only men of integrity, industry and capability desired. 
Address Home Office, Des Moines. 

















Ope Northwestern 


Mutual Life Insurance Co 
OF MILWAUKEE 
ORGANIZED 1857 





H. L. PALMER. President C. H. WATSON, Secretary 





Year 

ae 
ares 
ee ee eee 


Growth of Company 


$ 15,041,082 
110,710,861 
764,266,187 








Business of 1905 largest in history of Company. 
Purely Mutual, and transacts business 
only in the United States. 























During 1905 The Northwestern paid $6,489,- 
060.83 in dividends to policy-holders; a larger 
amount than was ever paid in dividends by any com- 
pany in the world, regardless of size, in a single year 
up to 1905. 

Increase in new business during 1905, over 20%. 

Expenses and taxes to total income during 1905, 


only 14%. 
ini expenses during 1905, only 

4.02%. 

No compensation paid to officers other than 
their salaries. 

No syndicate participations. No bank or trust 
company stocks. 

Neither Company nor Officers interested in any 
flotation of iti 

Hence Best Results to Policy-Holders. 

Most Attractive Policies. 

Issues Partnership and Corporation Insurance. 

For further information or an Agency, address: 


H. F. NORRIS, 
Superintendent of 
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TENDENCIES TOWARD STATc 
INSURANCE ARE MANIFEST 


While there has been some sentiment 
in favor of state or national life insur- 
ance for a considerable time, it has gen- 
erally been expressed by private indi- 
viduals or newspapers of socialistic ten- 
dencies. Now, however, Governor Brow- 
ard of Florida is making a fight to se- 
cure legislation necessary to launch that 
state in the life insurance business. In 
1905 he got a bill through the house of 
representatives but it was killed in the 
senate. 

The essential features of the law which 
Governor Broward wishes enacted and 
put in operation are as follows: 

Authority will be given to the state to 
go into the life insurance business anda 
bureau of life insurance is created, under 
the control of the board of commission- 
ers of state institutions—the governor and 
his cabinet--which board shall prescribe 
terms and conditions for the issuance of 
life insurance policies, which will be bind- 
ing upon the state. The board shall audit 
claims and prescribe rules for the proof 
of death of the insured. Jurisdiction is 
given to the state courts to enter and en- 
force judgments against the state for fail- 
ure to pay claims in proven cases. 

Policies are to be signed by the gov- 
ernor and state treasurer, and the secre- 
tary of state shall be the keeper and cus- 
todian of all records pertaining to the 
business. An insurance fund is created, 
and all moneys received as premiums 
shall be carried into the state treaury 
and placed to the credit of that fund. 
Five percent of the receipts of such busi- 
ness shall be transferred to the general 
revenue fund quarterly. 

In order to stir up sentiment in favor 
of this measure the governor at his own 
expense is having prepared for distribu- 
tion among the people printed arguments, 
chief among which are the following: 


Every policy will be guaranteed by the 
state. 

Premiums will be low. 

Bonuses will be large—all the earnings 
of. the. department. 

Policies will be free from restrictions. 

The department will be purely mutual 
and all assets and profits will belong to 
and be distributed to the policyholders. 

Its reserve funds will be invested in 
the state. 

Its policies will acquire a liberal sur- 
render and loan value after two years’ 
premiums have been paid, thus enabling 
the insured to raise needed money at a low 
rate of interest at any time without be- 
ing compelled to resort to mortgages. 

The surrender value will be applied to 
keep the insurer in force in the event of 
the premiums falling in arrears. 

The maximum cost of its policies will be 
known at the start and cannot exceed the 
premium named. 

The cost of the policies will be reduced 
by the triennial distribution of the surplus, 
in which there are no _ stockholders to 
share. All the surplus will be returned to 
the policyholder. 

State insurance will keep the money of 
the people at home and all the accumula- 
tions will be used for their benefit. When 
a policy becomes due, either by death or 
the termination of the period insured for, 
the full amount due will be paid by the 
state, together with all that the policy has 
earned. 


Governor Broward does not 
that there would be graft in a state 
insurance department, but rather that 
the people, having financial interests at 
stake, would be the more careful in their 
selection of public officials. 

° 

It is believed by some that as a result 
of the Wisconsin investigation one or 
more members of the committee may in- 
troduce a measure for state insurance in 
that commonwealth. This belief appears 
to be based partly on the interest taken 
by the committee in Actuary Dawson’s 
explanation of the workings of the 
Australian Mutual Provident, which is 
conducted by the government, and partly 
because one or two of the members are 
understood to have leanings toward state 
ownership of various kinds of public utili- 
ties. 





believe 





“A personal introduction by someone 
whom you have written, to his friend, 
coupled with such endorsement as you 
ought to get, is one of the surest meth- 
ods of getting the attention and consider- 
ation of a prospect.” 





Said About Fraternals 


The Order of Unity of Pittsburg is at- 
tracting attention. It is a fraternal or- 
ganized in 1903 and provides for sick, ac- 
cident and death benefits, the latter paid 
in monthly instalments. 

Each $1,000 insurance pays the benefi- 
ciary $10 a month for 100 months when 
a life annuity certificate takes up the 
payments continuing them until death or 
remarriage. 

Certificates are issued for amounts from 
$1,000 to $10,000, the following being the 
$1,000 rates: 





Life An- 
Nonthly nuity Per 
Age. Cost. Year, Extra. 

BRO s6esteverceeceses $1.00 1.00 
DE eaten eve as cewne 1.11 1.11 
GNOED ccccveveescoseses 1.25 1.25 
BP eee 1.45 1.45 
Pre ctbineces 664600% 2.00 2.00 


which the Jnsurance World comments as 
follows: 


Leaving out of consideration the ability 
of the Order of Unity to carry such con- 
tracts to a successful conclusion, we have 
here a fraternal beneficial society giving 
an absolute guarantee to 300 of its mem- 
bers in each state that after the tenth 
year their policies will become paid up 
and carried in force by assessments on the 
less fortunate and less influential of the 
membership. In each state in which the 
“order’’ does business, it guarantees to 
carry $1,500,000 of insurance for payments 
aggregating five and one-half premiums— 
the balance to be paid by the members 
who are unable to carry the maximum in- 
surance of $5,000. 

Thus the “Order of Unity” has its fa- 
vored class—selected because of no special 
fitness or knowledge of the business, not 
because of their knowledge as solicitors, 
but because of their alleged “influence, 
good will and assistance” in naming other 
citizens of their district insurable but un- 
able to share in the above valuable con- 
siderations. The service is too vague to be 
defined, but the disadvantage to the other 
members is apparent. 

The Order of Unity on January 1 last 
had a total membership of 1,188. How 
many of them held board contracts can- 
not be determined. The average policy was 
for $3,500, and as more than two-thirds 
of the membership is in Pennsylvania, it 
would seem that the favored class could in 
no case exceed 350 and was probably less. 
Are yéu one of the elect, or do you con- 
tribute to them? In either case the enjoy- 
ment of belonging to such a _ fraternal 
beneficial order seems very small. 


_On Jan. 1, it had assets $72,524, con- 
sisting of a guaranty fund of $50,000 ad- 
vanced by officers, $8,000 in cash and the 
rest in mortgage loans, stocks and 
bonds. 

On Dec. 31, 1904, it had 413 certifi- 
cates in force and on Dec. 31, 1905, 1,188, 
having issued 996 during 1905, for $ 


' 45 
167,600 insurance. It has twenty-eight 
local organizations. 


Here is a compari- 
son of the Order of Unity’s rates with 
those of the National Fraternal Con- 
gress 4 percent table per $1,000: 


Age Unit A F 

" of Unity. Age. N. F.C. 
BED vcessccsconceses $12.00 20 $14.00 
ON errr 13.32 16.33 
41-45 we ee eee cee seen 15.00 40 29.00 
De: ¢iveecavesawe 17.40 45 36.66 
io Merrett 50 47.75 


FUNCTION OF STATE DEPOSIT LAWS 


A suit has been brought in one of the 
states against a company that deposits its 
reserve with the insurance department, on 
the ground that the policy was misrepre- 
sented by the agent. According to the 
complainant, the agent declared that the 
state guaranteed the face of the policy 
when it became due. 

Deposit laws are all well and good, but 
the state guarantees nothing. ‘he state 
holds securities that it approves. In this 
way it knows that the reserve is intact 
and backed by sound securities. Deposit 
laws prevent to a large extent manipula- 
tion of assets in so far as the reserve is 
concerned. If a company fails, the pol- 
icyholders know that the amount of the 
reserve is at hand. It can be turned over 
to the receiver and policyholders will se- 
cure their pro rata share. Policyholders 
are better protected under state deposit 
laws than they otherwise would be, but 
agents should be emphatically instructed 
not to misrepresent a good law by exag- 
gerating its provisions. 


_ “To err is human; not to air the err- 
ings of others is divine.” 











NEITHER the szze NOR the age of the company are 
to-day CHIEF FACTORS in the sale of Life Insurance. 

RIGHT Policy Contracts at RIGHT Rates with RIGHT 
Commusstons, RIGHT Renewals and RIGHT Salesmen, are to- 
day the mecessary armament for successful results. 

A New OHIO Company, for OHIO Insurers, with Plans 
and Methods of its own, will be ready for active work in OHIO 
about June rst, 1906. 

MEN with drains, willing towork, AIDED by methods pecu- 


liar to this COMPANY, will be made SUCCESSFUL 
PRODUCERS. 


The Midland Mutual Life Insurance Co. 


309-312 Spahr Building . COLUMBUS, OHIO 


Th CONTRACT DIRECT 


€ 
Columbian National with a small but up-to-date 
Life Insurance a 


BOSTON $0 TH AT 


Company MASS. 
your labors may bring the 


greatest returns. 


SECURITY TRUST & LIFE INSURANCE 
COMPANY 


Security Trust & Life Bullding 
NEW YORK 


OUR POLICIES SELL 


Our agents have the advantage of a clean company with 
new policies. No time wasted explaining trouble. Talk 
policy, not investigation. 











Incorporated under the laws 
of Massachusetts 





PEROY PARKER, - - - President 
Vice-Pres. and Di- 


FRANKLIN W. GANSE, 
rector of Agencies 


FRANCIS P. SEARS, Vice-Pres. and Comptroller 
WILLIAM H. BROWN, Secretary and Treasurer 
C. V. FORNES, New York - = - 

GEO. H. HOLT,Chicago - - 
JOHN D. DAVIS, St. Louis” - 
R. M. HOTALING, 


Vice- 
-¢ Presidents 
n Francisco 








Sure money-maker for good men. 


United States Annuity and Life Insurance Company 


WM. T. SMITH, Secretary 
HOME OFFICE, 42 Madison Street CHICAGO, Illinois 


DO YOU REALIZE 


the advantage of selling insurance for a Company which 
makes an annual accounting of all dividend —- and 
whose policy-contracts provide for the Nonef ure 
of accumulated (deferred) dividends? 


The Lincoln National Life Ins. Co. 
of Fort Wayne, Indiana 


CAPITAL STOCK $200,000 SELLS THIS CONTRACT 


Our Agency Contract Is as BROAD and as 
LIBERAL as the Policy-Contract. 


FOR PARTICULARS ADDRFSS ARTHUR F. HALL, Sec’y 


Reliance Life 


Insurance Company 


OF PITTSBURG 
JAMES H. REED, President 
Paid-up Capital - - $1,000,000 




















Write for particulars of our liberal non- 
forfeitable renewal contract. Excellent 
territory available in Illinois, Ohio and 
Indiana. 


Address: Agency Department, Pittsburg, Pe. 
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Among the Companies 
—— ta eS 

The Franklin Life is now issuing en- 
dowment policies on locomotive engineers 
and firemen and freight conductors for an 
extra premium. It will take sawmill 
employes on any plan for an extra 
premium of $10 per $1,000. The following 
aes is used: 


annual premium specified in the 
within policy includes an extra premium of 
Gieoncens imposed on account of the 
- risk involved in the present occupa 

f the insured. It is hereby agreed 

it the insured shall at any time change nis 
occupation to one which, in the opinion of 
the company, involves no special risk, the 
said extra premium may be removed from 
all premiums payable after the expiration 
of the insurance year in which such 
change of occupation is made, provided the 
insured makes written application for such 
reduction and furnishes evidence satisfac- 
tory to the company that his health has 
not been impaired by reason of his occu- 
pation. The extra premium will be re- 
moved only after the policy has been so 
endorsed by the company, and will be 
again imposed if the insured thereafter en- 
gages in any occupation involving special 


No commission is allowed the agent on 
the extra premium. 
+ + 


The following is a copy of the scrip 
contract issued by the Inter-State Life: 





Scrip Contract. Number ...... 
The = State Life Assurance Company, 
jlanapolis, Ind., ...... 190. 


Know all men by this Indenture That 
as id into the Treasury of 
The Inter-State Life — Company, 
Indianapolis, Ind., ....... Dollars ($..... ) 
for the Guaranty’ Fund of said ‘Comguns, to 
be held and used by said Company so long 
as it may be deemed expedient by the Com- 
pany. A Dividend of not less than Seven 
ow Cent (7%) of the face of this contract 
1 be due and payable in scrip or cash at 
the option of the Company annually, pay- 
ment of said scrip or cash dividend to be 
made on date of Annual Meeting of the 
Company, with interest at the rate of six 
percent (6¢) per annum in cash on scrip 
dividends so made. 
This Scrip Contract is negotiable and 
transferable under the rules and regulations 
< the Com = by giving due notice to the 


HE INTERSTATE 
TH IN ER-STATE LIFE ASSURANCE CO. 


The New York companies which here- 
tofore have been largely deferred dividend 
companies will have to be on the annual 
distribution plan after Jan. 1. They will 
therefore have to establish new dividend 
records to meet competition. Some of the 
annual dividend companies express the 
fear that the old deferred surplus will be 
drawn on to be used in making good 
annual dividends. 


The following is the policy loan agree- 
ment of the Atna Life: 


bc eneeeee Policy No.. 

On demand, for value pensived, I "promise 
to pay to the Aftna Life Insurance Com- 
pany, of Hartford, Conn. ......... Dollars, 
with interest at the rate of six percent per 
annum, payable annually in advance, the 
first year’s interest to be deducted from the 
amount of the loan; and as security for this 
note, I hereby assign to said Company Policy 
 0eens «++, issued by said Company on 
Ce BE OE 0 6k nna h0es-56nneeetbnnenes ars be 
and all right, title and interest therein, and 
all benefit and advantage to be derived there- 
from, and I hereby authorize said Company 
to deduct from the value of said policy the 
amount of this note, with accru interest, 
if any, when said policy or any surrender 
value thereof becomes — and I hereby 
S ee that in part consideration of the loan 

which this note is given the provision for 
extendin the full sum insur after pay- 
ments premium are discontinued con- 
tained in taid policy and in Table “A” on 
pa back of same shall be null and void, and 


thereon remains unpaid, said Company is 


ness bears to the value thereof, caleeintes 
upon the same basis as the cash surrender 
values provided for by said policy, and r 
the issue of such paid-up surance said 
Company shall be released from any and 
every obligation under or on account of said 
DM. wsrercen , and the same shall be 
ther: re canceled and annuled. 

payments, whether of principal or in- 
we. § shall be made by the borrower at 
the Home Office of the Company in Hartford, 
Connecticut, or to an agent whose authority 
for receiving the same shall be the pos- 








session of the note or a receipt signed by 
an executive officer of said Company. 





County. of 
On this ... 190 

fore me, the Te . Aw aapee peared ia shiek arse 
BRE oo cccccccccas personally known to me, 


ond duly acknowledged the execution of the 
above peotrement 

N. B.—This instrument must be executed 
me a. a Clerk of Court, or other officer using 
an official stamp seal, or before a Notary 
Public using an official stamp seal bearing 
his own name. Otherwise a certificate from 
the proper authority must be attached, show; 
Aes he is duly authorized to administer 


eninge REQUIRED AS TO _— AS- 
SIGNMENT OF THE POLIC 


OOO EE occeccccseese | ss 
ee pp eee ied 

dvcdwaceeves SS PPT TTT. on 
Sweeeesecoeecnse , being duly sworn, deposes 
and says that Policy No. ...... , issued by 
the AStna Life Insurance Company, of Hart- 
ford, Conn., on the life of ............ , has 
never been’ assigned or transferred to any 
party except to ..........- , under date of 
- cceeceece Gee GE cnvcvanccecs , & DBD. 


a _o further says that he is not now 
adjudged insolvent, nor has he made a _ gen- 
eral assignment for the benefit of creditors 
that remain unsatisfied. 
DEE ekbdvradovwesese 

Subscribed and sworn to before me, 
this day of A. D. 19 
(SEAL) 

The words except, etc., should be erased 
in all cases where the policy has not been 


— 

is affidavit must be executed before a 
Clerk of Court, or other officer using an of- 
ficial cone om. or before a Notary Public 
using an official stamp seal bearing his own 
name. Otherwise a certificate from the 
proper a must be attached, showing 
that he is duly authorized to administer 


oaths. 
+ + 

The settlement on issues of 1904 divi- 
dend policies of the National Life of Ver- 
mont, dividends payable at the end of 
the second year, whether the third 
premium is paid or not, show about 16 
percent on ordinary life policies, 11 per- 
cent on 20-payment life and 9 percent on 
15-payment life. 


ADVERTISING SHOULD BE HONEST. 


Most general agents do more or less 
advertising by issuing pamphlets, letters 
and the like. The outlay of money is 
sufficient to warrant more attention to 
this feature of soliciting than is usually 
given to it. Merchants in large cities who 
spend thousands of dollars on advertis- 
ing have tested the value of printer’s 
ink in many ways. The best houses have 
come to the conclusion that exaggeration 
in advertising is a destructive form. It 
creates an immediate demand but it is 
done without taking into account future 
good will and friendship of the cus- 
tomer. 

Harry G. Selfridge, formerly of Mar- 
shall Field & Co., calls attention to the 
danger of dishonest or false advertising 
as being a handicap on the best trade in 
the future. He says exaggeration in ad- 
vertising acts like morphine. The first 
dose exhilarates but soon larger doses 
are required until customers come to 
have no faith in the advertiser. 

Mr. Selfridge also says that adver- 
tising, like paint, may cover either a 
poor -or good article. When it wears 
off, the truth is revealed. 

Honest advertising gives strength to 
any trade and it mirrors the character of 
the advertiser. 


SPECULATING ON CHANGE 


Some agents in discussing the Arm- 
strong laws say that while it will entail 
much sacrifice, they will submit grace- 
fully to the inevitable. If the law as to 
expense is amended or repealed these 
agents are wondering if the companies 
will return in a measure to the present 
commission scale. Will the agents be 
recognized, in other words, for remaining 
loyal during the readjustment period? 

€ manager in discussing the situa- 
tion said that in his opinion, companies 
in reducing commissions would hardly re- 
turn to the old scale, especially first year’s 
commissions, again. However, if any 
change is made in the law so that more 
expense funds can be released he thinks 
the companies should pay larger renewals 
than they can under the Armstrong law. 





Provident Lite and Grust Co. 


OF PHILADELPHIA 


Insurance in Force, $177,778,748. 


Assets, $58,696,148. 


In everything which makes Life Insurance perfectly safe, moderate in cost, and suitable to the 


needs of insurers the PROVIDENT is unexcelled. 


Evidence of — ilful and faithful management of this company is found in its exceedin: 


low expense ra’ 


sly 
te, and the remarkably favorable rate of mortality. For the full period of its 


existence, the death rate has been only .61 of the rate indicated by the authoritative tables. 
CORRESPONDENCE WITH AGENTS SOLICITED 


Wiis D. Yerorr, General Agent, Western Ohio 


8. 8. SAFFOLD, General Agent, Eastern Obio - 
J.W.Croox,GeneralAgent - ~- - 
Jaurs W. Janney, General Agent - - - 
Bassett & Reesz,General Agents - - 


812 Union Trust Building, Cincinnati, Ohio 

- 706-710 Garfield Building, Cleveland, Obio 
- - 720 Spitzer Bull ing, Toledo, Oh fo 

- + «+ $25 Marquette Daliting, Cobeege, m 
- - 44 Home Bank Building, Detroit, Mich 





WANTED 
Sabato 


INSURANCE COMPANY 


Live, energetic men, for some 
excellent territory. Exclusive and 
liberal contracts will be made with 
the proper parties. 

The Armstrong Committee found 
no questionable methods in The 
Manhattan Life Insurance Com- 
pany. Address 


W. B. LANE, Vice-President 
66 Broadway, New York 





YOUNG MEN—HMAKE MONEY 


There are opportu- 
nities to represent a 
big, sound up-to-date 
Li ‘e Insurance Com- 
pany in a profitable 
manner, 

Prudential represen- 
tatives make money. 
They have most varied 
forms of policies and 
advantageous con- 
tracts — liberal 
commission 

The attention of 
pours men, particu 
arly young menstart- 
ing in_ business, is 


ceeeay oon ught. 
or fall information regarding these 
unusual opportunities. 


THE PRUDENTIAL 


Insurance Company of America 
lacerporated as a Stock Company by the State of New Jersey 


JOHN F.DRYDEN Home Office 
President NEWARK, N. J. 








The State Life Insurance Company 


INDIANAPOLIS, INDIANA 


ANDREW M. SWEENEY 
President 


SAMUEL QUINN 
V.-Pres. and Supt. of Agents 


WILBUR 8S. WYNN 
Secretary and Actuary 


UNPARALLELED RECORD 
Deposit with State of Indiana to Protect all Policyholders, $2,700,000 


NSURA’ AGENTS ee the Life Annuity Com methed 
ver ne of securing a closer fraternity of interest between the Agent and mt. . Itgives 


Sinlopontont. this Company as anit grows PanTiovr ane It 





the Agent an —— te grow with and shere in 
enables the average agent to wina P y and b 


ive Contract of this Consene. inal 





The Company has desirable territory for capable men. Contracts direct with the beme effice, 





Mutual Reserve Life Insurance Company 


OF NEW YORK. 


FREDERICK A. BURNHAM, President 


GEO. D. ELDRIDGE, Vice-Pres. and Actuary 


Mutual Reserve Building, 305-307-309 Broadway. New York 
Paid Policyholders and Beneficiaries in Less than Twenty-five Years, More than 











862,300,000 








Capable Men, with oc withont enoselenes. con secure the the very | best Agency Sepmeem, Address Ageney 


dustrial 
te aidie eT 


¢. Sos. gore 309 poeta 





Provident Savings 





LIFE ASSURANCE SOCIETY 
Of New York 





TIMOTHY L. WOODRUFF, President 





|The Best Company for Policy-Holders and Agents 


Successful agents and gentlemen seeking remunerative 
business connections may apply to the head office or 
any of the Society’s general agents. 





The Company OF the People, BY the People, FOR the People 


The Metropolitan Life gonsase 


Incerporated by the State of New York. 


J Madison Avenue, New York City 


Home Office: 


Company 


Assets, $151,663,477.29 


Proof of Public Confidence 
This Company has more premium-paying busi- 
ness in force in the United States than any other 
Company, and for each of the last 12 years has had 
more New Insurances accepted and issued than any 
other Company ip America. 


The Daily Average Business During 1904 
895 we or in nu ober of Ciaims raid. 
6,97 a. in number of Policies Issued. 


i208. ane 00 per day in New Insurance written. 
128,758.29 per ta. n h payments to Policy Holders 


and addi 
O77,875.94 per Gay in 1 in Tnorease of Assets. 
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METHODS TO BE USED AND 
PITFALLS TO BE AVOIDED 


Many agents in talking life insurance 
emphasize the premium rather than the 
face of the policy, because the figures of 
the latter look big and are liable to stag- 
ger the prospect. 

A splendid plan is to inquire about 
how much a year a prospect can afford 
to spend for a first-class guaranteed in- 
vestment without pinching himself. Get 
him committed to a certain sum. This 
sum will no doubt purchase more insur- 
ance than he contemplated. The cash 
ayment is what affects the pocketbook. 

hen you get him definitely committed 
to a stipulated sum, $100 for example, 
then you have the security. The next 
step is to get together, to combine your 
two factors—his — and your policy. 


It is a good idea to keep a card index 
of names of men with whom you talk 
even if they seem hopeless prospects. The 
agent should familiarize himself with 
these names once in a while. Some event 
is liable to happen in the lives of these 
men when splendid arguments could be 
used for life insurance. If the agent has 
the data at hand and has called once or 
twice on these men he is in a fine posi- 
tion to approach them. This list of re- 
serve prospects should be kept up to date 
and when the agent reads or hears of any 
good fortune coming to one or some im- 
portant event befalling him, it is the op- 
portune time to put in a lick or two. 

It is not the number of calls that get 
the business. An agent may try to beat 
a record by calling on men and defeat 
the end sought. It is not the number of 
men seen but the number closed that 
counts. Decisive, convincing arguments, 
statements that burn, well prepared at- 
tacks, honest and frank statements are the 
tools that do the —. 


Some agents make the fatal mistake 
of simply amassing information and never 
being able to put it into practical use. 
Facts in such cases are like knapsacks 
that are simply hung on one’s back, where- 
as they should by a process of assimila- 
tion become a part of one’s mental equip- 
ment, ready to be drawn on at any time. 
Some agents endeavor to master all the 
actuarial formule, they devour all the 
literature they come across and yet can- 
not use it in closing business. They can 
write volumes of articles but cannot put 
their knowledge into play. They cannot 
coin it into dollars. A salesman should 
have no dead weight material in his 
brain. Every scrap of knowledge should 
be vital, simply “= to be used. 


Business men are quick to detect 
shams and falsehood. Some salesmen try 
to gain a foothold by deceiving. The 
first case or two may be closed by such 
methods, but business suicide is com- 
mitted when an agent attempts to build 
up on untruth. He soon finds his pros- 
pects wavering and suspicious. A sales- 
man’s future depends on the good will of 
those with whom he comes into contact. 
A perversion of facts costs dollars. An 
agent without moral sensibilities will ulti- 
mately fail. Business men want to deal 
with agents on the 7 


Every agent has to meet the excuse, 
“I do not want insurance to-day but will 
consider it later.” It is almost useless to 
insist further at such a period, for a pros- 
pect will not want to go back on his 
word. However he has indicated a desire 
to take a policy in the future. The wisest 
course to pursue is to gather all the facts 
possible concerning the prospect and 
leave him in a good humor. Endeavor to 
get a line on him as to the amount he 
should carry and at some later period, use 
some forceful arguments that will close 
the deal. 


Never lose sight of tact and diplomacy. 
Not long since an agent had a case al- 
most closed when he lighted a cigarette. 
It killed the sale as the prospect despised 
cigarettes. It was a trifle, but just 
enough to prejudice the man approached. 





Never remind a man of a favor you 
may have done him. It is the keenest 
knife you can use in severing a sale. 

Don’t dilate freely about a prospect’s 
affairs. He will + es you a busybody. 


Don’t try to dazzle a prospect with 
policies beyond his reach. Don’t talk a 
$10,000 contract when a man can only 
afford a $1,000. If you force him into 
a bargain that cramps him he will always 
feel a resentment toward the agent. If 
you talk $10,000, the prospect will feel 
ashamed to acknowledge that he can pay 
for only $1,000. Experienced agents, how- 
ever, advise that the agent strike the pros- 
pect for a little more than he expects to 
close him for. Some men who really 
could carry $2,000 with a little effort 
would take only $1,000 if left to make 
their own choice, while if approached for 
$3,000 it pleases them to be rated a little 
too highly and they will compromise on 
$2,000. In such a case if the agent talks 
$1,000 that is all he will get. Don’t get 
too high above a man’s level. It destroys 
a case to talk away over a prospect’s head. 
You should know just about what a man 
- afford before you suggest a policy to 

im. 


A salient point in life salesmanship is 
to get into sympathy with the prospect. 
It does not pay to work against the grain. 
Try to get the viewpoint of the prospect. 
The fighting salesman creates resentment. 
When you reach the point of mutual 
friendliness, you have scored a triumph. 
A knowledge of a prospect’s hobbies, 
fads and likes often comes into good 
play in getting into touch with him. 

One of the most embarrassing posi- 
tions into which a salesman is placed is 
being stumped by a line of inquiry con- 
cerning his business with which he is not 
perfectly familiar. Some salesmen ac- 
knowledge frankly that they can not an- 
swer at the present time but will segure 
the intelligence later. This, of course, 
shows a prospect that the supposed expert 
is not fully acquainted with his business, 
One authority advises an agent to get the 
prospect’s mind away from the inquiry by 
a story or illustration. Then the infor- 
mation should be secured and at an op- 
portune time when it will cause no sus- 
picion, it should be imparted. 


~ 
Salesmanship gives the following sug- 
gestions as to dealing with a private sec- 
retary: 


When you are denied admittance into the 
president’s office by a haughty head clerk, 
who is delegated to keep salesmen at bay, 
do not waste time trying to convince him 
that an exception ought to be made in your 
case. Turn to him with your most engaging 
smile and say: “My dear sir, if you will 
give me your attention I shall be glad to 
explain my proposition to you. I under- 
stand that you are an authority in the of- 
fice, and no doubt, even if I explained my 
business to the president the matter would 
be referred to you.” Then use your most 
convincing selling talk on that head clerk. 
You will have pleased his vanity by mag- 
nifying his importance, and it is almost cer- 
tain that he will give you a favorable hear- 
ing. Win his friendship, as well as his 
get opinion of your business proposition. 

e will want you to come back the follow- 
ing day, and if you do, you will find that 
your errand has already been introduced 
to the president and that a cordial welcome 
awaits you. But don’t make the mistake 
of Grepoing the head clerk’s acquaintance 
at that point In the game. Make a special 
point of inquiring for him first, on entering 
the establishment. Let him think that you 
regard him as the man whose decision is all- 
important to you. This keeps him good-na- 
tured and you will always find on subse- 
quent calls that you have a “friend in 
camp.” It is surprising to what an extent 
many men at the head of Fone businesses 
rely on the advice of some functionary, and 
how much help the head clerk may give you. 


Too many agents forget their assured 
when the policy is delivered and paid for. 
All interest is lost. The policyholder 
realizes that it was only his dollars the 
agent wanted. The successful agent 
should always feel a personal interest in 
his customers. This interest should be 
a sincere and friendly one. When an 
agent has sold a policy, a new relation- 
ship has been created and the responsi- 
bility the agent has assumed should not 
be thrown aside. The agent who appre- 
ciates this responsibility, and by no means 
is it a trivial one, and acts accordingty, 
will always have a friend at court. 





American Central Life Insurance Company 


INDIANAPOLIS, INDIANA 
Assets ° . - : - $ 1,524,072.65 
Surplus - . - 252,903.62 
Insurance in force - - . - *8,252,031.00 
Energetic Agents wanted in the States of Pennsylvania, Ohio, Michigan, Illinois, 
Missouri, Texas, Tennessee and Indiana. 
Deposits with the State of Indiana, as required by law, non-speculative securities 
in an amount exceeding entire reserve liability to policyholders. 


WANTED! 4 few 
good PERSONAL 
PRODUCERS iu 
Chicago. Call at 


Room 1607, Chicago Title and Trust Building, 100 Washington St. 


THE OLD Phoenix Mutual Life 


OF HARGFORD, CONN. 
issues every popular form of life insurance contract with specially attractive features. 
For territory, liberal terms to agents and sample policies address 


O. W. BAIR, Gen. Ag. for Southern Ohio, - - - 

ROS ON ALD oF WINGED Gon Kon to Hentucky, " - Keller Bldg. Louisville 
e . le uc . - oe 

TAMES 5. NORRIS, Mgr.for Wisconsis.  -  s - Goldschmidt Bldg.” Milwaukee 


JULES GIRARDIN, Manager 
Rooms 328-329, 184 La Salle Street, Chicago, Iil. 





LIBERAL RENEWAL 





Contracts Direct 





with the CoMPANY 








INSURANCE 
COMPANY 


Union Trust Bidg., Cincinnati 
- Garfield Bidg., Cleveland 











Some of the cardinal aims of the UNION 
MUTUAL management are—to be conserva- 
tive in the choice of investments—to be pro- 
gressive in the prosecution of the business— 
to be faithful to the interests of policyholders. 
Agents of Like Inclination Cordially Welcomed 


Union Mutual Life Insurance Company 


PORTLAND, MAINE Fred E. Richards, President: Arthur L. Bates, Vice-President 


i add ither Thornton Chase, S intendent, 84 Adams St., Chicago, Ill. 
-_ em Scofield, Sagesiatentent, 180 Broadway. New York City 


CONSERVATIVE 
PROGRESSIVE 
FAITHFUL 




















CHARTERED 1866 


HARTFORD LIFE [SYRANSE SOMPANY 


HARTFORD, CONN 
GEO. E. KEENEY, President 


CHAS. H. BACALL, Secretary 


Up-to-date in business methods—in contracts—in plans 
—BEST insurance to buy or to sell—ordinary life and 
limited payment policies—automatic endowments at 80 


$27,307,910 paid to beneficiaries Liberal contracts for business getters 


INVESTIGATE 


IN ALL THAT IS GOOD, IOWA AFFORDS THE BEST 
FRANK D. JACKSON, President. SIDNEY A. FOSTER, Secretary. 


Royal Union Mutual Life Insurance Co. 


of Des Moines, Iowa 
THE BEST POLICY IN THE SAFEST COMPANY 


Writes all forms of icipating and non- icipating policies and secures them a deposit of their 
full value in ssuupeel ccsuiiep with ta tens of tows. Tele te the low. A cotiliiets Som the 
aye 


wi policy. 
Rate of interest enaek 1905, 6.11%. Most absolute safety. Bigg Reliable 
representatives wanted. 


J. W. A. STAUDT,, State Agent, 209-212 City National Bank Bldg., Canton, O. 





cash sett] t 








Home Life Insurance. Company of New York 
GEORGE EB. IDE, President 





Assets, $17,886,594.88 LIABILITIES, $16,457,194.41 
(Including Dividend-Endowment Fund) 
$1,453,907.00 
225,000.00 
1,204,400.47 
o - e 79,775,340.00 
one of the marvels of the present investigation—an insurance company without any obvious 
opting dan balers, bes the officers of the Home Life Insurance Company 
Detailed Statement Furnished Upon Request 


National Life Insurance Company 
Established in 1850 MONTPELIER, VT. Operating in 44 States 


Joszrn A. Dz | President. Osman D. Crank, Secretary. QO. E. Mouton, Actuary. 
JaMzEs T. , Vice-President. H. M, Curiun, Treasurer. F. A. Howxianp, Counsel. 
Jas. B. Estzx, 2nd Vice-President. A. B. Bisnzz, Med. Director. 


This Company held January 1, 1906, and gained during the past decade: 
Assets, . $34,819 ,093.04 Gain, 184% 
Surplus, - ©  3,821,782.51 Gain, 165% 
Insurance, - +480,904.! Gain, 109% 
Sells the Best and Most Modern in Life, Term, Endowment and Annuity Insurance. 


OLMSTED BROS. & CO., State Agents, D.¢; pears. General Manager 


+4 Cl ie) Bidg., Cuicago, Ill. 
MILO R AHAN. Manager, 506-507 Metropolitan Bldg. East 8t Lenis, iilines 











